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EDITORIAL

M& A Tools & Solutions
Handbook 2026

From the community,
for the community

Every deal team has one. The private list of fools that
actually work - the data room a partner swears by,
the sourcing engine that found the target that nobo-
dy has seen before, the CRM that finally mirrors how
deals really move. These lists live in notebooks, onbo-
arding decks and late-night Slack messages. They
are traded like favours. Nobody had ever put them
together.

This is that list, compiled in the open: =200 tools and
solutions along the entire deal lifecycle, from the first
market map to the hundredth day of integration - re-
searched, categorised and described in a single, con-
sistent format.

Omer F. Giiven
Founder & Managing Director,
fintalent.com

Stefan Schneider
Publisher, M&A REVIEW
Managing Director, mandaco

M&A has been more conservative than most functi-
ons about modernising. A lot of the work still runs on
spreadsheets and habit, even as the tools around it
have caught up fast. The market is crowded and mo-
ving quickly, which makes it hard for any one team
to know what is out there, what is mature, and what
is worth adopting. That is the picture this report is
meant to clear up: a practical map of the tools M&A
teams are actually using. so the people running deals
can spend less time finding the technology and more
fime putting it to work.

It exists because two communities decided fo stop
keeping their notes to themselves. Fintalent.com ope-
ned the collection of its global network of indepen-
dent M&A professionals, together with M&A Science;
mandaco and the M&A REVIEW added the DACH
perspective and the market screening of the Bundes-
verband M&A's digitalisation working group. Neither
of us could have built this alone - and that is precisely
the point. The tools a team picks now decide which
companies it ever sees, how quickly diligence closes,
and how much of a deal's value survives integration.
No single team can keep an overview of a market
moving this fast. A community can.

So this is deliberately a reference, not a ranking. In-
clusion is editorial and free of charge, no listing can
be bought, no tool is scored. Eight chapters follow the
deal lifecycle; every entry carries a separate Al block,
because "Al-enabled"” can mean a search index or an
agent that executes a multi-step workflow - and the
difference is the second question worth asking any
vendor. In the ePaper each entry links through to the
provider's partner page, where everything published
after print day continues to collect.

Our thanks go to everyone who made this edition pos-
sible: the practitioners who shared their stacks, the
vendors who reviewed their entries, the BMA working
group for opening its research, and the editorial and
design feam who turned a database into a magazine.

This handbook comes from the community - and it
belongs to it. If a tool is missing, tell us. The 2027 edi-
tion starts now, and it will be presented where the
community meets: at the M&A Excellence Days 2027,
22-24 February 2027 in Bad Vilbel, where half aday is
reserved for tools and solutions.
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Methodology & transparency
How to read this handbook

CONTENTS

How this handbook

wdas made -

and

how to read it

Sources.

Entries were compiled from three research streams
that ran in parallel: the tool collection of the Fintalent
network together with M&A Science, the market
screening of the BMA working group on digitalisation,
and mandaco / M&A REVIEW editorial research. Many
tools were reached by more than one of them. Every
vendor was invited to review its own entry.

Independence.

Inclusion is editorial and free of charge. No listing can
be bought, no tool is ranked or scored, and no vendor
saw another vendor's page. Descriptions are based on
vendor statements and public information; errors and
omissions excepted.

A note on placement

No taxonomy survives contact with a real deal. Many
tools cover several steps of a transaction, yet each
appears only once in this handbook. We placed every
entry in the chapter where a buyer is most likely to
start looking. Sometimes that reflects how deal teams
actually use the tool, sometimes how the vendor po-
sitions itself. To show the full scope, each entry carries
up fo three deal-stage tags: Sourcing, Pipeline Ma-
nagement, Diligence, Valuation, Integration or All. If a
placement does not match how your team works, the
tags are the better guide.

How to read a tool page.

Every page follows the same anatomy. The key-de-
tails bar carries deal-stage tags, headquarters, foun-
ding year and vendor. Below it: a one-sentence positi-
oning, a longer profile, key features, what sets it apart,
pricing and target users. A separate block reports Al
capabilities and integrations. The landing-page but-
tons leads to the provider's tool-pages in the mandaco
and fintalent environment, where its articles, news and
updates continue to collect.

Colours & navigation.

Each of the eight chapters has its own colour, carried
by the triangles and page tabs. In the ePDF, chapter
tabs, deal-stage tags and the table of contents are
clickable throughout.

Living document.

The ePaper is updated beftween editions, and ven-
dors can amend their entries at any time via their tool
page. Printed special editions follow the event calen-
dar, starting with the M&A Excellence Days 2027, and
are available on demand.

Who this handbook is for

The handbook works as a reference, not as a verdict.
Deal teams and corporate development units can
compare their current tools with what peers use and
spot categories they have not yet explored. Software
providers get a view of their own segment within the
overall landscape and of the solutions buyers consider
neighbouring. Investors can see where competition is
already dense, where the market remains scattered
and where consolidation may come next. The hand-
book deliberately contains no ranking, so every reader
can draw their own conclusions.
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mandaco

The M&A community’s home in German-speaking Europe

mandaco is the umbrella brand of M&A Media Ser-
vices GmbH - a media house built around one pro-
fession. Under it sits the M&A REVIEW, since 1990 the
leading German-language journal for M&A practi-
tioners and now inits 37th volume; its Engllish sister title
M&A REVIEW UK and LEBENSWERK, the magazine
for transformation of and succession in the German
Mittelstand.

mandaco also runs the office of the Bundesverband
M&A (BMA) — the German M&A Association. That is
an unusual arrangement for a publisher, and it is the
reason this handbook exists in the form it does: The
M&A REVIEW is the official publication of the associa-
tion for the association and, hence, results of the as-
sociation's working groups - among them the working
group on digitalisation, whose market screening con-
tributed with a significant number of the providers on
these pages - are published in the magazine.

What mandaco does

- Publications - M&A REVIEW, M&A REVIEW UK, LE-
BENSWERK, and the special editions, of which this
handbook is one.
Events - the M&A Excellence Days, the BMA's an-
nual conference, the M&A Award, member mee-
tings of the BMA, and a networking series that runs
across European cities, from Frankfurt to London to
Madrid.

manda.co
ma-review.de
ma-review.uk
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Learning & Development - the M&A Curriculum,
the M&A Career Week, the workshop series and
DealChamp: a routfe into the profession that starts
at university and does not stop at the first job.

The platform - manda.co, where every provider,
author and partner has a page that keeps col-
lecting articles, news and updates long after print
day.

What connects them is a conviction that a commu-
nity structure makes possible and a purely commer-
cial publisher rarely can: that this profession impro-
ves fastest when it works in the open. mandaco sees
itself as a bridge between academia and practice,
and supports M&A research directly - the decision-
consistency behind the M&A Award evaluation, and
behind DealChamp, came out of exactly that work.

That is also the standard this handbook is held to. No
listing in it can be bought, no tool is scored, and the
entries for mandaco's own products on the following
pages were written to the same template, and re-
viewed to the same rules, as every other entry in this
book.

HabenschadenstraBe 16
82049 Pullach
kontakt@ma-review.com

M&A Media
Services GmbH



Who is behind this handbook

CONTENTS

fintalent.com

The independent network inside live deals.

Fintalent.com is a global platform connecting corpo-
rate M&A and finance teams, portfolio companies,
and founder-led businesses with 5,000+ vetted, senior
independent professionals across 52 countries and
20+ industries.

The platform covers M&A execution, PMI, transforma-
tion, restructuring, and strategic finance, from inferim
CFO mandates to full-scale integration programs. Cli-
ents post a project briefing and receive a curated short-
list within 24 hours, powered by data-driven matching
and human expertise. Around 5% of applicants pass
Fintalent's screening and reference checks. Those who
do bring more than 15 years of experience on average.

Placing senior people into live deal teams means pay-
ing close attention to how those teams work: how they
are built, where they get stretched, what makes them
effective under pressure. The people are one half of a
team's capability. The systems and tools they work with
are the other. You cannot understand how a modern
M&A function performs by looking at either one alone.

So mapping the tools became a natural extension of
what Fintalent already does. Along the way it meant
getting to know many of the vendors in this handbook,
and building a picture of a market that has matured a
lot in the last few years.

What Fintalent brought to this report:

Built the core inventory of M&A tools, drawing on
the experience and recommendations of its globall
network across M&A, integration, transformation,
and strategic finance.

O fintalent.com

167-169 Great Portland Street,
5th Floor, London, WIW 5PF

fintalent.com

Fintalent Ltd. United Kingdom

Confributed a broad international view of the mar-
ket, including the United States, the United Kingdom,
the Nordics, Benelux, and other major M&A markets,
where more than 60% of the vendors in this report
are headquartered.

Incorporated perspectives from the wider M&A
practitioner community, including a guest contribu-
tion from Kison Patel of M&A Science.

Helped define the report's structure, editorial di-
rection, and presentation, so the landscape works
not only as a directory of vendors but as a practical
reference for people doing M&A work.

The professionals on the platform are often the ones
choosing and running these tools inside a client's deal
team or integration office. The tools speed up a deal,
but someone still has to decide how they are used and
by whom. On a carve-out or a first infegration, that
judgement sometimes has to come from outside the
core team. Fintalent's role is to find that person: a

senior independent professional who has run the
same process before and can join for as long as the
mandate requires.

Fintalent will continue fo track these patterns through
its live mandates and network. The 2027 edition of this
handbook is already open for nominations from the
community.
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The 2026 landscape
at a glance

Every number on this page comes from the editorial master list behind this handbook. None of it is a market
estimate: it is a count of what we were able to research, verify and print. Where the data is thin, the page says so.

tools & solutions

catalogued
Strategy &
Cross-cutting Platforms, Deal Sourcing
Talent & Financing 26 tools

27 tools

Hiinven conclusia

Post-Merger
Integration
13 tools

shibumi

e =1 Emis

. Market
V.qluat_lon & 0 TN e e Intelligence
Financial scmsp | mergr & Data
Analytics / Bl Frol 28 tools
12 tools .

QTracxn

marlean Ll Luconet

i Tower

iid Hebbia

MARVERI # docusign

o® Diligent

NAVATAR

2

Deal Management,
CRM & Pipeline
22 tools

ok FIRMEX'

Due Diligence
(Financial - Tech/
Code - Legal)

37 tools

FirmRoom

fordata ¥ DEIN

€BREVIA

virfual

ZxLibra vaulis

Virtual Data Rooms &
Transaction Security
39 tools

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook



DATA PAGE

state Al
capabilities in their
core product

ée Cho'pf@f Where in the deal
these tools sit

el
@ @)
é 6 Data & Intelligence 32
C Marketplaces & Networks 20
-~ M&A-native Workflow Platforms 49
()' Horizontal Software Used in M&A 42
O Al Analysis & Agents 47
Services, Talent & Capital 14
9}1u I\ 2 Q
Where the
vendors sit (HQ)
USA 107 - 53%
DACH 43-21%
United Kingdom 20-10%
Benelux & Nordics 12 6%
TOOIS per Rest of world 22 -1%
lifecycle chapter
Chap. 1- Strategy & Deal Sourcing 26
Chap. 2 - Market Intelligence & Data 28
Chap. 3 Deal Management, CRM & Pipeline 22

Chap. 4 - Virtual Data Rooms & Transaction Security 39
Chap. 5 - Due Diligence (Financial - Tech/Code - Legal) 37
Chap. 6 - Valuation & Financial Analytics / Bl 12
Chap. 7 - Post-Merger Infegration 13
Chap. 8 - Cross-cutting Platforms, Talent & Financing 27

Three things stand out. First, the map is lopsided by the shape of the market, not by the shape of this book: sour-
cing and the data room account for close to half of all deal-stage tags, while integration - the phase where deals
are lost - has thirteen entries and fourteen mentions. The first half of a transaction is far better served than the
second. Second, half the vendors are American and a fifth sit in the DACH region, a share well above this market's
weight in global deal volume and a direct result of the research behind these pages. Third, nearly a third of all
vendors decline to name a deal stage at all and claim the full lifecycle instead. Some have earned it. For the rest,
"all stages" is a positioning choice, and the most useful question a buyer can ask is which single stage the product
was actually built for.
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TRENDS

Six observations - deliberately
based on our own data, not opinions

Al in M&A:
the gap between
claim and function

1 More than every second.. Of the tools in this 5 Integration remains the empty quarter. Thirteen

10

handbook. just under 60% state Al capabilities in
their core product. That is a large number and a
smaller one than the market's own noise suggests
- and the rest that make no Al claim at all include
some of the most widely used software on these
pages. The interesting questionin 2026 is no longer
who has Al. It is who does not, and why they have
decided they do not need it.

The claim is a range. not a fact. "Al-enabled” co-
vers everything from a semantic search index to
an agent that executes a multi-step task without
being asked twice. Both are truthfully described by
the same two words. That is why every entry in this
book carries a separate Al block reporting what
the vendor says the Al actually does - so a buyer's
second question can be specific.

The data room is the centre of gravity. With 39
entries, virtual dafa rooms are the single largest ca-
tegory in this handbook - larger than any sourcing
category. Storage has been a commodity for a de-
cade; what is being sold now is the assistant on top
of it: Q&A over the documents, auto-redaction, fin-
dings extracted before a human opens the folder.

Sourcing has become a query. Strategy & Deal
Sourcing is the fastest-moving chapter in this
handbook. Engines read millions of private-com-
pany signals and return ranked longlists; market-
places match mandates automatically; several
vendors now sell intent-to-sell signals months ahe-
ad of a formal process. The funnel no longer starts
with a list. It starts with a sentence.

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

entries. The phase that decides whether a deal
was worth doing is the least-tooled in this hand-
book, and it is where the newest entrants are ai-
ming - synergy tracking, integratfion governance,
and analytics that try to measure the human side.
If one chapter grows visibly by 2027, it will be this
one.

The bottleneck moved, it did not disappear.
Contract review, code audits and cyber scans that
took weeks now return structured findings in hours.
What has not compressed is judgement: pricing
the risk the machine surfaced, and deciding which
of two hundred flagged clauses actually changes
the price. M&A has been slower than most func-
tions to modernise, and much of the work still runs
on spreadsheets and habit. The tools have caught
up faster than the working practices around them.
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CHAPTER 1

Strategy &

Deal Sourcing

26 TO0IS

Every deal begins as a name on a list. This chapter
covers the tools that build and qualify that list: mar-
ket-mapping and scouting engines, buyer—seller
matching, and deal marketplaces that widen the top
of the funnel. This chapter with 26 tools is one of the
fastest-moving - and one of the most Al-driven, as
search shifts from keywords fo models that read milli-
ons of private-company signals. Representative plat-
forms range from data-rich sourcing engines such as
Inven and Sourcescrub to marketplace and matching

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

models like DealCircle and Dealsuite. The practical
question for a dealmaker is less “which tool is best"
than "which coverage, which geography, and which
workflow" - a mid-market European advisor and a
global corporate development team will draw very
different shortlists from this chapter.

In this chapter: Deal Marketplaces - Deal Sourcing -
Deal Sourcing / Matching / Origination & Al - Shortlisting



TOOLS: STRATEGY & DEAL SOURCING

[I V' Verified by vendor |

Dealsuite
[ sowcing |

HQ: Netherlands

Founded: 2017

Dealsuite is a closed market network of vetted advisors, investors and strategic buyers, built around live mid-market
mandates and combining algorithmic matching with Al-powered search across a large, active community in 60+

countries, with particularly strong coverage in Europe.

Dealsuite is a private market network and deal sourcing
platform for M&A professionals, connecting buy-side
and sell-side opportunities in real time across Europe
and beyond. Members are vetted and mandates are
kept current, with Al-powered search helping members
find the right match faster.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Strategic
Buyers

Pricing:
Membership-based SaaS, with annual subscription fees
varying by firm type, seat count, and geography.

Al Capabilities:

An Al-powered search feature helps members qui-
ckly find relevant buy- and sell-side opportunities
based on criteria such as sector, size, geography,
and strategy, alongside Dealsuite's core algorithmic
matching engine.

D6

i

Key features:
Smart matchmaking — Algorithm-based matching
between investment criteria and live mid-market
mandates across Europe.
Daily dealflow — Access to thousands of projects and
daily new mid-market deals.

- Closed network — Only validated M&A advisors and
investment professionals can join.

- Advanced filters — Detailed filters and saved searches
to pinpoint relevant opportunities.

- Trusted adoption — Used by firms such as Deloitte,
Grant Thornton, BDO and many others, with especial-
ly deep coverage across Europe.

What sets it apart:

- Helps advisors and investors avoid missing relevant
deals.
Reduces manual outreach by surfacing matches
automatically.
Provides market data and insights in one platform.

Integrations:
Operates as a web-based SaaS platform used
alongside CRMs and data rooms.

> =

o
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88 inven

Inven
[ sowcng | HG: Fiiand Foundect 2022

Inven is an Al-native research and company analysis platform that gives PE, banking and corporate M&A teams
faster, more complete visibility info private markets, helping them complete company research and analysis 10x faster.

Inven is an Al-native analyst platform for private markets - Deep data coverage — 28M+ companies, 3M+ trans-

that helps finance professionals research companies, mar- actions, 430M+ contacts across 160+ countries.

kets and deals faster than manual workflows allow, using - Multi-source data ingestion — Al and NLP analysing

global private company data and advanced Al to replace millions of data points from diverse sources into uni-

manual research. It is scanning 28M+ companies across fied company profiles.

160+ countries using NLP over 4M+ sources to build private - Company, buyer & investor analysis — Tools to profile

company profiles, market maps, and deal intelligence. companies and identify relevant financial and strate-

gic players active in specific niches.

Target users: - Chrome extension — Browser extension and exports

Corporate M&A - M&A Advisory - Private Equity - Venture Ca- that let users pull Inven intelligence directly into their

pital - Investment Banking - Business Brokers - Search Funds workflows.

Pricing: What sets it apart:

Subscription — list price ~USD 10,000/user/year with annu- - Transformer-based NLP in 47 languages with unmat-

al contracts. Aggressively discounted in negotiations (up ched lower-middle-market coverage.

to 70% reported), making actual pricing highly variable. - Proprietary private-company dataset - analysis runs on

Inven's own data, not just licensed public-market feeds.

Key features: - Natural language and example-based search - describe
Al analyst workflows — Natural-language prompts like what you want, get matched companies and analysis.
.B2B SaaS companies in the UK" combined with filters - Proprietary signals (e.g. infent-to-sell) surface company
for revenue, growth and ownership signals, answering developments 6—12 months before they become public.

research questions in seconds.

Al Capabilities: Integrations:

Inven uses Al algorithms and NLP to analyse millions Chrome browser extension and CSV exports into
of global data points, build company and transaction CRM/analytics tools; Salesforce, HubSpot, Deal-
data, and answer finance teams' research and ana- Cloud, Chrome Extension, API; Integrates via exports
lysis questions through natural-language interaction. and potential APIs info clients' deal stacks.
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TOOLS: STRATEGY & DEAL SOURCING

[V V' Verified by vendor |

VenturelQ
m HQ: Netherlands Founded: 2015

Venture 1Q offers Al-powered software and research services that help corporate and financial investors discover,
evaluate and collaborate on more relevant targets across innovation and M&A themes, faster.

Founded in Amsterdam in 2015, Venture 1Q works with Key features:

leading corporates and investors such as Eneco and - Catalist software: One platform to find, analyse,

Vortex Capital Partners offering both tooling and ana- collaborate on and track companies, supporting lead

lyst support to deliver proprietary insights and target lists generation and screening.

aligned with clients' strategic criteria. - Al & automation: Uses Al, smart automation and data
analysis to process more companies and surface

Target users: relevant targefs.

Corporate M&A - M&A Advisory - Private Equity - Venture - Monitoring: Catalist can help you monitor thousands

Capital - Corporate Venture - R&D & Innovation - Corpo- of companies on potential deal signals.

rate Development - Collaboration features: Commenting and dealflow
tracking so teams can work together on opportunities.

Pricing: - Multi-market coverage: Works across industries and

Software pricing is publicly listed on the Venture IQ web- geographies, including startups, SMEs and establis-

site. Services/project-based scouting are not publicly hed players.

priced.

What sets it apart:

- Highly configurable platform combined with Al-
enhanced data gathering and analysis.
Al-enhanced market mapping tailored to client criteria.
Collaboration-centric dealflow tracking in Catalist.

Al Capabilities: Integrations:

A standard Al platform can process thousands of Catalist connects to web data and can export to
companies, but it won't let you collaborate with col- client systems like Affinity, Hubspot, Pipedrive and
leagues, monitor changes, or scale as you grow. Ca- Claude

talist does all three.

2 » 28
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Acquire.com
L seune

HQ: USA

Founded: 2020

Acquire.com is a founder-friendly startup acquisition marketplace that lets entrepreneurs buy and sell profitable on-
line businesses with vetted listings, integrated deal tools, and expert support.

Originally launched as MicroAcquire in 2020, Acquire.com
has become one of the largest founder-friendly startup
acquisition marketplaces, helping founders of profitable
SaaS, e-commerce, and other online businesses connect
with a global network of buyers. The platform stream-
lines the full transaction lifecycle with curated deal flow,
integrated legal documents, escrow, diligence workflows,
and education via Acquire Academy, and has facilitated
thousands of acquisitions representing hundreds of milli-
ons of dollars in closed deal volume.

Target users:
End client (sell side) - M&A Advisory - Private Equity

Pricing:

Mixed model: it is free to browse public listings; buyers
can upgrade to annual Premium (around USD 390/year)
or Platinum (around USD 780/year) memberships to con-
tact founders and access full deal tools, while sellers pay
success-based closing fees and, for larger deals, listing
fees rather than traditional broker commissions.

Al Capabilities:

Uses Al-powered tools in its buyer membership ex-
perience to assist with legal documents, diligence
workflows, and closing, surfacing key metrics and
streamlining evaluation; leverages infernal algo-
rithms for matching buyers and sellers, deal cura-
tion, and risk checks across the marketplace.

%%4
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Key features:
Curated marketplace of vetted startups and online
businesses across SaaS, e-commerce, agencies, con-
tent, and more.
Large buyer network (500k+ registered entrepreneurs
and investors) with powerful filters and matching tools.
Guided acquisition workflow with integrated legal do-
cument builders, due diligence and closing tools, and
Escrow.com support.
Buyer membership tiers (Basic, Premium, Platinum)
that unlock private listings, detailed metrics, and ex-
pert matchmaking.
Education and community via Acquire Academy, content,
and events to help founders and buyers navigate M&A.
Integrated financing and partner ecosystem, including
Boopos acquisition loans and third-party advisors.

What sets it apart:

- Specialized in profitable SaaS and online businesses,
with deep expertise and curated deal flow.
Transparent, subscription-based buyer model and
success-based seller fees instead of opaque broker
commissions.

Embedded education and expert support through
Acquire Academy, content, and advisory partners.

Integrations:

Escrow.com for payments and closing, Boopos for
acquisition financing, SRS Acquiom and other part-
ners for closing support; integrates its workflows
with standard legal and financial tools via document
builders and export.
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Axial

HQ: USA

TOOLS: STRATEGY & DEAL SOURCING

Founded: 2010

Axial is the largest online marketplace for buying. selling. and financing private companies in the lower middle market,
connecting 4,500+ buyers and investors with 10,000+ deals every year.

Largest online marketplace for buying. selling, and finan-
cing private companies in the lower middle market, con-
necting 4,500+ buyers and investors with 10,000+ deals
annually through algorithm-driven matching.

Target users:

Lower middle market dealmakers: PE Firms - Family
Offices - Independent Sponsors - Investment Bankers
- Corporate Acquirers (USD 2.5M+ annual revenue tar-
gets)

Pricing:

Subscription

Al Capabilities:
N/A

Key features:

- Algorithm-driven deal-matching by investment criteria
- Confidential deal marketing with NDA workflow

- 4,500+ financial and strategic investors

- Multiple transaction types (sales, recaps, growth capital)
- Leaderboards and closed deal badging

What sets it apart:

- Largest lower middle market deal marketplace -
10,000+ deals per year with proprietary matching
algorithms

- Strong confidentiality and access controls built info
the deal marketing process

- Closed deal badges and leaderboards help buyers
efficiently evaluate advisor track records

Integrations:
Primarily standalone marketplace.
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Backwell Tech Corp. Europe

(Backwell Tech Corp. Europe GmbH)

Backwell Tech is a Berlin-based software company building Al systems that help businesses make more profitable
decisions, faster, and with greater confidence.

Backwell Tech Corp., based in Berlin, develops predicti- Key features:
ve and explainable Al (xAl) software for enterprise de- - Explainable Al (xAl) predictive models
cision-making, including demand forecasting, customer - Al-powered software
intelligence, pricing optimization and a Mergers & Acqui- - Mergers and Acquisitions analytics module
sitions analytics module that explores acquisition oppor- - Production Intelligence and Demand Intelligence
tunities for corporate expansion. The company serves - Customer Intelligence
mid-size and large enterprises across manufacturing, - Pricing Intelligence
retail, energy. felecom and other industries, with a scien-
tific advisory board drawn from Cambridge, Oxford and What sets it apart:
Imperial College. - Explainable Al instead of black-box models

- EU Al Act-compliant, Europe-based operations
Target users: - Academic advisory board (Cambridge, Oxford, Im-
Corporate M&A - SME Owners perial)
Pricing:

Enterprise Al analytics suite priced on request based on
modules (M&A, demand forecasting, pricing) and de-
ployment scale.

Al Capabilities: Integrations:
Proprietary algorithmic models with explainable Al N/A

(xAl), continuous model monitoring, applied to pre-

dictions, operative forecasting, customer analytics,

pricing optimization and financial transaction op-

portunity identification.
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Bankers Deals
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HQ: Canada

TOOLS: STRATEGY & DEAL SOURCING

Founded: 2019

Bankers Deals is a cloud and mobile M&A deal discovery platform using data-driven matching fo connect middle and
lower-mid market buyers and sellers, giving advisors and investors a broader, more transparent origination channel.

Founded in Toronto and focused on the middle and lo-
wer M&A market, Bankers Deals aims to make deal dis-
covery more transparent and efficient by digitizing how
deals and counterparties find each other. The platform
augments traditional relationship networks with a broa-
der, algorithm-driven marketplace, giving advisors and
buyers a wider funnel of opportunities. It positions itself
as a "Match.com for dealmakers".

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Mixed model — one-time registration fee per posted
opportunity plus 30-day subscription plans for contact
credits; pricing ranges from free trials to around USD
120-300 per month per opportunity or buyer profile, with
separate registration fees and no success fees.

Al Capabilities:

Emphasizes "data driven algorithms” and "patent
pending data driven algorithms” that dynamically
match buyer and seller preferences and assist in
real-time deal discovery, indicating algorithmic in-
telligence embedded in the platform. These capa-
bilities prioritize relevant opportunities and counter-

%4

Key features:

- Online deal discovery platform where buy- and sell-
side users can list mandates and search for relevant
opportunities in just a few clicks.

Focus on middle- and lower-market deals with an-
onymized listings to protect confidentiality while sig-
naling key deal attributes.

Matchmaking algorithms that help connect buyers
and sellers based on sector, size, and geography.

- Tools to manage outreach and communication, redu-
cing reliance on purely relationship-driven sourcing.

- Cloud-based, mobile-ready solution that provides
global deal visibility beyond local networks.

What sets it apart:
Specialized in mid-market — Tailored eligibility and
criteria for mid-sized mandates.
Algorithmic discovery — Patent-pending algorithms
suggest matches dynamically.
Accessible pricing — Low-friction monthly tiers and
pay-per-opportunity registration suit frequent and
occasional users alike.

parties rather than relying solely on manual search.

Integrations:

Operates as a standalone cloud platform accessi-
ble via web and mobile, and can be used alongside
CRMs and email systems for outreach.
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Boopos
L sowen

HQ: USA

Founded: 2020

Boopos is a marketplace and financing platform for buying and selling profitable SaaS and online businesses,
combining vetted listings, valuations and non-dilutive acquisition loans so entrepreneurs can execute smaller M&A

fransactions without traditional bank or equity funding.

Founded in late 2020 in Miami, Boopos operates at the
intersection of online business M&A and fintech. It helps
buyers and searchers acquire SaaS, e-commerce, and
other digital businesses by offering flexible, revenue-ba-
sed financing, and works closely with brokers and listing
platforms to pre-underwrite opportunities and shorten
deal timelines. After originating more than 100 million
USD in non-dilutive loans, it was acquired by Founder-
path in an eight-figure deal and now maintains its exis-
ting portfolio while directing new deals to Founderpath's
SaaS-focused financing platform.

Target users:
End client (sell side) - M&A Advisory - Private Equity -
Search Funds

Pricing:

Lending-based model with interest and fees on acquisi-
tion loans; Boopos structures facilities and pricing indivi-
dually based on the target, buyer, and risk profile.

Al Capabilities:

Uses proprietary data models and analytics to under-
write target businesses and buyers rapidly, leveraging
integrations with merchant accounts and financial
platforms to automate much of the risk assessment.
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Key features:

Revenue-based acquisition financing that can fund up
to ~80% of qualifying online business acquisitions with
flexible repayment tied to revenue.

Fast underwriting process where Boopos can pre-ap-
prove targets in as little as 48 hours.

Marketplace of pre-underwritten listings in partnership
with leading brokers and platforms, giving buyers visibi-
lity into opportunities that already qualify for financing.

- Analytical tools and proprietary underwriting models
that evaluate both targets and buyers to manage risk.
Infegrated partnerships with brokers and online busi-
ness marketplaces transacting billions annually.

What sets it apart:

- Embedded finance — Combines deal sourcing and ac-
quisition loans tailored to SaaS and online businesses.
Non-dilutive capital — Lets buyers acquire companies wit-
hout giving up equity or providing personal guarantees.
Speed - Data-driven process cuts approval and fun-
ding times compared with banks and SBA loans.

Integrations:

Integrates with online business brokers and market-
places (e.g.. Empire Flippers, FE International, Quiet
Light and others) and connects to merchant accounts
and financial data sources to underwrite targets.



https://www.boopos.com/?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=boopos-provider
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HQ: UK

Founded: 2019

Caena is a fundraising automation and dealflow platform where founders can quickly create financial models and
investment materials while investors use filtering and matching tools to discover relevant early-stage deals across

emerging and developed markets.

Founded in the UK, Caena provides a lightweight financial
planning, modelling, and dealflow automation layer for
early-stage startups and the investors that back them. By
combining templated financial models, funding readiness
content, and an investor matching engine, it aims to redu-
ce friction in venture financing and make both sides of the
market more efficient. It now serves thousands of startups
and a growing investor base through automated modelling
and a funding marketplace, with strong adoption in mar-
kets such as Nigeria, UAE, Kenya, South Africa and India.

Target users:
End client (sell side) - Venture Capital

Pricing:

Subscription — freemium model for founders, with core
financial modelling and fundraising features available
for free and premium features starting around 10 GBP
per month; investors likely pay for advanced dealflow
and filtering capabilities via SaaS-style subscriptions.

Al Capabilities:

Caena describes its offering as fundraising "auto-
mation,” using rules and algorithms to match startups
and investors and to auto-generate financial models
and teasers, although it does not heavily brand these
capabilities as Al; underlying logic still functions as in-
telligent deal and document automation.

%4

Key features:
Automated financial modelling that lets founders
generate projections, charts, and key metrics in under
30 minutes without deep finance knowledge.
Funding readiness tools and educational confent that
improve financial literacy and help founders structure
their raises.
Funding marketplace where founders can create
concise pitch teasers and matfch with investors whose
theses align with their profile.
Investor tools for deal sourcing and evaluation, inclu-
ding dashboards and portfolio views.
Focus on frontier markets and diverse founder communi-
ties, expanding investor access beyond traditional hubs.

What sets it apart:

- Reduces friction and time cost of early-stage financial
planning.
Helps investors discover curated startups aligned with
their thesis.
Bridges the gap between educational content and
actionable funding tools.

Integrations:

Exports financial models and reports to spread-
sheets for sharing with investors and advisors; can
be used alongside founders' existing accounting and
CRM tools.
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conclusia
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conclusia

HQ: Germany
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Founded: 2021

conclusia turns market theses and existing documents into qualified longlists of acquisition tfargets, add-ons and
buyers — combining customizable Al search, live data enrichment and personal case support.

conclusia turns an investment thesis, market definition,
example company or uploaded document into a quali-
fied universe of acquisition targets, add-on opportunities
or strategic and financial buyers. Teams can refine the
market interactively, qualify companies with live-enri-
ched data and export Excel longlists, PDF market reports
and company profiles. The combination of customizable
Al search and personal case support helps M&A advi-
sers, private equity, family offices and corporate M&A
teams cover complex and niche markets more systema-
tically and move faster from hypothesis to outreach.

Target users:
M&A Advisory - Private Equity - Corporate M&A - Family
Offices

Pricing:

Flexible SaaS subscriptions and project-based engage-
ments priced according to user seats, data volume and
analysis scope.

Al Capabilities:

Proprietary Al-based search technology identifies
and quadlifies relevant companies, while live en-
richment adds user-defined, project-specific data
points across the entire company universe.
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Key features:

- Customizable Al-powered search
Interactive market definition and refinement
Live-enriched company qualification
Personal case support
Export-ready longlists and market reports
Proprietary search & enriched data via MCP

What sets it apart:

- Systematic market coverage through customizable
search logic
Interactive qualification supported by live-enriched
company data
Personal case support and export-ready deliverables

Integrations:

Upload Excel lists, PDFs and company profiles to
start or refine searches; export results as Excel long-
lists, PDF market reports and company profiles. con-
clusia's proprietary search technology and enriched
data are available via MCP. Native CRM integrations
are coming soon.
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DEALCIRCLE
L s

HQ: Germany

TOOLS: STRATEGY & DEAL SOURCING
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Founded: 2018

DEALCIRCLE is a technology-based M&A service that uses a proprietary buyer database and intelligent matching
algorithms to connect sell-side advisors with suitable buyers for lower-mid-market transactions.

Founded in 2018 in Hamburg, DEALCIRCLE addresses
inefficiencies in buyer identification for smaller and mid-
market M&A deals. Its data-driven service combines
algorithmic matching with human oversight to generate
targeted buyer lists, helping advisors increase close rates
and reduce manual research. Since 2025, DUB (Deutsche
Unternehmerborse) also belongs to the DEALCIRCLE group
and is Europe's leading platform for successful company
succession.

Target users:
M&A Advisory - Corporate M&A - Private Equity - Family
Offices - Corporates - MBI Investors

Pricing:
Mixed model - free use of list generation. Buy-side pays
fee when a deal is closed with a seller from DEALCIRCLE.

Al Capabilities:

Uses intelligent matching algorithms to score and rank
buyers from a SM+ profile database against each
mandate, with humans refining final shortlists.

Key features:

- Large buyer database — Over SM buyers, including
family offices, PE, MBI and corporates.

- Al-supported matching - Intelligent algorithms create au-
tomated longlists of potential buyers based on mandates,
investment profiles, deal signals and market insights.

- Analyst-refined shortlists — In-house analysts refine Al
longllists into curated shortlists, with advisors control-
ling which buyers are approached.

- Sell-side and buy-side tools - For advisors, streamli-
nes buyer identification; for buyers, provides a deal-
sourcing feed of relevant projects.

What sets it apart:

- Saves advisors significant time on buyer research.
Increases the likelihood of finding off-radar but rele-
vant buyers.

- Offers a free-to-use model for advisors and buyers,
with success-based fees instead of retainers.

Integrations:

Integrates with advisors' workflows via exports and
confidential teaser sharing; can be used alongside
CRMs and data rooms.
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Deale

Deale
| soucng ]

HQ: Spain

Founded: 2021

Deale is a digital marketplace that helps SMEs, investors, and advisors find, evaluate, and close SME M&A deals more

efficiently.

Founded in Barcelona, Deale positions itself as the first
SME-focused digital M&A marketplace in Europe. It
combines a curated deal marketplace, workflows, and
advisory support to make SME transactions more acces-
sible fo both local and international buyers.

Target users:
Corporate M&A - End client (sell side) - M&A Advisory -
Private Equity - Venture Capital

Pricing:

Mixed model - subscription fees paid by companies, in-
vestors and advisors to access Deale, plus a success fee
charged on completed transactions with monthly pay-
ments offset against the final success fee.

Al Capabilities:

Deale publicly emphasizes the use of technology
and Al fo accelerate processes and act as a "trans-
lator" of M&A language for entrepreneurs and in-
vestors, using data and algorithms to surface rele-
vant opportunities and compress time-to-close.
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Key features:
Online marketplace listing thousands of SMEs across
sectors, with filters by size, sector, and location.
Tools for investors to manage pipelines and track
deals, reducing time to close and transaction costs
compared fo traditional M&A.
Advisor workflows to generate mandates and mana-
ge multiple deals simultaneously.
Support and content for first-time sellers unfamiliar
with M&A processes.
Focus on lower-mid-market transactions with guided
workflows to complete deals in under 120 days.

What sets it apart:
Gives SME owners a path to exit that is faster and
more fransparent.
Provides investors a curated funnel of SME deals.
Allows advisors to scale beyond their immediate local
networks.

Integrations:

Primarily a stand-alone marketplace that exports
data and reports; used alongside advisors' own
CRMs, VDRs, and communication tools rather than
via deep native integrations.
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DealStream

HQ: USA

TOOLS: STRATEGY & DEAL SOURCING

Founded: 1995

DealStream is a global deal sourcing marketplace connecting 620,000+ members across 200 countries with busi-

ness-for-sale, real estate, and financial asset listings.

Long-running online deal sourcing marketplace connec-
ting 620,000+ members across 200 countries with lis-
tings spanning businesses for sale, real estate, financial
assets, and funding sources, using an Al recommenda-
tion engine to surface relevant deals.

Target users:

Business Buyers - Sellers - Brokers - Intermediaries across
the Lower End of the Market - Including Business-for-
Sale - Real Estate - Franchise - and Capital-Raising Deals
Worldwide

Pricing:
Free / Subscription

Al Capabilities:

Search Genius uses Al to track each member's view-
ing and inquiry activity, predict which deals they'll
find relevant, and surface those matches through
the platform and a daily email digest; Al-driven pro-
spect targeting also powers outreach emails when
sellers market a deal.

Key features:
Search Genius Al recommendation engine learning
from browsing and inquiry behavior
Daily personalized deal digest by email
Free-to-join model with a paid Pro Buyer tier for full
seller contact access

- Al-driven deal marketing emails to matched buyer
prospects (60% open rate)
Listing categories beyond traditional M&A, including
real estate, franchises, and funding sources

What sets it apart:

- One of the oldest online deal marketplaces, operating
continuously since 1995
Search Genius Al engine pushes mafched deals to
buyers and matched buyers to sellers, rather than
relying on passive listings
Broader scope than typical business-for-sale sites,
covering real estate, franchises, and capital-raising
alongside M&A

Integrations:
N/A (standalone marketplace; deal inquiries and
contact are handled within the platform)
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- Deutsche Unternehmerbérse

HQ: Germany

Founded: 2011

DUB.de is Europe’s leading platform for company succession that combines listings, expert content and advisory
networks to help SMEs find successors, buyers and franchise opportunities.

Operating since 2011, DUB.de combines a business mar-
ketplace with media and community features to support
SME succession and M&A in the European market.

Target users:
End client (sell side & buy side) - M&A Advisory (sell side
& buy side)

Pricing:
Free for the sell side (both business owners and advisors)

and fee-based for the buy side (you only pay the fee in
the case of success)

Al Capabilities:
Al supported offer generation
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Key features:

- Online marketplace with anonymous listings for SMEs
and succession cases.

- Editorial content, guides, and valuation resources for
business owners.

- Tools and services for business brokers and advisors.

- Partnerships with German media and business net-
works to extend reach.

What sets it apart:

- Offers SME owners a trusted European platform for
succession.

- Gives buyers curated access to European mid-market
companies.

- Leverages media partnerships for high visibility.

Integrations:

Primarily operates as an online marketplace; used
alongside advisors' CRMs and data rooms rather
than via native software integrations.
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Empire Flippers

HQ: USA
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Founded: 2010

Empire Flippers is a leading curated marketplace and M&A advisory for online businesses, combining strict vetting,
deep digital expertise and full-service migrations for buyers and sellers globally.

Empire Flippers focuses on profitable online businesses,
combining technology. vetting, and hands-on advisory to
create a trusted marketplace. Empire Flippers began as
AdSense Flippers around 2010 and pivoted to the Empi-
re Flippers marketplace in 2012; it is headquartered via
a US entity in Delaware with operations in Davao and a
distributed team.

Target users:
End client (sell side) - M&A Advisory for digitally native
businesses (media, agencies, saas, ecommerce)

Pricing:
Success-based commission structure with decreasing
percentage at higher deal values.

Al Capabilities:

Uses Al-assisted buyer matching, leveraging histo-
ric CRM and behavioral data to connect buyers with
suitable listings more efficiently.
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Key features:
Rigorous vetting process that accepts only a small
fraction of submitted listings. Rejects 94% of all seller
submissions.
Detailed standardized P&L preparation, traffic verifi-
cation, and valuation support.
Buyer network valued over USDI4 billion in investable
liquidity and advisory support through negotiations
and closing.
Escrow, migration, and post-sale support to ensure
smooth transfers.
Increasing use of Al-assisted buyer matching based
on historical CRM data to match buyers with sellers
and vice versa.

What sets it apart:
Reduces risk for buyers by screening businesses deeply.
Helps sellers access a global buyer base.
Uses data and emerging Al tools to improve matching.

Integrations:
Primarily operates as a web marketplace and inter-
nal CRM-driven brokerage.
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ENTRX
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HQ: Germany
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Founded: 2024

ENTRX is a successor-focused matching platform for German SME business succession.

ENTRX is a German business succession platform focu-
sed on potential successors, using a matching model to
connect aspiring entrepreneurs with companies seeking
a SUCCESSOr.

Target users:
End client (sell side) - Successor / Buyer

Pricing:

Registration for successors is free; ENTRX is compensa-
ted through success fees and service packages around
successful matches.

Al Capabilities:
N/A
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Key features:
Online registration for potential successors with defi-
nition of personal preferences and criteria.
Continuous monitoring of the market for succession
opportunities matching those criteria.
Anonymous matching and blind profiles for suitable
target companies.
Support and guidance from first match through
transaction closing.
Options to find co-founders or partner successors to
form a successor team.

What sets it apart:
Helps increase the pool of qualified successors.
Reduces search effort for buyers and sellers.
Provides structured, anonymised matching.

Integrations:

Primarily operates as its own online marketplace
and advisory model; no specific software integrati-
ons are promoted.


https://entrx.de?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=entrx-provider
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T

HQ: Germany

TOOLS: STRATEGY & DEAL SOURCING

Founded: 2024

EquiMatch is an Al-native, success-fee-only origination partner that uses Al-driven research and personalised outreach
to surface and contact off-market targets that match a buyer’s thesis.

EquiMatch simplifies proprietary M&A origination by
turning high-level investment criteria into curated long-
lists and warm introductions, positioning itself as an Al-
powered origination team for PE and corporate buyers.

Target users:
Private Equity - Corporate M&A - M&A

Pricing:

Service-based pricing - proprietary M&A origination
service. Operates exclusively on buy-side mandates. No
conflicts of interest model: buyer identity never revealed
to targets without consent, each introduced target reser-
ved for one buyer af a time.

Al Capabilities:

EquiMatch. Al uses Al-powered proprietary M&A
origination - from market scanning to qualified off-
market introductions. Focus on platform and add-on
acquisitions with pre-qualified off-market deal flow
matching buyer thesis.

Key features:
End-to-end sourcing — Covers target identification,
scoring. outreach and vetted introductions.
360° company analysis — Deep analysis of products,
customers and context, plus owner and shareholder
profiling.
Al-driven research — Combines structured data, web
scraping pipelines and LLM-assisted enrichment to
find companies traditional databases miss.
Tailored messaging — Uses CRM intelligence fo craft
tailored messages for outreach.
Success-fee model — Pure success fee; clients pay
only when a deal closes.

What sets it apart:
Fully aligned incentives via success fees.
Al-enhanced proprietary deal flow.
Combines research, scoring and outreach in one service.

Integrations:
Operates as a managed origination service inter-
facing with clients' CRMs and communication tools.
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Valu8 by Grata

HQ: Sweden

Founded: 201

Valu8 by Grata is a leading European private-market intelligence platform now integrated into Grata'’s global private
markets platform, providing deep financial and ownership data to accelerate sourcing, screening and analysis of
European and global private companies. Products includes login platform, API, MCP and agentic solutions.

Valu8 by Grata is an intelligence solution (platform, API
and agentic/MCP) that aggregates financials, ownership
structures and transaction infelligence for European and
global private companies, helping deal teams screen,
analyse and monitor targets & finding sellers and buyers.
Since 2026, Valu8 is part of Datasite Grata's global pri-
vate market intelligence business and product solutions,
serving 700+ customers for M&A, PE, KYC/AML, credit
and sales use cases.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking - Strategy
consultancy & KYC/AML

Pricing:

Subscription — SaasS licensing and APl access priced by
seats, coverage and usage; primarily targeted at finan-
cial institutions and corporates.

Key features:
Deep European and global coverage - In-depth ow-
nership and company financial data for 70 M European
private companies and 100 M companies globally.

Al Capabilities:

Valu8 by Grata & Grata uses advanced Al technolo-
gy throughout the entire value chain, from enriching
structured datasets with unstructured and alter-
native datasources - to product development and
platform user functionalities and agentic/MCP cus-
tomer solutions.
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Semantic search — Search companies in plain lan-
guage across ownership, financials, sectors and other
attributes.
Deep company profiles — Structured financials, ow-
nership, filings and M&A transaction history.
Smart target screening, buyer list building and seller
intent signals
- Comparison - Flexible screening and side-by-side
comparison of companies using consistent data.
Market and ownership mapping & M&A market sig-
nals — Tools to map sectors, portfolios and ownership
relationships to spot signals, trends and opportunities.
- APl and Agentic/MCP access, connecting Valu8 deep
company data to all major LLMs (Claude, ChatGPT,
Copilot etc.), CRM solutions and client systems.

What sets it apart:
Unmatched depth on European private companies.
Serves both front-office and risk use cases.
Now expanded globally via Datasite/Grata integration.

Integrations:

APl and agentic/MCP access, connecting Valu8 deep
company data to all major LLMs (Claude, ChatGPT,
Copilot etc.), CRM solutions and client systems.

»EI'EI
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Growthpal
=

HQ: India

TOOLS: STRATEGY & DEAL SOURCING

Founded: 2019

Al-led deal sourcing platform that surfaces validated, off-market acquisition targets for corporate development

teams.

GrowthPalis an Al-powered M&A deal sourcing platform
that helps corporate development and strategy teams
identify off-market acquisition, acqui-hire and strate-
gic investment targets from a database of over 3 million
companies. It converts acquisition theses into data-driven
mandates, scores target fit using signals such as hiring,
web traffic and funding history, and combines Al shortlis-
ting with analyst validation. In January 2026 the company
raised USD 2.6M to scale its Al-led sourcing engine.

Target users:
Corporate M&A - Private Equity - Venture Capital

Pricing:

M&A mandate and deal-sourcing packages tailored
per client, with quotes provided after scoping (no public
Saas price list).

Al Capabilities:

Uses NLP to turn acquisition theses into mandates,
agentic Al for deep company research, and predic-
tive scoring over continuous market signals to rank
acquisition targets.

Key features:

- Al-powered mandate creation from natural-language
theses

- Off-market target discovery across 3M+ companies

- Contextual signal scanning (hiring. traffic, funding,
leadership)
Predictive fit scoring and growth-adjacency recom-
mendations
Human-in-the-loop analyst validation of founder intent
Detailed target profiles covering product, team and
culture

What sets it apart:
Focus on off-market, founder-validated targets
Al shortlisting combined with human analyst validation
125+ corporate development teams across US, Europe,
Asia

Integrations:
N/A
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MADiscover
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HQ: Austria
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Founded: 2019

MADiscover is an Al-powered M&A screening solution that translates strategic rationales info dynamic landscapes for
data-driven searches of strategic partners and M&A targets, supporting corporate development teams.

MADiscover replaces static, manual M&A target lists
with an Al-based. interactice Strategic Landscape, a live
cockpit that translates a company's strategic rationale
into a screened, ranke dashboard that is continouos-
ly updated with market insights. It solves three classic
screening fallacies: strategy getting lost in translation
intfo database search logic, limited scope / bias from
manual, network-dependent searches, and results going
stale the moment market dynamics or strategy changes.

Target users:
Corporate M&A - Corporate Strategy - Private Equity -
Mid-market Companies - Fortune 500

Pricing:
Subscription + longlist-size based fee, no consulting
hours or transaction commissions.

Al Capabilities:

MADiscover combines big data, Al, and human ex-
pertise for strategic market screening and M&A
Landscape Analytics. Expert-validated dashboards
over tens of thousands of screened companies in
real-time across 150+ countries.

IEI‘EI<
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Key features:
Strategy-driven: starts where financial KPI- and net-
work-driven screening ends, creating adaptive sco-
ring against custom strategic criteria.
Comprehensive & objective: global search with local
lens on off-market SMEs, using predictive & Al algo-
rithms to quantify strategic fit.
Dynamic: adaptive landscapes evolve when priorities
shift or new criteria emerge, ensuring insights always
reflect the latest strategic context.
Continuous monitoring: eliminating repetitive manual
work with custom quarterly rescreenings capturing
emerging targets.

What sets it apart:

- Scaling strategic screening.
Free from bias, local networks, or outdated classifica-
tions like SIC codes.
Provides transparent criteria and strategy-driven
results.

Integrations:
Delivers outputs to clients’ internal tools and work-
flows; specific integrations not detailed.
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ProxDeal
| soucng ]

HQ: Germany

Founded: 2024

The best DACH company data worldwide and the most precise longlisting on the market. ProxDeal is the new
generation of company database: 7M+ companies with 100+ parameters each, financials even for non-disclosing
companies, shareholder trees down to UBOs, succession signals, and Al longlists in under 5 minutes, accessible via

platform, API, and MCP.

ProxDeal is the new generation of company database:
an Al-native data engine, not a static record store. Every
DACH company with register data, multi-year financials,
shareholder trees down to UBOs with exact stakes, and
live web-verified intelligence, enriched with estimates,
succession signals, fit scores, risk scores, and multiples. On
top: the most precise longlisting on the market. Al agents
turn the data into ranked buy-side and sell-side longlists
with 100+ parameters in under 5 minutes, each match ex-
plained. The result: 95% less research time, 3x higher res-
ponse rates, deal opportunities before they hit the market.

Target users:
M&A Advisory - Corporate M&A - Private Equity - Family
Offices

Pricing:
Subscription (SaaS) plus usage-based APl access; details
on request.

Key features:
The best DACH data worldwide: 7M+ companies,
992M+ data points, 100+ parameters per profile.
The most precise longlisting: context-aware semantic
search plus LLM match analysis find exactly the right

Al Capabilities:

Proprietary Hyper-RAG-AI built for M&A: semantic
search plus LLM match analysis deliver ranked long-
lists with transparent reasoning in under 5 minutes.
Al agents verify company data live, model revenue
and EBIT estimates for non-disclosing companies,
and classify business models across 12 dimensions.

companies, even in the narrowest niches, with explai-

nable reasoning, in under 5 minutes.

Financials no one else has: multi-year filings plus Al-

modeled revenue and EBIT estimates for non-dis-

closing companies.

Full ownership transparency: shareholder trees with

exact stakes, down to ultimate beneficial owners (UBOs).
- The best signals: succession signals, fit scores, risk

scores, multiples. Deal flow before the market sees it.

European M&A deals for buyer matching and PE theses.
- Agent-native: full data APl and MCP server.

What sets it apart:

- Deepest DACH coverage worldwide: all companies
in DACH with structured financials (daily updated),
shareholder structures, and Mittelstand long-tail
depth that generic databases miss.

Al agents, not static lists: every longlist is researched
fresh for the mandate by 1000+ parallel Al analysts,
delivered in minutes (96h of research saved per longlist)
The most precise longlisting: Al-native, context-aware,
every match explained, results in under 5 minutes,
agent-ready via APl and MCP.

Succession and ownership signals built in. Speciali-
zed for DACH, GDPR and EU Al Act compliant.

Integrations:

Data APl and MCP server (Claude and other Al assis-
tants, CRMs, internal tools); Excel and PDF export with
100+ parameters; outreach templates and contact data.
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HQ: USA
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Founded: 2022

SourceCo is a US buy-side deal sourcing firm that uses Al to surface off-market, founder-led acquisition targets and

connect them with vetted buyers.

SourceCo is a Miami-based buy-side acquisition search
firm and off-market deal sourcing platform. It uses Al-
driven data analysis to identify founder-led companies
(roughly USD 2M-USD 200M) and connect them directly
with vetted buyers such as private equity firms, corpo-
rate development teams, search funds and family of-
fices. Business owners pay no fees; the model is buyer-
compensated.

Target users:
Private Equity - Corporate M&A - SME Owners - End client
(sell side)

Pricing:
Free for business owners; buyer-compensated, with opti-
onal retainers for dedicated searches (no public price list)

Al Capabilities:

Al models analyze industry data for acquisition pat-
terns - growth, ownership transitions, hiring activity
and strategic fit - to surface off-market targets and
match them with aligned buyers.
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Key features:

- Al-powered buyer-seller matching

- Access to off-market deal flow (marketplace) for
SourceCo vetted buyers

- Custom target dataset generation for buy-side theses
Direct founder infroductions without brokers or auctions
Business valuation calculator

- Zero-fee model for sellers

- Optional retainers for thesis-driven searches

What sets it apart:
Exclusively off-market, proprietary deal flow
Free for business owners; buyer-compensated model
Al signals on ownership transitions and hiring activity

Integrations:
Primarily accessed via web interface with CSV/Excel
export



https://www.sourcecodeals.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=sourceco-provider
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HQ: USA

TOOLS: STRATEGY & DEAL SOURCING

Founded: 2015

Sourcescrub is a sources-first, Al-powered deal sourcing platform that connects millions of private companies to
290k+ proprietary sources, enabling investors and deal teams to systematically discover, score and engage high-fit

targets.

Sourcescrub, now combining with Grata, is used by 700+
firms and 35 of the top 40 private market investors to
institutionalize "new school” origination with continuous,
sources-first intelligence on private companies across
sectors and regions.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking

Pricing:

Subscription — enterprise SaasS licensing priced by user
seats, data modules and delivery (platform, integrati-
ons, custom research), with tailored quotes provided via
Sourcescrub sales; no public rate card.

Al Capabilities:

Sourcescrub offers SourcingGPT, a generative Al so-
lution trained on its sources-first dataset to help de-
almakers research markets, create lists and gene-
rate insights on targets, plus Al features embedded
throughout discovery, scoring and workflows.
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Key features:

Sources-first data — 17M companies woven together
with 290,000+ lists and sources for an unrivaled view
of private markets.

- Al-driven platform - Purpose-built Al capabilities that

support discovery, scoring and workflows from origi-
nation through diligence.

- On-demand data ops — Expert-in-the-loop teams for

list building, enrichment and custom research on top
of the core platform.

Profile+ quality standard — Deep, multi-source validated
company profiles to keep CRM and pipeline data accurate.

- CRM integrations & Data Connect Cloud — Native

integrations and delivery options so data flows into
CRMs and analytics stacks.

What sets it apart:

- Sources-first data model that captures founder-ow-
ned and niche companies missed by legacy terminals.
Al-native platform plus expert research to maintain
quality.

Tight CRM and workflow integration so origination
data directly powers deal processes.

Integrations:

Native CRM integrations and "Data Connect Cloud”
APIs for major CRM and analytics environments;
detailed system list sits in dedicated integrations
content.

>EI.'EI
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stabwechsel
“ HQ: Germany Founded: 2011

Stabwechsel is a specialised succession platform that reverses the traditional marketplace model by presenting
vetting successors instead of companies for sale, supported by a network of M&A coaches.

Founded in 2011, Stabwechsel is considered an establis- Key features:
hed provider in the German-speaking succession market, - Buyer-centric marketplace — Presents handpicked MBI
focusing on curated successor profiles and professional candidates, strategic buyers and investors with detailed
guidance rather than anonymous listing boards. search profiles rather than listing companies for sale.
Intelligent matching — Unique matching system that
Target users: proposes suitable successors based on criteria such
End client (sell side) - MBI Candidates - Strategic Buyers - as transaction structure, location, sector experience
Financial Investors - M&A and financial strength.
- Coach network — Network of coaches in Germany,
Pricing: Austria and Switzerland who support and accompa-
Subscription / success — Works as a broker/platform with ny the succession process.
matching and advisory services. - Low-threshold access - Sellers and advisors can see
candidate profiles without initially disclosing the com-
pany.

What sets it apart:
Innovative matching approach for succession.
Strong focus on quality of successors.
Focus on German-speaking mid-market.

Al Capabilities: Integrations:
N/A Used alongside advisors’ CRMs and deal tools.
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HQ: Germany
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Founded: 2023

transactdigital is an Al-powered private-market intelligence and sourcing platform combining curated data and Al-

agents to support M&A and strategic decisions.

transact.digital is presented as a decision-support and
intelligence layer for private markets, with a strong focus
on Al-search and curated data for M&A and strategic
decisions in German-speaking markets.

Target users:
Corporate M&A - Private Equity - M&A Advisory - Corpo-
rate Strategy - Consultants

Pricing:
Subscription: Saas licensing

Al Capabilities:

transact.digital offers an Al-agent for research and
business development processes and an Al-based
classification and search for companies and their
respective value creation.

[=]:54] =] 4

Key features:

- Al-agent & -search: Combines an Al-agent and Al-
powered search with curated data.
M&A targets & investors: Identifies M&A targets,
strategic investors and market structures.
Detailed company profiles: Provides financial state-
ments, ownership structures and relevant contacts.

What sets it apart:
Centralises data and Al-tools for private markets.
Emphasis on both buy- and sell-side intelligence.
Designed for decision support, not just raw data.

Integrations:
Works as a SaaS platform, external integrations like
MCP are available upon request.

» 302
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WebsiteClosers
]

HQ: USA Founded: 1998

Website Closers is a specialist brokerage marketplace that connects buyers and sellers of tech and internet businesses
worldwide, offering sector-savvy intermediaries and a 100% success-based fee model.

Since 1998, Website Closers has grown into a large, global
franchise brokerage for digital businesses, representing
sellers and buyers of internet, technology and software
companies while emphasizing sector expertise and
hands-on advisory.

Target users:
End client (sell side) - End client (buy side) - Private Equity -
Venture Capital - Corporate

Pricing:

Success-based commission only - no upfront listing fees.
White-glove M&A-style advisory rather than self-serve
marketplace.

Al Capabilities:
N/A
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Key features:
Digital focus — Specializes exclusively in technology.
internet and digital business models, from eCommer-
ce brands to SaaS and digital agencies.
End-to-end M&A process — Runs the entire sales
process from initial evaluation and valuation through
marketing, buyer selection and closing.
Success-based fees — 100% success fee model with
no retainers; fees payable only at closing.
Large deal flow — Launches 1-2 new digital businesses
for sale every business day, giving buyers broad choice.
Lending & advisory network — Supports clients with
lending. tax, legal and due diligence referrals.

What sets it apart:
Sector-focused brokerage for digital assets.
Structured, advisor-led exit process for founders.
Global buyer reach with daily new listings.

Integrations:

Works alongside buyers' and sellers’ CRMs, VDRs
and legal tools; no specific native software integrati-
ons are advertised.
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Q fintalent.com

THE FASTEST WAY TO FIND
M&A, PMI, TRANSFORMATION, AND
STRATEGIC FINANCE PROFESSIONALS

Fintalent.com connects you to a global network
of 5,000+ vetted independent professionals across
52 countries within 24 hours or less.

< Learn More >

CORPORATE DEVELOPMENT AND M&A

VALUE CREATION & PMI

TRANSFORMATION & RESTRUCTURING

CFO SERVICES & STRATEGIC FINANCE


https://fintalent.com/
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Market Intelligence
& Data

28 Tools

Good sourcing runs on good data. The 28 platforms has the data" and more "how directly does it plug into
in this chapter aggregate private company signals, your workflow".

trade flows, funding events and technology foofprints

- and increasingly expose them through APIs, data In this chapter: Private-Company Data - Market &
feeds and Al connectors rather than dashboards Trade Intelligence - Research Platforms

alone. The practical question has become less “who
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Founded: 2008

CB Insights is a market intelligence platform that analyzes millions of data points on private companies, investors,
patents, news, and markets to help corporates and investors understand technology trends, competitive landscapes,

and deal activity.

Founded in 2008 in New York, CB Insights is widely used
by corporate strategy, corporate venture, M&A, and in-
vestment teams to track private markets and emerging
technologies. Its combination of structured data, analyst
research, and visualization tools helps teams identify op-
portfunities, monitor competitors, and make evidence-
based strategic decisions.

Target users:
Corporate M&A - Corporate Venfure Capital - Business
Development - Venture Capital - Private Equity

Pricing:

Enterprise subscription; plans typically start in the mid
five-figure USD range annually, with exact pricing de-
pending on seat count, data modules, APl usage, data
integration mechanisms and volumes.

Al Capabilities:

Product experience is driven by ChatCBI and a host
of agents for Scouting Companys, Market Research,
Deal Analysis, Earnings Analysis

EI'EI<

Key features:

Private-company database — Data on over 12 million
companies and 1,600+ markets, including funding,
financials and firmographic information.

Predictive scoring — Models that surface "future winners"
earlier than traditional VC "smart money,” highlighting
high-potential targets.

- Visual intelligence — Strategy maps, relationship
graphs and market maps to reveal emerging patterns
and shifts in complex markets.

Al agents — Al assistants that build target lists, scou-
ting reports, memos and benchmarking analyses to
speed research.

Integrations — Data Feeds, APls, MCPs, Snowflake,
CRM and LLM connectors that embed CB Insights data
and signals into customers’ own tools and data stacks.

What sets it apart:
Deep coverage of venture and growth-stage compa-
nies and investors.
Broad cross-sector coverage useful for corporate
strategy and innovation teams.
Mix of self-service tools and analyst confent.

Integrations:

Data Feed, Snowflake, API, CRM (Salesforce), MCP
Server, Al Connectors for Claude, ChatGPT, Perplexity,
Glean
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Abrams

HQ: Germany

[V V' Verified by vendor

Founded: 2002

A business intelligence portal that makes global customs and shipment data searchable for market, sourcing and

competitive analysis.

ABRAMS world trade wiki is a business intelligence portal
that aggregates global trade data, combining UN Com-
trade macroeconomic statistics with customs records
and bills of lading covering more than 660 million ship-
ments from over 20 million companies in 193 countries. It is
used for market, sourcing, competitive and supply-chain
intelligence, for example in commercial analysis of sup-
pliers, customers and competitors. Users include enter-
prises, investors, consultants, researchers and public-sec-
for organizations.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Custom subscription pricing by tier (Small Business,
Entferprise, Premium); quotes via sales tfeam

Al Capabilities:
Aggregates and structures billions of freight and
customs data records using Al and algorithms.
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Key features:
Global trade data search (customs data, bills of lading)
Market intelligence
Sourcing intelligence
Competitive intelligence
Supply chain intelligence
Company transparency profiles
Logistics insights
HS code lookup

What sets it apart:

- Shipment-level customs and bill-of-lading data at
scale

- Combines UN Comtrade macro data with micro trade
data

- Coverage of 193 countries and 20M+ companies

Integrations:
Standalone data/Bl portal
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AnalyzeMarkets
m HQ: UAE Founded: 2019

AnalyzeMarkets provides Al-driven global deal intelligence, investor and company databases, and predictive “deals
in the making” signals so M&A professionals can source transactions, identify counterparties, and contact decision
makers across asset classes from one integrated platform.

AnalyzeMarkets is positioned as a global deals and in- - Al-powered analytics and dashboards that help deal
vestment intelligence platform, combining financial teams identify, screen, and track opportunities across
data, predictive deal sourcing signals, and investor data- private and public markets.

bases for M&A and capital markets professionals across - Investor and company databases that support deal

asset classes. Operating out of the UAE with internatio- sourcing. investor targeting. and market mapping.

nal reach, it targets private equity. venture, corporate - Focused coverage and expertise in the Middle East

development, and advisory teams that need a single and North Africa alongside broader global datasets.

source for deals, counterparties, and decision makers. - Web-based interface with filters and alerts to monitor
sectors, geographies, and asset classes relevant to

Target users: M&A and PE.

M&A Advisory - Private Equity - Corporate M&A - Tools for exporting and integrating data into internal

models and workflows.

Pricing:

Subscription — per-user SaasS subscription priced around What sets it apart:

USD 199 per month or USD 1999 per year, with group - Al-powered financial data — The platform emphasizes

plans and custom enterprise arrangements available via big data, proprietary algorithms, and deep learning to

the sales team. identify opportunities and patterns across global deals.
Full-stack deal intelligence — Combines fransactions,

Key features: companies, investors, and professionals in one SaaS envi-
Global investment intelligence platform combining ronment covering multiple asset classes and geographies.
M&A, PE, VC, joint venture, fundraising. IPO, and real - Research and analyst support — Supplements the
estate transaction data. dataset with research reports and on-demand ana-

lyst work for clients needing bespoke insights.
Al Capabilities: Integrations:
Markets itself as an Al financial data and investment Exports and API; details on request

intelligence platform using big data, proprietary al-
gorithms, and deep learning techniques to surface
opportunities and insights across M&A and related
asset classes.
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ARC ‘

ARC Intelligence
S

HQ: Germany

[V V' Verified by vendor

Founded: 2024

ARC Intelligence is the Al-native Finance OS for mid-market groups and Private Equity funds: live financial and
operational data from every entity and every ERP in one platform, built for performance monitoring, value creation

and M&A readiness.

Founded in 2024 in Berlin, ARC Intelligence replaces
the typical patchwork of consolidation tools, controlling
spreadsheets and Bl dashboards with one Al-native plat-
form. ARC connects ERP, CRM and pre-systems across all
legal entities and delivers live group financials (P&L, ba-
lance sheet and cash flow) with drill-down to the journal
entry. An Al layer answers ad-hoc questions in minutes,
links results to their operational drivers and automates
recurring reporting end to end. Implementation takes
about four weeks.

Target users:
Private Equity & Portfolio Companies - Corporate M&A -
CFOs of Mid-Market Groups

Pricing:

Transparent Saas pricing per legal entity and per connec-
ted system, all-inclusive with users, implementation and
support. No consulting projects, no hidden migration costs.

Key features:
Live group financials: P&L, balance sheet and cash
flow across every entity and every ERP, drill-down to
the journal entry.

Al Capabilities:

Al agents work on a unified semantic layer across all
connected systems: data integration and matching,
ad-hoc analysis in natural language, root-cause ex-
planations and fully automated report writing. Every
answer is auditable, step by step.
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Al controlling: ad-hoc questions answered in minutes,
every answer traceable, step by step.

Financial and operational drivers combined: once all
financials are live, operational KPIs are added on top
to explain the drivers behind the numbers. ARC answers
the why, not just the what.

End-to-end automation: from data retrieval to the
finished, approved report in the executive's mailbox,
on schedule.

Error detection at scale: misbookings, VAT, order intake
vs. revenue. ARC has uncovered errors that would
have cost clients millions.

What sets it apart:

- Al-native, not Al-added: built around Al agents, not
extended by a chatbot.
Live at the source: no exports, no stale numbers, no
reconciliation between consolidation software, cont-
rolling Excel and BI.
Built for finance teams, not data engineers: no consul-
tants required to ask a new question.

- One platform replaces the stack of consolidation tool
+ Bl + spreadsheets. One fee, everything included.

Integrations:

Connects to the ERP, CRM, accounting and pre-systems
of mid-market groups, e.g. SAP (incl. S/4AHANA), Micro-
soft Dynamics, DATEV and others, via connectors and
APIs. Several ERPs in one group are the standard case.
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Bloomberg

Bloomberg
S

HQ: USA

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 198I

The market-standard financial data and analytics terminal that supplies deal, market and company intelligence

across the M&A lifecycle.

Bloomberg L.P. is a global financial data, news and ana-
lytics provider best known for the Bloomberg Terminal,
which delivers real-time market data, company financials,
news and communication tools to financial professionals.
For M&A practitioners it offers deal databases, league ta-
bles, comparable company and transaction analysis, and
market intelligence used across sourcing, valuation and
execution. The company is headquartered in New York.

Target users:
Investment Banking - M&A Advisory - Corporate M&A -
Private Equity - Asset Managers - Venture Capital

Pricing:

Standard Bloomberg Terminal contracts typically cost
about 2,000-2,665 USD/month per terminal (x24,000-
31,980 USD/year). with volume discounts for multi-termi-
nal deployments; exact pricing via Bloomberg quote.

Al Capabilities:

Bloomberg has developed Al capabilities including
BloombergGPT, a finance-specific large language
model, and Al-powered features in the Terminal
such as automated earnings call summaries.

Key features:
Bloomberg Terminal with real-time market data
M&A deal database and league tables

- Company financials and estimates

- Comparable company and transaction analysis
News and research
Instant Bloomberg messaging network
Excel add-in / APl access
Data License entferprise data feeds

What sets it apart:
Breadth and depth of real-time global market data
Integrated news, analytics and messaging in one
terminall

- Widely used M&A deal database and league tables

Integrations:

Integrates via Bloomberg API/B-PIPE with Excel, Py-
thon/R, in-house systems, and execution platforms;
widely used alongside OMS/EMS and risk systems.

>
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Comparables

HQ: UK

Founded: 2023

An Al-driven company data and market intelligence platform for M&A screening, deal sourcing and valuation

benchmarking.

Comparables.aiis an Al-powered market intelligence and
M&A deal sourcing platform covering a global database
of more than 370 million companies. It provides com-
parable company search, private company financials,
ownership data, M&A transaction history and valuation
multiples for investment banks, private equity firms, cor-
porate finance teams and analysts. Al features generate
company profiles, answer custom questions about com-
pany lists and score targets against user-defined criteria.

Target users:
Investment Banking - M&A Advisory - Private Equity -
Corporate M&A - Asset Managers

Pricing:

Freemium: Free tier at O USD/month (limited results and
filters); Premium plans with full data and Al features
priced via quote

Al Capabilities:

Uses Al for natural language company search, Al-
generated company profiles from website analysis,
custom Al columns/questions on company lists, and
automated relevancy scoring against deal criteria.
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Key features:

Global database of 370M+ companies

Al-generated company profiles (Al Insights)

Natural language company and market search

M&A transaction database with 10-year history
Trading multiples and valuation ratios

Private company financials and ownership structures
Al relevancy scoring of targets

Financial benchmarking and peer analysis

What sets it apart:
- Al-native search replacing traditional industry code

screening

- 370M+ company coverage including private compa-

nies
Freemium access model unusual among M&A data
providers

Integrations:
No integrations with third-party tools.
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coresignal
L emm

HQ: USA

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 2016

Coresignal provides large-scale public web data on companies, professionals and jobs, giving deal teams and data
products an Al-ready source for screening, tracking and modeling market participants.

Founded in 2016 and headquartered in New York, Core-
signal focuses on making fresh, structured web data ac-
cessible to investment firms and enterprises. Its data is
commonly used for signal generation in sourcing, market
intelligence, and risk monitoring use cases.

Target users:
Corporate M&A - Private Equity

Pricing:

Subscription - customized data licensing and SaaS-style
access based on dafaset types, volumes and delivery
methods; exact prices are quoted on request.

Al Capabilities:

Offers Al-ready datasets and Al-powered tools such
as an Agentic Search API, Al-powered search, and
an MCP server that let Al agents and applications
query and enrich large-scale B2B web data in natu-
ral language.

Key features:
Multi-source datasets — Fresh web data on 75M+
companies, 800M+ professionals and hundreds of
millions of job postings, updated continuously.
Delivery options — Bulk datasets, APIs and flat files
tailored to data, product and Al teams.
Enriched, Al-ready data — Cleaned, mapped and en-
riched records designed for machine learning, scoring
models and analytics use cases.
Signals & monitoring — Data to track hiring, growth,
org changes and other market signals across compa-
nies and sectors.

- Compliance & sourcing — Emphasis on "public web
data” and ethical sourcing to support compliant
downstream use.

What sets it apart:

- Helps teams build proprietary signals instead of rely-
ing solely on off-the-shelf platforms.
Useful across sourcing, monitoring, and risk workflows.
Designed for data engineering and quant teams as
well as business users.

Integrations:
Integratesinto client data stacks via APIs, flat-file de-

liveries, and connections to cloud storage and data
warehouses.
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Crunchbase

HQ: USA

Founded: 2007

Crunchbase is a predictive company intelligence database tracking 4M+ companies, funding rounds, investors, and

acquisitions.

Predictive company intelligence database fracking 4M+
companies, funding rounds, investors, and acquisitions,
powered by live data from 80M+ users and Al-driven
signals.

Target users:

Startup Investors - VC/PE Professionals - B2B Sales and
Business Development Teams - Corporate Development -
Journalists

Pricing:
Subscription

Al Capabilities:

Al agent enables natural language market segment
queries. Predictions & Insights uses pattern mat-
ching to predict fundraising and M&A activity. Auto-
enrichment uses Al to keep CRM records current.
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Key features:
4M+ company and investor profiles
Al-powered Predictions & Insights for fundraising/ac-
quisition likelihood
Al agent for natural language market research
CRM integrations with auto-enrichment
Customizable funding/milestone alerts

What sets it apart:
Largest community-validated startup database with
80M+ users creating a self-reinforcing data flywheel
Lowest entry price point (USD 99/month Pro) among
major financial intelligence platforms

- Al-driven predictive signals (fundraising likelihood. ac-
quisition probability) add forward-looking intelligence

Integrations:
Salesforce, HubSpot, Pipedrive, LinkedIn Sales Navi-
gator, Slack, Zapier, REST API
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Datarade
[ souwcing |

HQ: Germany

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 2018

Datarade is a B2B data marketplace and commerce platform that connects data buyers and providers globally, with
a particular focus on high-quality datasets for Al training, analytics and market intelligence.

Founded in 2018 in Berlin, Datarade aims to bring trans-
parency and efficiency to the global commercial data
market. It helps enterprises source external data from a
large pool of providers while benchmarking quality and
pricing. and supports governance around external data
spend. It has raised over IM EUR in seed funding from in-
vestors such as HTGF and HPI.

Target users:
Corporate M&A - Private Equity

Pricing:
Marketplace and platform fees based on data purcha-
ses and enterprise usage.

Key features:
Data marketplace - Platform to discover and compa-
re data products from 500-2,600+ providers across
600+ categories (financial, geospatial, firmographic,
Al training data, etfc.).

Al Capabilities:

Uses Al and automation to classify, matfch, and sur-
face relevant datasets and providers to buyers, and
to power comparison and recommendation fea-
tures in the marketplace.
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Data buyer tools — Profiles, sample previews, pricing
info and buyer guides to help data buyers evaluate
vendors efficiently.

Monda - SaasS platform enabling data providers to
build and manage their own data commerce busines-
ses (listings, pricing, delivery, customer management).
Matching & transparency - Intelligence that matches
buyers with relevant providers and benchmarks offerings,
making the external data market more transparent.
Focus on Al data — Strong positioning around high-
quality datasets for Al training and fine-tuning, with
50k+ monthly users searching for Al-ready data.

What sets it apart:
Reduces time and friction in finding suitable data
vendors.
Helps buyers avoid low-quality or misrepresented
datasets.
Gives data providers a centralized channel to reach
enterprise buyers.

Integrations:

Integrates with customer data stacks via APIs and
download/export mechanisms; partners with qua-
lity-scoring providers like Truthset to expose accu-
racy metadata.
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Dealroom.co

HQ: Netherlands

Founded: 2013

Dealroom.co is a startup and VC intelligence platform that uses advanced data science and real-time tracking to
help investors, corporates and governments understand innovation ecosystems and identify promising companies for

investment and acquisition.

Founded in 2013 in Amsterdam, Dealroom.co has beco-
me a reference platform for understanding startup and
innovation ecosystems, especially in Europe. It combines
structured data, predictive algorithms, and partnerships
with governments and innovation agencies.

Target users:
Asset Managers - Corporate M&A - Private Equity - Ventu-
re Capital - Governments

Pricing:

Annual subscription, priced by tier, seats and modules.
Enterprise and APl access on request. Current pricing at
dealroom.co/pricing.

Al Capabilities:

Uses machine learning and predictive algorithms to
score companies, forecast trajectories, and power
discovery and ecosystem analytics.
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Key features:
Global company graph — Millions of companies tra-
cked with funding, valuations, business models and
growth indicators.
Advanced data science - Real-time tracking and
proprietary scoring to surface emerging frends and
promising companies.
Ecosystem dashboards — Custom portals for cities,
regions and corporates to visualize startup and inno-
vation ecosystems.
Tools for investors & M&A — Target lists, market maps
and signal-based discovery to support deal sourcing
and strategic analysis.

What sets it apart:

- Helps dealmakers discover off-radar startups.
Supports government and ecosystem stakeholders
with data-driven decisions.

Complements fraditional company databases with
richer startup context.

Integrations:

Integrates into clients’ data stacks via APIs and ex-
ports to Bl tools and CRMs; also connects to some
dealflow tools as a data source.
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Domo
A

HQ: USA

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 2010

Domo is a cloud-native data platform that helps organizations connect, govern and activate their data with dash-
boards, data apps and Al agents, including use cases in M&A analytics and portfolio monitoring.

Domo, founded by Josh James in 2010 and headquarte-
red in American Fork, Utah, is a public cloud Bl and data
products company that has expanded from dashbo-
ards into integration, apps and Al agents used by glo-
bal enterprises. Domo positions itself as an Al and data
products platform that helps organisations connect any
data source, build live dashboards, and automate work-
flows with Al.

Target users:
Corporate M&A - Private Equity

Pricing:
Enferprise subscription pricing based on users, data
volume, and modules.

Al Capabilities:

Domo Al and Al Chat provide conversational
insights, Al-powered workflows, and automated
decisioning on live integrated data.

Key features:
1,000+ pre-built cloud connectors plus on-prem con-
nectors and APls.
Unified data preparation, governance, and transfor-
mation to make data Al-ready.
Dashboards, apps. and alerts for operational and
executive reporting.
Domo Al features including Al Chat and Al-powered
workflows to automate decisions and processes.
Data writeback and embedded analytics to push
insights back into operational systems.

What sets it apart:

- Gives deal and finance teams a unified view of per-
formance.
Supports scenario analysis and KPI tracking.
Powers Al-assisted insights and alerts across functions.

Integrations:

Salesforce; Workday; Google Analytics; Snowflake;
BigQuery: Redshift; Excel and CSV via connectors;
plus 1,000+ other systems.

>EI'EI

E-‘

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

51


https://www.domo.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=domo-provider
https://s.manda.co/kUvs4S
https://s.manda.co/W9glqt

TOOLS: MARKET INTELLIGENCE & DATA

52

EMIS
o )

HQ: UK

[V V' Verified by vendor

Founded: 1994

EMIS is an emerging markets research platform combining industry, company, news and deals data so investors
and corporates can assess opportunities and risks in high-growth markets with confidence in markets where reliable

information is hard to access.

Product of ISI Markets, EMIS provides deep insights
grounded in local intelligence for smarter decisions in
high opportunity, information-scarce markets. With over
30 years of experience and information specialists ba-
sed in-country, EMIS delivers trustworthy intelligence
covering more than 370 industry sectors and 18 million
companies across 197 markets— providing everything
you need in one place as actionable insights are facilita-
ted by leading technology.

Target users:
Asset Managers - Corporate M&A - M&A Advisory - Private
Equity - Venture Capital

Pricing:

Subscription — enterprise licenses for corporates, financial
institutions, governments and universities; pricing tailored
to number of users, coverage and modules.

Al Capabilities:

EMIS combines machine learning. and generative
Al to speed up research, elevate discovery and sur-
face high-value intelligence you can trust. Users can
engage with EMIS intelligence directly using AskISI,
EMIS' Al research assistant.
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Key features:
Trusted multi-country, multi-sector intelligence — Co-
verage of 197 markets and 370+ industry sectors with
4,000+ sources.
Al-powered research — EMIS combines machine lear-
ning. and generative Al to speed up research, elevate
discovery and surface high-value intelligence
Deals intelligence — Combined industry, company and
deals data supporting investment decisions, particu-
larly for emerging markets
Unrivalled private company intelligence - Access to
consistent, comparable financials, and historical data
of private companies in emerging markets
Role-specific workflows — Solutions for market intelli-
gence, business research, M&A & investment, credit &
risk, sales & marketing and academic research.

What sets it apart:
Helps dealmakers assess private companies and
markets in high-growth but opaque regions.
Speeds analysis through Excel and screening tools.
Supports cross-country comparisons and benchmarking.

Integrations:
Excel Add-in; APIs and data fees; integration with
client apps, systems and Al applications and tools
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FactSet

HQ: USA Founded: 1978

FactSet delivers comprehensive market, company, and transaction data with deep Excel and AP integration for
investment and M&A professionals. FactSet's Marketplace is a curated hub of proprietary and third-party datasets
for investment, analytics and research teams, rather than an M&A software workflow tool.

FactSet serves over 240,000+ users globally with modu- Key features:

lar solutions for public and private markets, emphasizing
integration into client workflows and models. FactSet
launched the Open:FactSet Marketplace to extend its
core fundamentals with alternative data feeds, reinfor-
cing its role as an integration-friendly data provider for
quant and fundamental investors.

Target users:
Asset Managers - Corporate M&A - M&A Advisory - Private
Equity - Venture Capital

Pricing:
License-based pricing tailored to content sets, users, and
delivery methods.

FactSet Workstation/Workspace for market data,
fundamentals, research, screening. and analytics.
Excel Add-in with dynamic, refreshable content (fi-
nancials, estimates, ownership, efc.).

APIs and Formula API for programmatic access and
integration info models and internal systems.

M&A data feeds and tools, including Mergers Data-
Feed with hundreds of thousands of fransactions.
Office Cloud Refresh and automation capabilities for
model updates.

What sets it apart:

Modular a la carte pricing - unusual granular control
over datfa sefs vs. major terminals

Deep buy-side workflow integration with portfolio
management, risk, and compliance in one platform
Strong open data/API ecosystem allowing data por-
tability into proprietary workflows

Al Capabilities:

Provides Al-ready data and supports ML workflows;
also increasingly embeds Al and automation fea-
tures in analytics and screening, though core value
is data and integration. ChatlQ (generative Al as-
sistant), Document Intelligence (Al-driven analysis),
Chart Explainer (Al-generated chart narratives).
Also integrates third-party Al tools via open API.

EIiEI<
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Integrations:

Integrates into client systems via data feeds, APIs
and FactSet's platform; marketplace data is desig-
ned fo plug into quant models and analytics stacks;
integration into Python/R and internal systems.
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Gain

HQ: Netherlands

Founded: 2018

Private market intelligence platform delivering investment-grade data on private companies, investors and deals for

dealmakers.

Gain (former Gain.pro) is a private market intelligen-
ce platform founded in Amsterdam in 2018 by Frister
Haveman and Nicola Ebmeyer. It combines proprieta-
ry research, sourcing technology and Al to help inves-
tors and advisors find, understand and track private
companies, investors and deals. The platform covers
hundreds of thousands of company profiles, 20,000+
investors and 500,000+ deals and is used by 400+ en-
terprise clients including leading PE firms, M&A advisors
and consultancies.

Target users:
Private Equity - M&A Advisory - Corporate M&A - Invest-
ment Banking - Legal - Asset Managers

Pricing:

Per-user SaaS licensing for private-market intelligen-
ce with free trials, but pricing details only available by
contacting the vendor.

Al Capabilities:

An Al agent (,Gain Agent") answers natural-lan-
guage queries against the platform's interlinked
private-market datasets, processing 50,000+ Al-
powered queries daily.

I{Eﬁ‘
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Key features:
Proprietary private company profiles with financials
Investor and portfolio tracking (20,000+ investors)
Deal database (500,000+ deals) and advisor league
data

- Al agent for natural-language queries

- CRM sync, Excel add-in and API feeds

- ‘Sector and market landscaping tools

What sets it apart:

- Human-curated, investment-grade private company
data
Integrated Al agent across interlinked datasets
Used by top PE firms, advisors and consultancies

Integrations:
CRM sync, Excel add-in, API
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TOOLS: MARKET INTELLIGENCE & DATA

HQ: Sweden/ UK Founded: 2020

Grasp is an Al Analyst platform that automates end-to-end financial research tasks for deal teams, from scanning

millions of sources to building longlists and slides.

Grasp is a generative Al platform for finance professio-
nals that automates company and market research for
investment banks, private equity firms and consultants
through an "Al Analyst” agent system. Backed by ven-
ture investors and supports thousands of M&A, PE and
consulting professionals, Grasp is aiming to reduce
human hours on financial research to "almost zero” while
improving output quality.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:

Subscription - Enterprise SaaS pricing for banks, PE
firms and consultancies, negotiated based on seats and
usage.

Al Capabilities:

Grasp's Al Analyst automates end-to-end PE work-
flows - from thematic platform sourcing to add-on
deal screenings to commercial due diligence - in
minutes, not days. Builds long/short-lists, analyzes
companies in detail, generates PowerPoint outputs.

5
s

Key features:
Al Analyst agent system — Uses tools like a human ana-
lyst to source information, wrangle data in spreadsheets
and build polished PowerPoint decks end-to-end.
Buyer & target workflows — Automates buyer lists, target
searches and long/shortlist generation for mandates.
Market mapping — Analyses tens of millions of com-
pany websites and data sources to map markets and
competitors.
Proprietary datasets — Access to I00M+ private com-
panies, IM+ M&A deals and integrated market data
within Grasp.
Presentation automation — Drafts client-ready presen-
tations, freeing human teams for higher-value tasks.

What sets it apart:

- Agent-based Al that mirrors analyst workflows.
Huge proprietary datasets to drive research.
Demonstrated time savings and throughput gains for
deal teams.

Integrations:

Integrates with spreadsheet tools and presentation
workflows; specific CRMs or VDR integrations are
not detailed publicly.
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Inex One
[ soucng |

HQ: Sweden

Founded: 2018

Inex One is an expert network and survey marketplace that lets deal and strategy teams run all their expert calls
and surveys in one Al-enabled platform, reducing cost and admin while improving insight capture.

Inex One positions itself as the leading "insights platform”
for expert networks and B2B surveys, used by =8,000
professionals and rated highly on G2; case studies high-
light 40-50% admin and cost savings versus traditional
expert network usage. Inex One has extended its Al lay-
er to help users synthesize expert-call transcripts and
extract citations from research outputs.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Usage / Pay-per-use model for expert calls and surveys
with central invoicing; pricing depends on networks and
scope, with platform fees embedded.

Al Capabilities:

Inex One uses Al fo transcribe and summarise
expert calls and enables LLM-style chat across
transcripts, helping teams extract themes and ans-
wers from many interviews quickly.
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Key features:
Multi-network marketplace — Access to 20-30+ ex-
pert networks and survey firms globally through a
single interface.
Centralised workflow — One platform to brief pro-
jects, manage experts, schedule calls and track deli-
verables with "inbox-zero" messaging.
Al transcripts & summaries — Automatic transcriptions
and Al summaries of calls, with the ability to LLM-chat
across transcripts in a private library.
Smart surveys — Tools to engage top survey vendors,
compare quotes and multi-source samples for B2B
and healthcare surveys.
Consolidated billing — Pay-per-use with a single invoi-
ce per project instead of multiple network confracts.

What sets it apart:
Simplifies expert network procurement.
Cuts admin and ENS costs materially.
Adds Al analytics on top of calls and surveys.

Integrations:

Connects fo 30+ expert networks and survey vendors;
call scheduling and transcription integrate with calen-
dars and conferencing tools.
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kona equity
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HQ: USA

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 2020

Search-driven private company intelligence engine for sourcing and screening millions of US SMEs.

Kona Equity is a private company intelligence engine
covering millions of small and medium-sized US pri-
vate businesses. It aggregates data points on revenue,
growth, employees and technologies and offers key-
word search, filtering and executive contact sourcing.
The platform is used for deal sourcing, sales prospecting
and market research by investors, corporate develop-
ment teams and advisors.

Target users:
Private Equity - Corporate M&A - Investment Banking -
M&A Advisory

Pricing:
Premium: USD 50/month (includes 5 users)

Al Capabilities:

Applies machine learning and algorithms to analyze
millions of data points on company revenue, growth,
employees and technologies.

Key features:
Private company profiles with revenue and growth
estimates
Keyword-based company search and filtering
Executive contact information sourcing

- Weekly data updates on 10,000+ companies
Machine-learning-driven data analysis and visualization
Coverage of 2.5M+ small and mid-sized private bus-
inesses

What sets it apart:
Low-cost access to SME revenue estimates
Simple search-engine-style user experience

- Weekly refreshed data on thousands of companies

Integrations:
REST API for embedding company data infto CRMs,
deal pipelines and internal applications.
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Mergermarket

(ION Group)

HQ: UK

Founded: 2000

Mergermarket, part of ION Analytics, blends expert journalism, machine learning and decades of Dealogic data to
deliver early signals of potential M&A opportunities, deals, threats and challenges.

Mergermarket is positioned as a key competitive intelli-
gence tool for M&A professionals, helping them identify
opportunities and threats earlier than mainstream news.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Invest-
ment Banking - Law Firms

Pricing:
Subscription — News and analytics subscriptions for deal
professionals; pricing not disclosed publicly.

Al Capabilities:

Uses advanced machine learning on 30+ years of
data to power predictive analytics for M&A, com-
plemented by human insight.
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Key features:

- Predictive M&A signals — Delivers insights on deals
6—24 months before they become public knowledge.

- Human + machine - Combines market-leading hu-
man insights with advanced machine learning.

- Rich data backbone - Leverages over 30 years of
Dealogic M&A data.

- Part of ION Analytics — Integrated with other analytics
and data solutions within ION.

What sets it apart:

- Unique early-stage M&A insight.

- Trusted by global deal professionals.
- Backed by robust data and Al.

Integrations:
Integrated info ION Analytics platforms; can feed
into client workflows via web and feeds.
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Mergr

HQ: USA

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 2008

Mergr is a human-researched, daily-updated database connecting private equity firms, corporate acquirers, M&A

transactions, and the advisors who work on them.

Mergr was founded in 2008 by Sam Nelson as a niche
database of private equity firms, after Nelson raninto the
same problem firsthand while sourcing acquisition tar-
gets at two Los Angeles-based PE firms: existing research
tools were either incomplete, expensive, or required a
lengthy sales process. The platform has since expan-
ded into a broader resource covering public and private
companies, their M&A activity, and the legal and financial
advisors connected to those deals. Mergr's research
team adds new records, transactions, and connections
daily, and the company is explicit that it does not partner
with or license data from outside third parties, positioning
its internally sourced, human-verified data as the core
differentiator against larger, automated competitors.

Target users:

Investment Bankers - Business Brokers - Accountants - Lawy-
ers- Executive Recruiters - Corporate Development Groups -
Wealth Advisors - Business Owners Researching Private Equi-
ty Firms - Corporate Acquirers - M&A Transaction History

Pricing:

Subscription

Al Capabilities:
N/A

Key features:
Detailed profiles for private equity firms, corporate
acquirers, and advisors with investment criteria and
transaction history
Full-text search across 100,000+ M&A press releases
Custom lists built on firm criteria, investment focus, or
acquisition activity
Company search by current ownership, past acquisitions,
or divestitures
Transaction search by target, industry, deal size, acquirer
type, or seller type

What sets it apart:

- All datais sourced and verified in-house by a human
research team, with no third-party data licensing
New records, transactions, and connections added
every day rather than updated periodically
Single-purpose focus on the interconnected web of
PE firms, acquirers, and advisors, rather than a broa-
der research platform

Integrations:
N/A (standalone web database)

> 555
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Modelyzr
) pTYe— Founded 2015

MODELYZR is an Al-powered market and M&A intelligence platform that enables data-driven target screening, com-
mercial due diligence, market potential assessment and revenue synergy analysis within minutes instead of months.

MODELYZR helps corporate development teams, priva- Key features:

te equity firms and strategic acquirers make faster and - Commercial Due Diligence Analytics: Quantifies Total
more reliable commercial due diligence and acquisition Addressable Market (TAM), market potential and re-
decisions. By combining CRM, ERP and other internal venue opportunities to validate commercial assump-
enterprise data with external market data into a unified tions during due diligence.

Al-powered market model, the platform validates com- - Revenue Synergy Analysis: Identifies cross-selling.
mercial assumptions, quantifies Total Addressable Market upselling and whitespace opportunities across com-
(TAM) and revenue opportunities, supports the evaluation bined customer and product portfolios

and prioritization of acquisition targets, and uncovers re- - Market Potential Simulation: Simulates market poten-
venue synergies throughout the M&A lifecycle. Beyond tial and validates commercial assumptions to support
M&A, MODELYZR enables strategic growth planning, investment decisions.

market expansion and commercial excellence through a - Post-Merger Integration Support: Enables rapid go-
single, dafa-driven view of market opportunities. to-market planning by combining customer, product

and market data into one unified market model.
Target users:

Corporate Strategy - Corporate M&A - Private Equity - What sets it apart:
Asset Managers - B2B - Al-powered market validation for commercial due
diligence
Pricing: - Revenue synergy identification across the M&A lifecycle
Subscription. Pricing depends on number of users, count- - Unified Al-powered market model integrating internal
ries and infegrated data sources. Available upon request. enterprise and external market data
Al Capabilities: Integrations:
MODELYZR's Market Al integrates and analyzes in- Securely integrates enterprise ERP and CRM envi-
ternal enterprise and external market data to detect ronments, such as SAP, together with additional in-
market patterns, quantify market potential and re- ternal dafta and external market data info a unified
venue opportunities, identify revenue synergies, and Al-powered market model.

simulate commercial growth scenarios for strategic
M&A decision-making.

%4
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Orbis

(Moody's / formerly Bureau van Dijk)
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HQ: USA Founded: 1991

Orbis, now part of Moody's, is a global database of 635M+ companies with standardized financials, ownership
structures, M&A data and risk indicators, used to find, analyze and compare companies worldwide.

Formerly aBureau van Dijk's flagship product, Orbis evol-
ved into Moody's core private company data backbone,
underpinning many corporate finance, risk and compli-
ance solutions while also serving as a primary source for
M&A target searches.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking - Banks -
Governments - Professional Services

Pricing:

Subscription - Enterprise licenses for banks, corporates,
advisors and public institutions, with pricing based on
coverage, modules and delivery (web, API, bulk); terms
are negotiated with Moody's rather than publicly listed.

Al Capabilities:

Orbis' high-quality data is explicitly marketed as
a foundation for Al and advanced analytics, with
content and tools supporting Al model grounding.
financial strength models and risk scoring.
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Key features:
Global coverage - Data on more than 635 million
entities, mostly private, from 170+ sources.
Standardized financials - Treated and globally stan-
dardized financial statements for cross-border com-
parison.
Corporate ownership frees - Extensive beneficial
ownership, hierarchies and historic links with over 2B
ownership connections.
Orbis M&A - Intfegrated M&A deals and rumours
database for corporate finance and target screening.
Risk & compliance - Content for AML/KYC, supplier
risk, credit and transfer pricing workflows.

What sets it apart:
Recognized standard for global private company
data.
Strong M&A module integrated with core data.
Supports deal sourcing, credit, AML, supplier risk and
tax.

Integrations:

APIs, bulk feeds, industry connectors, and web inter-
face; integrates into risk systems, CRMs and analy-
tics platforms.
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Palturai
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HQ: Germany

Founded: 2014

Palturai's BusinessGraph is an Al-ready relationship and risk intelligence graph that helps financial and corporate
users identify sales opportunities, predict company sales events and detect fraud networks in their ecosystems.

Palturai focuses on financial services, corporates and
authorities that need to enhance sales efficiency and
fraud prevention; the BusinessGraph provides transpa-
rent relationship views built on public data with Al-driven
algorithms at scale.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Banks - Insurance - Public Sector

Pricing:

Subscription — Enterprise licensing for financial institutions,
corporates and public authorities with pricing based on
scope and integration; details are shared via demos rather
than public tariffs.

Al Capabilities:

Palturai explicitly positions BusinessGraph as the
ideal platform for Al-powered algorithms, including
company sale prediction, fraud prediction, cash-
event detection and shortest-path networking.
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Key features:

BusinessGraph — Vast graph of companies, indivi-
duals and relationships built from high-quality public
data and condensed into a unique data model.
Relationship intelligence — Helps teams see customers
and partners as part of a dynamic network, not isola-
ted entities.

- Al-powered algorithms — Suite of Al models running on
the BusinessGraph for use cases such as sale predic-
tion, fraud detection and "Shortest Path” networking.
Fraud and risk insights — Tools like Distance2Trouble
and Fraud Prediction Index to uncover fraud networks
and risky relationships.

Sales acceleration — Warm-intro mapping and lead
targeting that can cut sales cycles by 50% and reduce
research time by up to 90%.

What sets it apart:
Purpose-built business relationship graph.
Al models packaged for sales and fraud use cases.
Strong European financial services and public-sector
references.

Integrations:
Integrates into client workflows and CRMs via APIs
and connectors; Salesforce integration and APIs
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PitchBook

HQ: USA

TOOLS: MARKET INTELLIGENCE & DATA

Founded: 2007

PitchBook is a leading private markets intelligence platform that underpins deal sourcing, diligence and portfolio

analysis across VC, PE and corporate development teams.

PitchBook is a financial data and research platform pro-
viding detailed data on companies, investors, funds,
deals and people across venture capital, private equity,
M&A and public markets. It was acquired by Mornings-
tar in 2016. PitchBook is widely considered a premier data
provider for private and public equity markets, used by
60,000+ professionals worldwide to support sourcing,
due diligence, valuation and market analysis.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking - Corporates

Pricing:
Subscription — enterprise licenses priced by seats, data
modules and delivery (desktop. API, feeds).

Al Capabilities:

PitchBook Navigator uses NLP to answer private
market research queries. ML models power VC Exit
Predictor and Valuation Estimates. Al-assisted mo-
nitoring and alert systems for deal flow tracking.

Key features:
Detailed fundamentals, ownership, financing history and
comparable companies for public and private firms.
Deal & transaction data — Data on VC, PE, M&A and
other transactions, including lead partners, valuations
and multiples.
Fund & investor profiles — Track record. fund per-
formance, strategy and co-investment patterns for
300k+ investors and funds.
People & relationships — Data on executives, board
members and deal professionals supporting relation-
ship mapping.

- Workflow tools — Screening, comparables, league
tables, benchmarking and Excel/CRM integrations.

What sets it apart:

- Most comprehensive private market data platform -
analyst-verified data at every level of the stack
Morningstar ownership brings institutional credibility
and integration with public market research
Navigator Al provides structured, hallucination-free ans-
wers grounded in PitchBook's verified proprietary data

Integrations:

Salesforce, Microsoft Office (Excel). DealCloud,
Affinity, Slack, SS&C Intralinks, Morningstar pro-
ducts, APIs.
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Preqin

HQ: UK

Founded: 2003

Preqin is a leading data and intelligence platform for alternative assets, acquired by BlackRock in March 2025 for USD

3.2B.

Leading data and intelligence platform for alternative
assets covering PE, VC, hedge funds, real estate, and
private debt. Acquired by BlackRock in March 2025 for
USD 3.2B.

Target users:
Institutional Investors - Fund Managers - LPs/GPs in PE - VC
-Hedge Funds - Real Estate - Infrastructure - Private Debt

Pricing:
Subscription

Al Capabilities:

Al-powered data extraction and analytics within
Preqin Pro; ML for data enrichment and anomaly de-
tection; partnerships with Finster Al and RavenPack.
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Key features:

- 135,000+ funds & 48,000+ firms database

- Performance benchmarking across asset classes
- Investor relations & fundraising infelligence

- ESG data and reporting

- Market research reports and forecasts

What sets it apart:

- Deepest alternative assets-only dataset with human-
verified proprietary sourcing

- Backed by BlackRock (acquired 2025), integrating
private markets data into Aladdin ecosystem

- ESG-integrated data across alternative asset classes
with dedicated analytics suite

Integrations:
Juniper Square, RavenPack, S&P Global Market-
place, APl access
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PrivSource

HQ: USA
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Founded: 2019

PrivSource is a lower middle market M&A deal sourcing platform. Buyers receive live deals matched fo their invest-
ment mandate; sell-side advisors see exactly which vetted buyers are looking for their deal before they share it. No

success fees.

PrivSource is a lower middle market M&A deal sourcing
platform. Buyers receive live deals matched to their invest-
ment mandate; sell-side advisors see exactly which vetted
buyers are looking for their deal before they share it. No
success fees.

Target users:

Private Equity Firms - Family Offices - Independent Sponsors
- Investment Bankers - Strategic Acquirers - Lower Middle
Market (USD 500K-USD 15M EBITDA)

Pricing:
Subscription

Al Capabilities:

Al matches every live deal against each buyer's
confirmed mandate, and builds ranked buyer lists
with verified contacts.

Key features:

- Deal feed matched to each buyer's mandate, sourced
daily from across the market

- Sell-side buyer discovery: see how many active buyer
mandates match your deal before you distribute it

- Buyer Lists: a ranked buyer universe built across the
entire M&A ecosystem with verified contacts, when
you want reach beyond the network

- No success fees; focus: businesses with USD 500K-
USD I5M EBITDA

What sets it apart:

- No success fees or commissions - transparent flat
monthly pricing (USD 300/month) unlike broker-de-
pendent platforms

- Every buyer on the platform has a live, confirmed
investment mandate. Sellers know who's actually
looking before they share a deal.

- Narrow lower middle market focus with vetted deal
flow and pre-screened buy-side members

Integrations:
MCP server available: connect PrivSource deal flow
and buyer data to your own Al tools.
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S&P Global

Market Intelligence

HQ: USA

Founded: 1998

S&P Global Market Intelligence provides the data backbone and analytics for many M&A and investment work-
flows, primarily via its Capital IQ Pro platform, covering deal screening, valuation and risk analysis.

S&P Global Market Intelligence is one of S&P Global's
core divisions, combining proprietary research, news,
credit ratings data and technology to power financial
decision-making across institutions. Its flagship desktop
platform, S&P Capital IQ Pro, is the primary entry point
for deal-making professionals - combining corporate,
market, transaction and private capital data with scree-
ning, modeling and Al tools.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking - Corpo-
rates - Credit Analysts

Pricing:
Subscription, quote-only

Key features:

- Flagship platform: S&P Capital IQ Pro - financial data on
140+ metrics for 19,200+ public companies

- Ownership intelligence (49K+ companies, 35K+ institutions)

Al Capabilities:

ChatlQ (generative Al natural-language querying).
Document Intelligence (Al-powered document ana-
lysis/extraction) and Chart Explainer (natural-lan-
guage chart explanations), all grounded in verified
S&P data. On March 12, 2026, S&P Global announced
major Al enhancements to Capital IQ Pro: acquisition
of Drift Al (formerly Arkifi) for Al-powered Excel mo-
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Fixed income (29M+ securities)
M&A deal database & transaction comparables

- 60M+ private companies and 69K+ PE/VC funds (Preqjin-
supplemented)

- Thousands of screening criteria for M&A and capital raising
Excel/Word/PowerPoint add-ins and dashboards

- ChatlQ, Document Intelligence, and Chart Explainer Al
tools. Division also offers credit ratings/risk data, sector
infelligence and the S&P Global Marketplace for premium
datasets.

What sets it apart:

- Most comprehensive financial platform globally, in-
tegrating public/private company data, transactions,
credit ratings and research in one place

- Deep private capital integration (Preqin-supplemented PE/
VC and fund data) alongside fixed income and risk data

- Embedded Al (ChatlQ, Document Infelligence, Chart
Explainer) for natural-language querying, grounded in
S&P's verified institutional data

deling automation, and ProntoNLP (acquired 2025)
added for NLP sentiment analysis, plus expanded fi-
xed income, biopharma and private markets content.

Integrations:

Microsoft Office (Excel/Word/PowerPoint add-ins), Sa-
lesforce, Bloomberg Terminal, APl/data feeds (Xpress-
feed), Snowflake, AWS, portfolio management systems
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StrategyBridgeAl
G T

HQ: Germany

TOOLS: MARKET INTELLIGENCE & DATA

[V V' Verified by vendor

Founded: 2022

StrategyBridgeAl is an Al-native business and market analysis platform that automates company, peer and market
analysis for M&A, Strategy and Audit feams, producing traceable, presentation-ready outputs in hours instead of days.

Munich-based StrategyBridgeAl positions itself as “the
new standard of business & market analysis," offering
modular, scalable Al analyses that cut research time
from 20-120 hours to under five hours while providing
transparent, data-backed outputs suitable for board
and IC discussions.

Target users:
Corporate M&A - M&A Advisory - Strategy - Audit & Valuation

Pricing:

Subscription — Saas licensing for firms across M&A, Stra-
tegy and Audit, priced by user seats and modules; details
are provided via demos and are not publicly listed.

Al Capabilities:

StrategyBridgeAl calculates KPls deterministically
and uses Al specifically to turn them into actionable
insights and to identify peers via semantic search for
longlisting - enabling objective, modular company
and industry analyses, automated benchmarking,
and workflows from sourcing to red-flag due dili-
gence with explainable outputs.

P

Key features:

- Outside-in company analysis — Automated, structu-
red analyses of companies with benchmarking, peers,
market analysis, valuation & forecasting, export-ready
in custom PPT-design.

Niche market reports — Up to date market reports,
especially useful for niche markets - transparent and
with sources for market exploration.

- Al-driven longlists — Target, buyer and competitor
screening - enabled through semantic search and in-
dependent of industry codes with precise niche filtering.

- Global coverage - Financials, KPls, ownership structures
and contact data on ~50M companies and across
100+ countries, finding even small niche players.

What sets it apart:

- Purpose-built Al engine for financial analysis rather
than generic chatbots.
Material time savings with structured, audit-ready outputs.
Coverage across company, peer, fransaction and
market views in one place.

Integrations:

With MCP integration - a fechnology that lets Stra-
tegyBridgeAl plug directly into the tools you already
use, from CRM systems to data rooms - insights flow
automatically info your daily work, with no manual
copying, no switching between systems, no friction.
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@ Tracxn

Tracxn
A

HQ: India

[V V' Verified by vendor

Founded: 2012

Tracxn s a publicly listed (NSE/BSE) private-market intelligence platform that helps investors and companies discover,
monitor, and track startups and private companies worldwide - supporting deal sourcing. due diligence, and

market mapping across 8M+ companies in 50+ countries.

Tracxn is a private-market intelligence platform that
helps investors and companies discover, monitor, and
track startups and private companies worldwide, co-
vering 8M+ companies across 3,000+ sectors in S50+
countries. It supports deal sourcing, due diligence, market
mapping. and competitive tracking - including for ven-
ture capital, private equity, corporate development, and
investment banking teams. Founded in 2012 in Bengaluru
by former venture capital investors Neha Singh (ex-Se-
quoia Capital) and Abhishek Goyal (ex-Accel Partners),
the company is publicly listed in India (NSE/BSE).

Target users:

Venture Capital - Private Equity - Investment Banking -
Corporate Development - Innovation Teams - Govern-
ment & Academic Institutions

Pricing:
Subscription-based; plans published on vendor pricing
page (tracxn.com/pricing)

Al Capabilities:

Al-powered data extraction, parsing, and standard-
ization (incl. OCR); Al Assistant for natural-language
queries, due diligence, competitive landscaping,
and market analysis; MCP integration for real-time
access inside Claude and ChatGPT.

%@54
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Key features:

- Global private company database with funding and
financials data

- Global funding and M&A transaction tracking

- Investor, acquirer and cap table tracking

- Live deals and deal sourcing feeds

- Analyst-curated sector taxonomies and emerging
sector coverage

- Competitor mapping and benchmarking

- Sector and geography reports

- Al Assistant

- MCP integration

What sets it apart:

- Analyst-curated sector taxonomies at global scale -
8M+ companies across 3,000+ sectors

- Al automation with human-in-the-loop review for
enterprise-grade data quality

- Publicly listed data vendor (NSE/BSE: TRACXN)

Integrations:

CRM platforms - Salesforce, HubSpot, Affinity, Pipe-
drive; Productivity tools - Google Sheets, Microsoft
Excel; APl access; browser extension; MCP connec-
tor for Al apps (Claude, ChatGPT)
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GUEST VIEW

GUEST VIEW

Digitalisation in M&A:
the work of the BMA
working group

The Digitalisation Working Group of the Bundesver-
band Mergers & Acquisitions (BMA) has developed
into one of the most active practical platforms for work
relating fo the digitalisation of the M&A process in the
German-speaking world. Since its inception, it has
been working to digitalise the entire transaction pro-
cess across all its phases. In doing so, it uses an agile
approach to identify state-of-the-art practices, before
going on to discuss digitalisation concepts and tools.

Throughout the M&A process

The work is consistently structured into workstreams
based on three phases of the M&A process: M&A
strategy, due diligence and merger integration. In
workshop sessions, corporate deal teams, advisers,
software providers and university representatives
work together. It is this mix that creates added value:
corporates report on what works in day-to-day deal-
making, providers demonstrate what is possible, and
researchers contextualise both.

A common benchmark for Al

The most visible outcome of the working group is the
questionnaire on due diligence for Al solutions. Fol-
lowing the BMA Insights session on 15 June 2026, the
'‘Due Diligence Questionnaire — Al/ML Capabilities'
was produced, providing buyers, sellers and advisers
with a common framework for assessing Al capabi-
lities.

The questionnaire follows the lifecycle of an Al solu-
tion: Al/ML strategy and components, data origin and
data lineage, model development and MLOps, life-
cycle and performance, agentic Al and autonomous
systems, retrieval-augmented generation, Al-orches-
trated workflows, as well as ethics, the EU Al Act, the
GDPR and vendor management. The key factor is the
approach behind it: the catalogue is shared openly

with the market and is intended to serve as a com-
mon benchmark, not as a competitive advantage for
individual firms.

Tool Bazaar and Exchange of Experience

In addition, the working group establishes the Tool
Bazaar' format. Members identify their needs via a
survey, evaluate providers and then examine the re-
levant solutions in concise sessions — for example, on
target search and Al-supported company identifica-
tion, featuring around ten providers. Assessment tools
are also reviewed, alongside benchmarking for 'pulse
checks' in integration projects. The first Tool Bazaar
takes place in autumn 2026; the next one is schedu-
led as part of the M&A Excellence Days 2027 in Bad
Vilbel, 22-24 February 2027, where the working group
presents its results to the full audience.

Outlook

The working group is productive and open to new
members. The BMA secretfariat welcomes expressi-
ons of inferest, feedback and practical contributions
— active participation is expressly encouraged.

" Prof. Dr. Karl Popp
. Head of the Digitalisation
. Working Group, Bundesverband
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CHAPTER 3

Deal Management,
CRM & Pipeline

)7 To0ls

Beftween the first call and the signed SPA sits the pro- warm paths. The differentiator in 2026 is how much of
cess. These 22 tools keep pipelines, relationships and the admin the software does for you.

workstreams in one place: deal CRMs built by ex-inves-

tors, project platforms for parallel workstreams, and In this chapter: Deal CRM - Relationship Intelligence -
relationship infelligence that mines your own inbox for Project & Process Management
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22 EKNOW

EKNOW
L

HQ: USA

Founded: 1998

EKNOW provides a modular, enterprise-grade M&A execution platform that replaces spreadsheets and point tools
with integrated pipeline, diligence, integration and data room capabilities backed by decades of M&A playbooks and
best practices. EKNOW M&A Tools is the operating system for the M&A Ecosystem.

With over 27 years of product evolution, EKNOW focuses
on providing a comprehensive, configurable environ-
ment to support one-time and serial acquirers and their
M&A playbooks.

Target users:
Small and Mid-sized Businesses - Rollups - Enterprise scale
M&A

Pricing:

Subscription — annual SaaS fee per organization, inclu-
ding implementation and unlimited support; tiers include
Team, Business, Enterprise and Enterprise + with pricing
customized per client.

Al Capabilities:
Details available upon request.

[=]
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Key features:

- Complete modular toolkit — Modules for target pipe-
line, deal execution, due diligence, integration, colla-
boration, documents, reporting and more.

Built-in playbooks — Extensive M&A playbooks, che-
cklists, templates and Q&A frameworks embedded in
the platform.

Integrated data room — Data room capabilities linked
directly with due diligence line items and templates.
Reporting & dashboards — New r.26 release includes richer
charts, dashboards and reporting for CD/IMO teams.
SaasS with strong support — Web-based SaaS always
bundled with implementation, collaborative support
and unlimited tech support for a single annual fee.

What sets it apart:

- Most mature, complete, modular, scalable, and future
proof out-of-the-box solution.
Easiest to configure; easiest to buy fixed fee bundled
lifetime support.
Single system of record for M&A, divestitures, JVs,
investments, restructuring and other transformational
initiatiives.

Integrations:

Integrates with corporate systems through APIs and
data exchanges; commonly used alongside email,
spreadsheets, and collaboration tools. Includes in-
line document editing with strong access controls.
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MergerWare

Pipeline / Diligence / Integration

[V V' Verified by vendor

HQ: US Founded: 2018

MergerWare is an end-to-end M&A execution platform that helps organizations manage deals, due diligence, integ-

rations, synergies, and divestitures in one place.

SaaS-based enterprise M&A platform covering the
full deal lifecycle from deal sourcing and CRM through
due diligence and post-merger integration. Trusted by
Mercer, L.E K. Consulting, and Hard Rock Cafe, NEOM, etc.

Target users:
Corporate M&A Teams - Consulting Firms managing
Deal Flow - Due Diligence - Post-Merger Integration

Pricing:
Annual Subscription - Customised pricing for each
customer.

Al Capabilities:

Al-powered analytics for deal insights, risk assess-
ment, and predictive analysis during due diligence
and PMI; Al-driven automation of due diligence
workflows.

s <
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Key features:

- Deal pipeline CRM and target tracking

- Due diligence management with VDR integration

- PMI and synergy management

- Task and workflow automation with customizable
playbooks

- Real-time reporting and deal analytics.

- Helps buy-side as well as Sell-side advisors run their
M&A exit process

What sets it apart:

- Covers buy-side and sell-side M&A end-to-end in one
unified platform including a native VDR module

- Customizable playbooks allow teams to adapt work-
flows to different deal types and industry verticals

- Al-powered analytics and predictive insights for risk
assessment and deal execution

Integrations:
AWS, Microsoft Azure, API-based integrations

P il
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4Degrees

HQ: USA Founded: 2017

4Degrees is an Al-powered relationship-intelligence CRM for private-markets and M&A teams, combining automa-
ted data capture, relationship scoring, and deal-flow management to source, track, and close more deals.

4Degrees is a relationship-intelligence CRM built for
deal-driven teams in venture capital, private equity,
investment banking, corporate M&A, and related
industries, using Al to surface warm paths, enrich
contacts automatically, and streamline end-to-end deall
flow.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers

Pricing:

Subscription — per-user, per-month CRM pricing with
customized quotes; exact pricing depends on firm size,
configuration, and implementation.

Key features:
Relationship intelligence & scoring — automatically
analyzes email, calendar, and third-party data fo score
relationship strength and highlight the best warm
paths to companies, LPs, and experts.

Al Capabilities:

Al scores relationship strength across the team's full
network, recommends warm introduction paths, and
suggests connections based on email content. MCP
protocol enables Al assistants to query live deal data.

%%54

Automated data capture & enrichment - syncs email
and calendars, then uses Al and web data to auto-
create and enrich contact and company profiles.
Deal flow & pipeline management — centralizes deals,
stages, tasks, and dashboards for sourcing and pipe-
line fracking.

Al Assistant & MCP integrations — query CRM data

in natural language and connect 4Degrees data into
tools like ChatGPT and Claude.

Campaigns & outreach - run segmented email cam-
paigns directly inside 4Degrees.

Multi-channel workflow extensions — work from
Gmail, Outlook, LinkedIn, and Chrome with relation-
ship data in context.

What sets it apart:

- Built by ex-investors - designed around PE/IB work-
flows, not adapted from sales CRMs
Relationship intelligence layer scores and ranks con-
nections, surfaces warm introduction paths
Deep integrations with PitchBook, Crunchbase, and
Salesforce keep deal data enriched automatically

Integrations:

Gmail, Outlook, Google Workspace, Microsoft 365,
LinkedIn, Chrome, Salesforce, and data providers
such as Crunchbase and PitchBook, plus MCP in-
tegrations to connect 4Degrees data into tools like
ChatGPT and Claude.

A
» b
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Affinity

HQ: USA

Founded: 2014

Affinity is a relationship-intelligence CRM for private capital and M&A teams that centralizes relationship data, auto-
mates data capture, and uses Al to surface the best paths to deals.

Founded in 2014 and headquartered in San Francisco,
Affinity serves thousands of private capital and corpo-
rate dealmaking organizations globally. It centralizes
relationship, deal, and portfolio data in a single system,
reducing manual data entry and giving feams a unified,
analytics-ready view of their networks.

Target users:
Asset Managers - Corporate M&A - Private Equity - Venture
Capital - Investment Banking

Pricing:

Subscription-based SaaS with per-user, per-month pricing
tailored for investment and dealmaking teams; Quote-only
pricing across Scale, Advanced, and Enterprise tiers.

Key features:
Automated data capture and enrichment that syncs
email and calendar activity to create and update
contact and company profiles with data from dozens
of external sources.
Relationship intelligence that scores relationship
strength and identifies the best warm paths to foun-
ders, executives, LPs, and other stakeholders.

Al Capabilities:

Uses Affinity Al to automate data entry and enrich-
ment, score and visualize relationships, surface warm
introductions, generate meeting summaries and
memo snippets, analyze deals, benchmark compa-
nies, and expose relationship intelligence into exter-
nal Al tools via MCP. Al-powered relationship scoring
and network mapping; auto-enrichment of contact/
company records; Al-assisted sourcing to surface
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Deal and pipeline management tuned for private capi-
tal, with list-based workflows, analytics, and reporting
across sourcing, active deals, and portfolio companies.
Affinity Al, including generative Al features that sum-
marize meetings, generate notes and snippets for
memos, benchmark similar companies, and expose
relationship data into tools like ChatGPT, Claude, and
other MCP integrations.

Affinity Alliances and Pathfinder to extend a firm's network
through trusted partners and surface shared connections.
Affinity Meetings to bring relationship context, note-
taking, and follow-ups directly into virtual meetings
and workflows.

What sets it apart:
Network-centric design — Treats the firm's collective re-
lationships as the core asset, not just static CRM records.
High automation — Automatically captures, normal-
izes, and enriches interaction data to give feams a live
picture of their market coverage.
Private markets specialization — Deep traction and
case studies with leading PE and VC firms, reflecting a
strong product-market fit in deal-driven environments.

target companies; Al Notetaker for meeting summa-
ries; Automation Builder for Al-triggered workflows.

Integrations:

Native integrations with email and calendar systems
(Google Workspace, Microsoft 365), Salesforce and
other systems of record, Zoom via Affinity Meetings,
and Al tools via MCP (e.g.. ChatGPT, Claude, Copilot,
Gemini); APl support for custom integrations.
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Founded: 2012

Airtable is an Al-native low-code platform that combines a relational database with spreadsheet usability, used by

500,000+ organizations including 80% of the Fortune 100.

Al-native low-code platform combining relational data-
base functionality with spreadsheet usability, serving
500,000+ organizations including 80% of the Fortune
100. Launched Superagent in 2026 as a standalone Al
agent product.

Target users:

Operations - Product and Business Teams at Mid-Market
- Enterprise Companies building Custom Apps and Work-
flows without Code

Pricing:
Subscription

Al Capabilities:

Al columns auto-generate content, classify records,
and build formulas. Superagent (launched in 2026)
is a standalone Al agent product for complex
research and multi-step task execution.
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Key features:
Relational database with spreadsheet Ul (grid, kan-
ban, gallery, calendar, Gantt views)

- Al-powered fields for auto-generating content and
formulas
Superagent: standalone Al agent for research and
multi-step task automation
Low-code app builder for custom internal tools

- Workflow automations with 30+ native integrations

What sets it apart:
Al credits bundled into all plans including free tier -
immediate access to Al columns, formula generation,
and content creation
Superagent positions Airtable beyond project ma-
nagement info autonomous Al operations
80% of Fortune 100 adoption demonstrates enterpri-
se-grade scalability alongside no-code accessibility

Integrations:
Slack, Salesforce, Jira, Google Workspace, Micro-
soft Teams, Outlook, GitHub, Zendesk, Mailchimp,
Zapier, Make
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arx
==

HQ: France Founded: 2013

Arx is an M&A-focused deal workspace that unites a proprietary deals and investor database, a purpose-built M&A
CRM and a transactional network, helping bankers, investors and corporate M&A teams digitize how they source,

track and close transactions.

Founded in 2013 in Paris by former investment bankers,
Arx offers an integrated workspace for M&A and private
equity professionals, enabling them to originate deals,
manage pipelines, and collaborate with counterparties
more efficiently. The platform combines data, CRM, and
network effects to help deal teams find and close more
relevant transactions.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription-based SaaS pricing tailored to firm size,
modules used (Database, CRM, Network), and user
count. Arx provides quotes on request.

Key features:
Arx Database - Financial and deal database for M&A
and private equity, used to expand sourcing and ac-
celerate execution.
Arx CRM - Dealflow management module designed
for investment bankers to manage sell-side, buy-side
and consulting mandates end-to-end, with 360-de-
gree tracking of interactions and counterparties.

Al Capabilities:

Uses data and Al to power matching and recom-
mendations in Arx Network, helping users identify
relevant buyers and investors for sell-side opportu-
nities and surface potential deals based on prefe-
rences and behavior.

%@4
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- Arx Network — Transactional network that connects
M&A professionals, investors, advisors and corporate
teams to share opportunities and identify buy-side/
sell-side matches.

Relationship & activity tracking — Centralized contact
base with Outlook synchronization, enrichment via Arx
Database and detailed activity tracking across calls,
meetings and tasks.

Dashboards & analytics — Customizable dashboards
and KPIs to analyze mandates, sourced deals and
activity performance in real time.

- Automation & connectors — Arx CRM connectors for Za-
pier and Microsoft Power Automate to link with 4000+
third-party applications and automate workflows.

What sets it apart:

- Specialist positioning — Designed explicitly for M&A
and private capital, not generic sales CRM.
Ecosystem of modules — Database, CRM and Network
interplay to support sourcing, execution and outreach
in one stack.
High connectivity — Off-the-shelf connectors to
4000+ apps help firms integrate Arx info existing
toolchains quickly.

Integrations:

Integrates with common productivity and CRM tools
such as Outlook, Salesforce, Google Workspace Arx
Database, Arx Network, Zapier, Microsoft Power Auto-
mate, and over 4000 applications reachable through
its CRM connectors and automation workflows.
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Asana

HQ: USA
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Founded: 2008

Asana is a work management platform that helps organizations coordinate projects, workflows, goals, and cross-
functional teams in one connected system, with Al-powered features that support planning, automation, reporting,

and execution.

Leading work management platform enabling human
and Al collaboration across projects and portfolios. Over
170,000 customers including Accenture, Amazon, and
Anthropic use it fo align teams and track organizational
impact.

Target users:
Corporate M&A - Corporate Strategy - Operations -
Product - IT

Pricing:
Subscription

Al Capabilities:

Al Studio enables custom Al agent and workflow
design. Al Teammates execute multi-step autono-
mous fasks. Features include task drafting, project
summaries, portfolio insights, and natural language
task creation. Integrates with Claude (Anthropic),
OpenAl, and Microsoft 365 Copilot.

IEI.'EI<

Key features:

- Task and project management with timeline, board,
list, and calendar views

- Al Studio: no-code builder for Al agent workflows

- Al Teammates: autonomous agents executing tasks
across workflows
Portfolio and goal tracking with Al insights
Native reporting and dashboards with Al-generated
summaries

What sets it apart:

- Work Graph proprietary data model enables Al Te-
ammates to understand organizational context and
act autonomously
Al Studio provides a no-code interface for building
custom Al agent workflows - no engineering re-
sources required
Free tier available (up to 2 users); tfransparent per-
user pricing scaling to Enterprise

Integrations:

Slack, Microsoft Teams, Google Workspace, Sales-
force, Jira, Zoom, Tableau, Power BI, GitHub, Okta,
300+ apps

> s
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Atlassian

HQ: Australia Founded: 2002

Atlassian provides an integrated suite of collaboration, project management, software development, and knowledge-
sharing tools that help teams plan work, connect strategy to execution, and deliver projects from idea through

completion.

Global software company providing collaboration tools
including Jira (project tracking), Confluence (knowledge
management), Trello, and Bitbucket. Serves 300,000+
customers in 200+ countries.

Target users:
Software Development - IT - Product - Project and Opera-
tions Teams - Mid-Market and Enterprise Organizations

Pricing:
Subscription

Al Capabilities:

Atlassian Intelligence provides Al-assisted issue
summaries, action items, and content generation in
Jira and Confluence. Rovo is an Al search + agent
platform that surfaces knowledge across all con-
nected tools and can execute tasks autonomously.
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Key features:

- Jira: issue tracking, sprint planning. and agile project
management

- Confluence: team knowledge base and collaborative
wikis

- Trello: visual kanban boards

- Atlassian Intelligence: Al across Jira and Confluence

- Rovo: Al search and agents across all connected tools

What sets it apart:

- Best-in-class developer and IT toolchain with deepest
integrations in software engineering workflows
Aflassian Marketplace with 5,000+ apps and integra-
tions - largest ecosystem of any project management
platform
Rovo Al agents can search across all connected tools
(Google Workspace, Slack, Confluence, Jira) to surface
cross-tool knowledge

Integrations:

Slack, Microsoft Teams, Google Workspace, Git-
Hub, GitLab, Salesforce, Zoom, Figma, PagerDuty,
5,000+ Marketplace apps
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& INTAPP

DealCloud

Intapp DealCloud
A

HQ: USA

TOOLS: DEAL MANAGEMENT, CRM & PIPELINE

[I V Verified by vendor |

Founded: 2010

Intapp DealCloud is an Al-powered deal and relationship intelligence platform that centralizes deal flow, relationship
data, and firm intelligence in a compliance-aware environment for financial and professional services firms. It
provides a single hub to coordinate pipelines, client and intermediary relationships, and cross-firm workflows,
helping teams originate smarter, execute deals more efficiently, and grow faster.

DealCloud was founded around 2010 by deal professio-
nals focused on private capital markets, then acquired
by Intapp in 2018 and integrated into Intapp's industry-
specific cloud for professional and financial services. To-
day. Infapp DealCloud is positioned as Intapp's flagship
Al-powered CRM and deal management solution for
regulated firms globally, combining original DealCloud
capabilities with Infapp's governed Al and data services.

Target users:

Corporate M&A - M&A Advisory - Private Capital - Venture
Capital - Asset Managers - Investment Banking - Law
Firms - Corporate Development - Real Estate Investment -
Financial Advisory

Pricing:

Subscription — enterprise SaasS pricing based on users,
modules, and data consumption, sold directly to financial
and professional services firms.

Key features:
Relationship intelligence — continuously analyzes com-
munications, interactions, and deals across systems
(e.g.. Microsoft Exchange, Google Workspace) to surfa-
ce opportunities, flag risk, and recommend next steps,
while showing who knows whom and how well across

Al Capabilities:

Intapp DealCloud has agentic Al powered by Celeste.
Celeste can help firms to analyze firm and market
data, harvest relationship metadata, score relation-
ships, generate summaries, and recommend next
actions, while enriching records with external data
feeds under governed Al controls.

the firm, with relationship scoring and insights.

- Zero-entry activity capture — automatically logs
emails, meetings, and related events from Outlook
and other connected systems to keep CRM and pipe-
line data current without manual entry.

Configurable workflows & data models — industry-spe-
cific schemas and configurable workflows standardize
best practices, enforce governance, and support complex
processes across private capital, banking, and advisory.
Pipeline & deal management — end-fo-end deal
views, bidder lists, staffing, and analytics for sourcing,
execution, and fundraising.

Data enrichment - integrates Intapp Data and premium
market feeds (e.g.. Preqin, PitchBook, FactSet and S&P
Global Market Intelligence) to enrich firms' own records
with firmographic, transaction, and relationship data.

What sets it apart:
Combines CRM, deal management, and embedded
Al'in a single platform designed for private capital
and investment banking.
Offers deep, industry-specific data models and rich
third-party data enrichment within the same system,
reducing manual data stitching.
Delivers governed, enterprise-grade Al on top of sen-
sitive client and deal data, backed by Intapp's focus
on regulated firms.

Integrations:

Intapp DealCloud integrates with Microsoft Outlook/
Exchange and Teams, Google Workspace, Intapp
Data, and premium market feeds such as Preqin,
PitchBook, FactSet, and S&P Global Market Infelligen-
ce, as well as a broad range of third-party software
through pre-built integrations, connectors, and APIs.

P
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Microsoft
Dynamics 365

HQ: USA

Founded: 2016

Dynamics 365 provides an agentic CRM and ERP foundation that many corporate development and PE portfolio
teams already use to track relationships, deals and post-close performance in a Microsoft-centric stack.

Dynamics 365 unifies Microsoft's CRM and ERP capabi-
lities into a cloud-native platform that leverages agents
and Al to automate processes and augment teams
across front-, middle- and back-office functions. It is wi-
dely adopted in corporate finance and portfolio settings
for pipeline tracking, account planning and reporting
alongside core business operations.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking - End
client (buy side) - End client (sell side)

Pricing:
Subscription — per-user licensing by app (Sales, Custo-
mer Service, Finance, Supply Chain, Business Central
and others) with tiered pricing and add-ons published on
Microsoft's site; enterprise agreements for large deploy-
ments.

Al Capabilities:

Microsoft Dynamics 365 2026 Release Wave 1 (Ap-
ril-September 2026) embeds agentic Al across the
platform via Copilot. Dynamics 365 Sales Copilot
draws on CRM data + M365 signals (email, meetings)
to deliver contextual recommendations. New ,Sales
Agent' positioned as seller's daily command center

IEI"EI<
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Key features:

- Agentic CRM & ERP — Connected apps for sales, ser-
vice, finance and operations that move organizations
from systems of record to systems of action.

Business process agents — Prebuilt and custom agents that
autonomously qualify leads, analyze deals, reconcile ac-
counts, manage payables and orchestrate procurement.

- Copilot & generative Al — Embedded Copilot expe-
riences for conversational insight, content creation
and workflow automation across CRM and ERP.
Data-driven insights — Real-time analytics and Al-po-
wered recommendations to improve revenue, custo-
mer experience and operational efficiency.

- App ecosystem — Extensive marketplace of add-ons
and vertical solutions, plus tight integration with Mic-
rosoft 365, Power Platform and Azure.

What sets it apart:
Broad, extensible platform combining CRM, ERP and Al.
Rich ecosystem and familiarity for business users.
Growing catalog of prebuilt agents for revenue and
finance workflows.

with richer Sales Chat/Sales Home, record summa-
ries, and Outlook/Teams integratfion. Microsoft 365
E7 license combo infroduced for Al-focused tiers.

Integrations:

Microsoft 365, Power Platform, Azure services, hundreds
of marketplace apps and industry solutions.
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Monday.com
a7

HQ: Israel

Founded: 2012

monday.com gives deal and integration teams a flexible, highly configurable hub for tracking pipelines, workstreams
and integrations when they do not require a dedicated M&A platform.

monday.com is widely used as a flexible, no-code ope-
rating system for teams, and many M&A practitioners
repurpose it as a lightweight deal pipeline, PMO and in-
tegration fracker alongside more specialized fools.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking

Pricing:

Subscription — per-user SaaS plans across fiers (Basic,
Standard, Pro, Enterprise) with public pricing; enterprise
arrangements available for larger teams.

Al Capabilities:

Al Agents execute multi-step autonomous work-
flows (lead qualification, deal progression, research,
risk detection). Al columns auto-categorize and
summarize data. Native connections to Claude,
ChatGPT, and Microsoft 365 Copilot.
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Key features:

- Visual boards — Highly configurable boards to track
deal pipelines, workstreams and integration tasks.

- Aufomations — No-code rules to notify stakeholders,
update statuses and sync dates when deal data
changes.

Dashboards - Roll-up views across multiple boards to
monitor deal volume, status and workloads.

- Apps & marketplace - Extensions and templates for
CRM, projects and other workflows.

What sets it apart:

- One-click Al connectors to Anthropic's Claude, Micro-
soft 365 Copilot, and OpenAl ChatGPT directly inside
workflows
Broadest Al agent ecosystem among work manage-
ment platforms in 2026 (Monday Sidekick, Al Agents,
Al Columns)

Multi-product platform (Work Management, CRM,
Dev, Service) on a unified OS reduces tool sprawl

Integrations:

Integrates with Outlook, Gmail, Slack, Teams, Sa-
lesforce, HubSpot and many other apps via native
connectors and marketplace extensions.
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N MosaIa

[ ]
Mosaia

Mosaia is an Al-native deal sourcing and intelligence platform deploying autonomous Al agents for industry mapping.
target screening, and lead generation.

Al-native deal sourcing and intelligence platform Key features:
deploying autonomous Al agents for industry mapping, - Autonomous Al agents for industry mapping & target
target screening, and lead generation, with a market- screening
place of tools for data enrichment and workflow auto- - Marketplace of specialized tools (scraping, data
mation. enrichment)

Buyer list generation & investor discovery
Target users: - Market research & TAM analysis; Al assistant with 10x
PE - Corp Dev - Investment Teams - Family Offices tool marketplace
Pricing: What sets it apart:
Subscription - Agent marketplace model - users deploy specialized

agents for specific deal tasks

Highly modular architecture allows custom tool com-
binations tailored to specific workflows

Deep PE workflow knowledge with focus on actionable
sourcing intelligence

Al Capabilities: Integrations:

Autonomous Al agents for deal sourcing work- API infegrations via tool marketplace; scraping and
flows; tool marketplace extends Al capabilities with data enrichment tools

specialized scraping. search, and data integration

modules.
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NAVATAR

Navatar
o

TOOLS: DEAL MANAGEMENT, CRM & PIPELINE

HQ: USA Founded: 2004

Navatar is an Al-native private markets CRM and deal operating system on Salesforce that captures firm knowledge,
market intelligence and third-party data into a living intelligence layer powering origination, execution and fundraising.

Navatar has long specialized in Salesforce-based CRM
for private equity and investment banking, and now po-
sitions its Al-powered operating model as a way to uni-
fy corporate finance advisory, fransaction advisory, tax
and other deal practices around one Al Deal Engine.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking - Infras-
fructure - Secondaries

Pricing:

Subscription — Navatar is sold as an Al-powered CRM
and operating model on Salesforce with pricing tailored
to firm size, configuration and modules.

Al Capabilities:

Navatar launched Al-Powered CRM Operating Mo-
del on Salesforce for Alternative Asset Managers (Feb
2026) and Al-Powered Corporate Finance Advisory
CRM on Salesforce (May 2026). Al features designed
for investment banks, consulting firms, PE managers,
M&A advisors - built natively on Salesforce ecosystem.

Key features:

- Al Deal Engine — Salesforce-based Al engine span-
ning sponsor coverage, origination, buyer/target re-
search, transaction execution and post-close relation-
ship management.

- Zero-drag data capture — Automatically captures
and updates deal, company, investor and relationship
data from everyday workflows.

Living intelligence layer — Compounding intelligence
from every interaction, signal and update to drive
decisions and actions.

- Al that drives execution — Turns insights into work-
flows, outreach, approvals and follow-ups, noft just
recommendations.

Firm-wide operating model - Single, always-current
system used by deal teams, investor relations and
leadership across private markets firms.

What sets it apart:
Deep specialization in private markets workflows.
Agentic Al deeply embedded in CRM.
Single system for deals, investors and leadership views.

Integrations:

Salesforce platform and subscribed third-party
data sources; Al extends into external data to surfa-
ce comps, valuations and market activity.
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outreach

HQ: USA

Founded: 2014

Outreach is an agentic Al sales execution platform that automates and analyzes multi-channel engagement, pipeline
and forecasting - also applied to M&A deal origination outreach.

Outreach, headquartered in Seattle, offers an Al-po-
wered sales execution and engagement platform that
unifies prospect engagement, deal management, fore-
casting, coaching and revenue intelligence. Automated
multi-channel sequences, conversation intelligence and
autonomous Al agents help feams create and manage
pipeline at scale. In the M&A context the platformis used
by advisory and origination teams for systematic, track-
able outreach fo buyers, sellers and investors.

Target users:
M&A Advisory - Investment Banking - Private Equity

Pricing:

Outreach’s sales execution platform is priced per user
and feature bundle (Engage, Commit, Guide, etc.), with
mid-market and enterprise plans quoted individually.

Al Capabilities:

Autonomous Al agents act on behalf of sellers across
the customer lifecycle; Al also powers sequencing,
real-time conversation guidance, objection handling
and revenue forecasting.
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Key features:
Multi-channel engagement sequences (email, phone,
LinkedIn)
Autonomous Al agents for prospecting workflows
Deal and pipeline management
Revenue forecasting
Conversation intelligence and real-time guidance
Coaching and performance analytics
90+ infegrations

What sets it apart:
Agentic Al across the full engagement lifecycle
Combines engagement, forecasting and conversation
intelligence
Large ecosystem with 90+ integrations

Integrations:
Salesforce, Microsoft Dynamics 365, HubSpot,
Gmail, Microsoft Outlook, LinkedIn Sales Navigator
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Pipedrive
a7

HQ: Estonia / Global

TOOLS: DEAL MANAGEMENT, CRM & PIPELINE

Founded: 2010

Pipedrive provides a flexible, low-friction CRM and pipeline tool that some M&A and corporate development teams
repurpose for deal tracking and outreach when they do not yet need full M&A-specific platforms.

Pipedrive is not built specifically for M&A, but is widely
used by SMBs and some deal teams as a lightweight
system to track inbound mandates, deal pipelines and
outreach, often alongside spreadsheets and specialist
tools.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:
Subscription; tiered pricing with annual billing.

Al Capabilities:

Al search and SmartApps recommendations
support integration discovery and workflow accele-
ration.

i o

Key features:

- Visual pipelines — Kanban-style boards with stages, va-
lues and probabilities to manage pipelines at a glance.

- Lead & contact management — Cenfralized records
for leads, organizations and people with activity time-
lines and custom fields.

- Automations — Workflow rules to route leads, create
follow-up tasks and send emails automatically.

- Insights & reporting — Deal-level and team-level
reports and dashboards for forecasting and perfor-
mance tracking.

- Marketplace — Large marketplace of apps and integ-
rations, including email, calling and document tools.

What sets it apart:

- Easy for small teams to adopt.

- Good for deal activity discipline.
- Broad integration ecosystem.

Integrations:

Gmail, Outlook, Google Workspace, Microsoft 365,
Zapier, PandaDoc, Leadfeeder, Kixie, and 500+
marketplace apps.

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

85


https://www.pipedrive.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=pipedrive-provider
https://www.pipedrive.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=pipedrive-provider
https://s.manda.co/t6FRUL
https://s.manda.co/NlFA7U

TOOLS: DEAL MANAGEMENT, CRM & PIPELINE

86

pipeline

HQ: USA

Founded: 2006

Pipeline CRM is a US sales CRM (formerly PipelineDeals) offering pipeline management, automation and reporting for

small and mid-sized teams.

Pipeline CRM (Founded 2006 as PipelineDeals, rebran-
ded 2020, acquired by saas.group in 2022) is a sales
CRM for small and mid-sized teams. It provides pipeline
and lead management, sales automation, email cam-
paigns and reporting, and can be adapted fo frack rela-
tionship and deal pipelines. It is a general-purpose sales
CRM rather than a dedicated M&A platform.

Target users:
SME Owners - M&A Advisory

Pricing:
Start USD 25 / Develop USD 33 / Grow USD 49 per user/
month (annual billing); Enterprise custom; 14-day free trial

Al Capabilities:

Built-in Al email assistant that drafts sales and mar-
keting emails, with tiered monthly writing-prompt
allowances per plan.
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Key features:

- Visual pipeline management with Kanban views

- Lead and contact management

- Sales automation and workflows

- Email campaigns and Al email assistant

- Tracking. reporting and forecasting

- Data enrichment add-on

- Mobile app with map views

- Integrations with QuickBooks, Mailchimp, Outlook and
Google Workspace

What sets it apart:

- Long-established SMB-focused CRM since 2006
- Transparent low per-user pricing

- Simple setup with Kanban-style pipeline views

Integrations:
QuickBooks, Mailchimp, Microsoft Outlook, Google
Workspace, Apollo, Zapier
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Qmarkets (Q-Scout)

HQ: Israel Founded: 2008

Q-scout by @Qmarkets is an innovation and deal-scouting platform that applies Al to startup databases and helps
corporate M&A and venturing teams build intelligent deal-flow pipelines.

Qmarkets is an innovation management software pro-
vider; Q-scout extends its platform into external techno-
logy scouting and deal-flow management for corporate
venture and M&A-adjacent activities.

Target users:
Corporate M&A - Corporate Venturing - Corporate Stra-
tegy - Innovation Teams - Corporate Development

Pricing:
Subscription — SaasS licensing for innovation and scou-
ting teams; pricing is tailored by scope and modules

Key features:

Al-enhanced startup database — Access to an Al-en-
hanced database of IM+ startups fo discover solu-
tions with transformational potential.

Infelligent deal-flow — Manage scouting funnel from
discovery through evaluation, collaboration and part-
nership or acquisition.

Collaboration tools — Engage founders, partners and
internal experts to refine opportunities.

Tracking & reporting — Track opportunities and show
tangible results from scouting programs.

Integration with wider Gmarkets suite — Connects to
broader innovation management modules.

What sets it apart:

Connects innovation and deal sourcing workflows.
Al support for identifying relevant startups.
Strong reporting on scouting impact.

Al Capabilities: Integrations:

Q-scout leverages an Al-enhanced startup data- Integrates with the broader Qmarkets innovation
base and intelligent deal-flow management to sur- suite.

face and prioritize opportunities in large innovation

ecosystems.
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RIA Catalyst

HQ: USA
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Founded: 2024

RIA Catalyst is an Al-powered M&A intelligence platform purpose-built for RIA acquisitions, providing 15,000+ firm

profiles and Al acquisition scoring.

Al-powered M&A intelligence platform purpose-built for
RIA acquisitions, providing 15,000+ firm profiles, Al acquisi-
tion scoring. and 100+ filters to help acquirers identify and
evaluate registered investment advisor targets faster.

Target users:

RIA Acquirers - Aggregators - PE-backed platforms -
Strategic Buyers
Pricing:
Subscription
Al Capabilities:

ML-based Acquisition Score predicts acquisition fit
using 300+ data points from 1,500 historical RIA ac-
quisitions; NLP analysis of ADV brochures. Purpose-
built for RIA sector.
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Key features:

- 15,000+ RIA firm profiles with 400,000+ advisor-level
data

- Al-powered Acquisition Score (trained on 1,500+ his-
torical RIA deals)

- 100+ customizable filters

- ADV brochure NLP analysis & historical AUM data;
Custom APl and scoring model (Enterprise)

What sets it apart:

- Only purpose-built platform for RIA M&A target iden-
tification - niche vertical focus

- Acquisition Score uses ML trained on 1,500 historical
deals across 300+ data points

- Free tier available; transparent public pricing (USD
400-USD 4,000/mo depending on fier)

Integrations:
Custom API (Growth/Enterprise); WealthFeed part-
nership for contact data enrichment
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ScOred

HQ: USA

TOOLS: DEAL MANAGEMENT, CRM & PIPELINE

Founded: 2024

ScOred is an Al-powered M&A target sourcing platform letting deal professionals digitize their investment thesis and

apply it at scale across 68M+ companies.

Al-powered M&A target sourcing platform allowing deal
professionals to digitize their investment thesis and ap-
ply it at scale across 68M+ companies, surfacing acqui-
sition-ready targets with precision scoring and outreach
contact data.

Target users:
Corp Dev - PE (Mid-Market) - Investment Banking - M&A
Advisors

Pricing:
Subscription

Al Capabilities:

Al analyzes 68M+ companies against user-defined
investment theses; patent-pending scoring metho-
dology for acquisition-readiness and strategic fit
identification.

s .

Key features:

- Investment thesis digitization applied across 68M+
indexed companies

- Company & person search with enriched contact
data (email, phone)

- Credit-based usage model

- Advisory services layer for mid-market PE

- Patent-pending Al scoring methodology

What sets it apart:

- Hybrid model: SaasS platform + advisory services for
mid-market PE - unusual combination

- Transparent, credit-based pricing with publicly listed
tiers (USD 500-USD 3,000/mo) - rare in M&A soft-
ware

- Patent-pending Al scoring methodology trained on
acquisition fit signals across 68M+ companies

Integrations:
N/A (standalone platform; no specific intfegrations
listed publicly)
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HQ: USA

Founded: 2024

Scend is an agentic financial search platform providing ground-truth intelligence on companies, people, and deals

across private markets.

Agentic financial search platform providing ground-truth
intelligence on companies, people, and deals in private
markets - functioning as an operating system for M&A
sourcing. buyer discovery, and market research.

Target users:
PE - Corp Dev - Investment Banking - Family Offices - M&A
Advisors

Pricing:
Subscription

Al Capabilities:

Agentic search engine tuned for finance workflows;
synthesizes news, directories, and proprietary data
sources in real time to answer financial questions
and surface deal targets.
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Key features:

- Originations: custom datasets for M&A/GTM sourcing
Buyer & Investor Discovery with curated contact lists
Market Research & dynamic TAM analysis

- CRM integration
Real-tfime agentic search across news, directories,
and proprietary data

What sets it apart:

- Finance-tuned agentic search - not a generic Al
wrapper on a database
Serves both buy-side and sell-side in one platform;
rare breadth of coverage

- Verified low email bounce rate on outreach targets;
actionability-focused data

Integrations:
CRM integration (Salesforce and others); APl avai-
lable
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Tiger Team M&A
. a ]

HQ: USA

Founded: 2025

Tiger Team M&A builds M&AOP, the Al operating platform for M&A. Corporate development and private equity
teams use it to build strategy and optimize outcomes across the M&A lifecycle.

M&AOP agents reason over the M&A Logic Model, an
encoded model of how M&A decisions create value
across deal types, integration scenarios, and value dri-
vers. Outputs are deal-aware, fraceable to the decision
that justified them, and governed by customer approval
gates and audit trail. Most teams are live within days. For
enterprise deployments, forward-deployed solution en-
gineers with Fortune 100 M&A backgrounds are availa-
ble to configure the platform to the customer operating
model and deal process.

Target users:
Corporate Development - Private Equity - Integration
Management Offices

Pricing:
Subscription

Al Capabilities:

Al-native with agentic capabilities: advisory chat
grounded in the M&A Logic Model, autonomous
strategic-alignment monitoring, deliverable gene-
ration calibrated to deal rationale and target pro-
file, and scenario simulation. Customer deal data is
never used to frain models.

Key features:
Deal NorthStar builder for strategic alignment

- Agentic strategy monitoring and risk flagging

- Automated deliverable generation (integration plans,
diligence checklists, interim operating policies)
Portfolio dashboard with live deal KPIs and artefact status
Scenario simulation to compare integration strategies
before committing resources

- Governance layer: approval gates, per-agent autono-
my. role-based access, full audit trail

What sets it apart:

- Patent-pending M&A Logic Model, built on decades of
Fortune 100 M&A leadership, so agents reason in M&A
terms rather than generating generic project plans
Every artefact traces back to the Deal NorthStar,
preventing strategic drift
Available deployment services include Al-readiness
assessment and deal-process redesign, so the plat-
form compounds value against a sound operating
model rather than automating broken workflows

Integrations:
CRMs, VDRs, project management (Monday, Asana),

cloud content and document management, M&AOP
REST APl and MCP server
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Wrike

HQ: USA

Founded: 2006

Wrike is a collaborative work management platform serving 20,000+ organizations across 140 countries, offering Al-

powered automation and 400+ integrations.

Wrike provides configurable workspaces, custom work-
flows, and advanced reporting so teams can plan, track,
and analyze complex projects in real fime across depart-
ments and geographies. Its Al layer (Wrike Copilot and
Work Intelligence) helps prioritize work, flag risks, and
automate routine updates, while native integrations and
open APIs connect tools like Salesforce, HubSpot, Slack,
Adobe, and Tableau into a single governed environment.

Target users:

Mid-Market and Enterprise Marketing - Operations -
Professional Services Teams running Complex Multi-
Stakeholder Projects

Pricing:
Subscription

Al Capabilities:

Al Agents trigger on status changes, read custom
fields, route tasks based on workload, chain foge-
ther for multi-step automation, and respond to API
triggers. Al features included in all paid plans.

IHE o
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Key features:
Interactive Gantt charts, kanban boards, and workload
views

- Al Agents for workflow automation friggered by status
changes and workload routing
Resource management and capacity planning

- Custom workflows and approval processes

- Advanced reporting with real-time dashboards

What sets it apart:

- Al Agents can chain together autonomously - one
agent's output triggers the next - enabling complex
multi-step automations
400+ prebuilt enterprise connectors including CRM,
marketing, HR, and finance tools in a single platform
Apex fier includes Al-led automation and unlimited
whiteboards for enterprise-scale workflows

Integrations:

Salesforce, Slack, Microsoft Teams, Google Work-
space, Jira, Adobe Creative Cloud, Zoom, Marketo,
Workday, NetSuite, 400+ apps

>
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THE NEXT
DEAL IS SURE
TO COME

Stay up to date with all the latest M&A news.
Whether it's transactions. personnel matters or
general information:

In mandaco's M&A Newsroom, you'll find all the
latest news straight from the companies involved, advisers
and service providers

Read directly at: newsroom.manda.co ma ndaco "
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Virtual Data Rooms &
Transaction Security

39 t00ls

The data room remains the transaction's centre of
gravity - and with 39 entries it is the most crowded
category in the market. Selection criteria have shif-
ted: security cerfifications are table stakes; the race is
now about Al-assisted Q&A, redaction, document in-
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telligence, and pricing models that don't punish page
counts.

In this chapter: VDR - Secure Collaboration - Q&A &
Redaction
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Datasite
]

HQ: USA

Founded: 1968

Datasite is a purpose-built M&A platform that connects private-market intelligence, deal preparation, marketing, secure vir-
tual data rooms, Al-assisted diligence and post-deal archiving to help deal teams manage transactions across the lifecycle.

Datasite supports more than 39.000 transactions annually
across 180 countries, and has become one of the most
widely used platforms for high-value M&A, including four
of the five largest deals by transaction value in 2025. Its
portfolio includes Datasite, Grata, Blueflame Al and Sher-
pany. providing connected capabilities from deal sourcing
and preparation through diligence, closing and post-
fransaction governance.

Target users:
Legal - Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription- or project-based pricing is available. Pri-
cing is quote-based and designed to be transparent and
all-inclusive. Datasite Prepare is available free for up to
90 days. Contact Datasite for pricing.

Key features:
Private-market intelligence and deal sourcing through
Grata, including verified company, ownership, financial and
transaction data to identify and prioritize opportunities.
Deal preparation and marketing workflows for orga-
nizing content, managing buyer outreach, tracking re-
quests and transitioning seamlessly into due diligence.

Al Capabilities:

Datasite applies Al throughout deal preparation and due
diligence, including semantic search, document summa-
rization, Al-assisted folder structures and file naming,
redaction of sensitive information, translation, readiness
checks, gap and red-flag analysis, and proposed Q&A
responses. Datasite MCP also enables supported Al as-
sistants, including Claude, ChatGPT and Microsoft Co-
pilot, to securely interact with live deal content without
exporting documents outside the Datasite environment.

g%g<

Sell-side and buy-side virtual data rooms with granu-
lar permissions, integrated Q&A, engagement analy-
tics, Al-assisted workflows, automated Al redaction,
document translation and secure archiving.
Blueflame Al, a purpose-built agentic Al platform for
investment professionals, automates complex work-
flows, connects internal and external data sources,
and helps deal teams execute transactions faster
with structured, source-cited outputs.

Sherpany provides board meeting and governance ma-
nagement, enabling leadership teams to securely pre-
pare for meetings. collaborate on decisions and maintain
governance before, during and after transactions.
Enterprise-grade security and global support, in-
cluding ISO/IEC 42001-certified Al governance and
24/7/365 multilingual assistance from Datasite Assist.

What sets it apart:

- Connected M&A capabilities spanning private-mar-
ket intelligence, deal preparation, buyer outreach, due
diligence, secure archiving and board governance.
Permission-aware Al with source citations, auditability
and ISO/IEC 42001-certified Al governance.
Enferprise-grade security, global deal expertise and
24/71365 multilingual support.

Integrations:

Native integrations include Microsoft Outlook through
Datasite Pipeline for opportunity and relationship
management; Claude, ChatGPT and Microsoft Copi-
lot through Datasite MCP; developer APIs; enterprise
authentication including SSO, MFA and Information
Rights Management; and a growing ecosystem of
technology partners and integrations that extend
Datasite’s capabilities across the M&A lifecycle.

ohe
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Ideals VDR
A

HQ: Switzerland

Founded: 2008

Ideals VDR provides a secure data room that combines best-in-class functionality and fortress-like security. It works
with organizations across all industries, helping them accelerate M&A, corporate governance, and other high-stakes

transactions and workflows.

Ideals is a trusted virtual data room for high-stakes trans-
actions, used by 2M+ professionals globally. It combines
award-winning usability and fortress-like security with
a client-centric approach. By offering Al-driven efficiency
and 10x faster file processing, Ideals helps businesses
close dedls faster, streamline due diligence and enhance
buyer engagement.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Asset
Managers - Sell side - Buy side - Fundraising - Life Sciences
- Clinical Trials - Clinical Archiving - Real Estate

Pricing:

Usage-based subscription pricing with Core, Premier and
Enterprise plans. Pricing is based on data used rather
than per-page charges, with one rate across file types
and pro-rata pricing for additional storage and deal ex-
tensions. Free trial available.

Al Capabilities:

Ideals providesin-built Al-powered document search,
Al chat with documents, and Al redaction, alongside
a secure MCP connection to ChatGPT, Claude, and
Microsoft Copilot and other third-party Al tools. This
enables deal teams to use their preferred Al tools
securely within the data room for document review,
Q&A, project setup and other workflow automation
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Key features:
Deal workflows: Advanced Q&A, due diligence
checklists, detailed reporting and multi-project
management for efficient deal execution.

- Granular access controls: Custom roles, group permissi-
ons, 8 granular permission levels, user access expiry and
IP restrictions for precise control over document access.
Secure document handling: Drag-and-drop and multi-
source uploads, automatic indexing, dynamic water-
marks, PDF conversion and support for 40+ file formats.

- Advanced security: AES-256 encryption, multi-factor
authentication, Fence View, detailed audit trails and
independently verified security controls.

What sets it apart:
Clear, predictable pricing: Pay based on data used,
not arbitrary page counts, with no hidden fees.
Unmatched security: Independently verified security,
granular access controls, and adherence to global
compliance standards.
Best-in-class experience and support: Intuitive, category-
leading usability backed by 24/7/365 global support.

within existing user permissions and audit controls.

Integrations:

ChatGPT, Claude, Microsoft Copilot, Jurimesh, Emma
Legal, Lextract, Prudentfia Sciences, Rogo(coming
soon), Zapier, n8n, Microsoft SharePoint, OneDrive,
Google Drive (coming soon), Dropbox (coming soon),
Okta, Microsoft Entra ID, Google Workspace, API, MCP.
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netfiles

HQ: Germany
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Founded: 2001

netfiles Deal Room is a virtual data room designed for due diligence and transactions. It combines fast, intuitive setup
with granular document control, structured Q&A, audited security and predictable pricing for unlimited users.

Founded in 2001, neffiles is one of Europe’s pioneering virtual
data room providers. More than 500,000 users in over 140
countries have used netfiles to exchange highly confidential
information securely. Our high standards are recognized by
user feedback rating netfiles with 4.8 on Capterra.

Target users:

Corporate M&A Teams - M&A Advisers - Private Equity
and Investment Firms - Law Firms - Real Estate Trans-
action Teams - Research & Development - Restructuring
and Insolvency Professionals

Pricing:

netfiles Deal Room Essential from EUR 490/month, Pro-
fessional from EUR 790/month and Premium from EUR
1,190/month. Unlimited users, 3-month minimum ferm
and 14-day free frial. Other term options and multi-pro-
ject solutions are available on request.

Key features:
Fast deal-room setup — Upload complete folder
structures, automatically index documents and invite
an unlimited number of participants.

Structured Q&A - Professional and Premium plans
provide secure Q&A workflows and exportable re-
cords for efficient transaction management.

- Granular document protection — Apply view-only

rights, protected PDF downloads, personalized wa-
termarks, redaction, disclaimers and print/download
restrictions.

- Audit-ready oversight — Track user, group, document

and folder activity and export complete data room
indexes and audit-proof logs.

Secure file exchange — Send and receive files of up
to 48 GB with encryption, password protection and
receipt confirmation.

What sets it apart:

German-owned, developed and hosted in Germany,
supporting full data sovereignty and independence
from the US CLOUD Act.

ISO 27001 and I1SO 22301 certified, with independently
audited BSI C5 and SOC 2 controls.

Exceptionally easy to use, with direct expert support
and predictable unlimited-user pricing.

Al Capabilities:

Al-assisted bulk redaction for documents is in de-
velopment in line with netfiles' strict security and data-
sovereignty standards.

Integrations:
APl Access: Native Microsoft Teams integration,
SFTP and WebDAV access are available on selected
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Admincontrol

HQ: Norway

Founded: 2005

Admincontrol delivers secure, easy-to-use virtual data rooms and board portals that help decision-makers manage
M&A due diligence and corporate governance with confidence.

Founded in 2005 and headquartered in Oslo, Admin-
control has grown into a leading Nordic and European
provider of secure collaboration solutions for boards and
deal teams. Its virtual data rooms and board portal pro-
ducts are widely used in M&A, fundraising. and corporate
governance, with customers valuing its combination of
strong security, transparent pricing, and responsive local-
language support. Admincontrol has expanded across
the Nordics and the UK and continues to focus on confi-
dentiality, usability, and compliance for decision-makers.

Target users:
Corporate M&A - End client (sell side) - M&A Advisory -
Private Equity - Boards

Pricing:

Subscription-style flat-fee pricing per data room with
unlimited users; Admincontrol promotes transparent,
easy-to-understand pricing and invites customers to
request quotes online.

Al Capabilities:

Integrates with Luminance Al to augment document
review and analysis in due diligence, enabling Al-as-
sisted contract review, clause identification, and risk
spotting on top of Admincontrol's secure VDR.

[=]"adi[m]
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Key features:
Virtual data rooms tailored for M&A due diligence,
fundraising. and restructuring with guided setup and
advanced Q&A workflows.
Integrated board portal for secure board communica-
tions, meeting preparation, and document distribution.
Transparent flat-fee pricing per data room with un-
limited users and 24/7/365 customer support.
Strong security posture with ISO 27001 certification,
SOC 2 alignment, and data hosted on dedicated
servers in the Nordics.
Infuitive user interface designed fo reduce friction for
both administrators and external participants.
Deep presence in the Nordics and Europe, with local
language support and high customer renewal rates.

What sets it apart:

- Integrated solution for both board governance and
M&A due diligence, reducing vendor sprawl.
Emphasis on usability, with guided Q&A, intuitive fol-
der structures, and fast setup.

Rigorous security and compliance posture trusted by
corporates, advisors, and PE firms across Europe.

Integrations:

Integrates with tools like Microsoft 365/Office for do-
cument handling and with Luminance Al for contract
analysis and document review; supports SSO and
standard enterprise identity providers.
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Ansarada

HQ: Australia
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Founded: 2005

Ansarada is an Al-first virtual data room and deal management platform that combines advanced security, predictive deal
intelligence and workflow automation so M&A, capital markets and infrastructure teams can prepare, market, execute and
integrate complex transactions with greater speed and confidence.

Founded in 2005 in Sydney, Ansarada has grown into a glo-
bal SaaS provider for high-stakes transactions, providing
Al-enhanced virtual data rooms and deal management
tools used in more than 20,000 M&A, capital raising, and
other critical events worldwide. The platform is known
for its strong security, intuitive interface, and innovative
Al features and it's trusted by more than 948,000 organi-
zations across 170 countries.

Target users:
Corporate M&A-End client (sell side) - M&A Advisory - Private Equity

Pricing:

Transparent subscription plans based on data room size,
duration, and features; entry-level data rooms are priced
per month with higher tiers for larger storage and advan-
ced Al capabilities.

Key features:
Al data room - VDR purpose-built for M&A, IPOs, capital
raises and due diligence with Al that can predict winning
bidders and deal outcomes with up to 97% accuracy.

Al Capabilities:

Uses Al extensively in the product: AiDA for search,
summarization, and Q&A across documents; Al-
Sort for automatic index organization; Al-Translate
for inline translation; Al-Redact for smart redaction;
Al-Smart Q&A for bidder questions; and Al-Predict
to forecast bidder behavior and likely winners ear-
ly in the process. Al-powered bidder behavior pre-
diction, automated bulk document redaction (500+

EI..'EI<

- AiDA assistant — Generative Al assistant that searches
across all documents, answers questions, summarizes
content, and surfaces insights from deal materials.

- Al-Sort and automation — Al-Sort automatically indexes
and organizes uploaded documents; bulk actions, smart
sorting and Al-assisted redaction streamline room setup.
Security & governance - ISO 27001—-certified plat-
form with granular permissions, dynamic watermar-
king, self-destructing files, audit trails, SSO and MFA.
Deal workflow & analytics — Q&A workflows, real-ti-
me activity tracking and Al analytics on bidder beha-
vior help teams manage the full transaction lifecycle
from preparation to post-deal integration.

What sets it apart:

- Early pioneer in virtual data rooms with a strong inno-
vation focus on Al and automation.
Full fransaction management capabilities beyond a
pure data room, including reporting and readiness tools.
Strong security posture and reliability backed by a
long track record and global customer base.

docs), deal readiness scoring, risk identification, and
outcome prediction throughout the deal lifecycle.

Integrations:

Integrates with common productivity and identity
tools (e.g. Microsoft 365, SSO/identity providers)
and offers APIs and reporting exports to bring deal
data into external dashboards and analytics.

»
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Blackroom

HQ: France

Founded: 2022

Blackroom is an Al-native data room and deal intelligence platform where assistants, intelligent VDR workflows and
bulk Al redaction help M&A teams, corporates and advisors run complex due diligence and transaction processes

faster and more securely than with legacy data rooms.

Founded in 2022 by M&A practitioners in France, Bla-
ckroom aims to modernize dafta rooms in a market do-
minated by legacy providers. It combines strong security
and a clean UX with Al automation that removes drud-
gery from document review, anonymization, and Q&A
so analysts and deal leads can focus on high-value work
even in slower or more complex deal environments.

Target users:
M&A Advisory - Corporate M&A

Pricing:

Transparent subscription-style pricing with predictive, no
per-page fees; Blackroom emphasizes simple, project-
based pricing for boutiques and corporate teams and
provides quotes on request.

Al Capabilities:

Uses Al modules fo automatically anonymize perso-
nal data, analyze and summarize documents, de-
tect sensitive clauses, and power natural-language
Q&A across the content of the data room, signifi-
cantly reducing manual analyst effort.

IEI.'EI‘
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Key features:
High-security virtual data room with encryption,
SOC2, SSO and granular permissions designed for
mid-market M&A transactions.
Al-powered document analysis that summarizes
content, detects sensitive clauses, and lets users ask
natural-language questions across deal documents.
Automatic anonymization of personal data to support
GDPR-compliant sharing.
Modern, intuitive interface focused on reducing setup
time and admin work by up to 70%.
Tools for bulk imports, smart indexing, bulk renaming,
and real-time analytics on bidder activity.

What sets it apart:

- Focused specifically on mid-market M&A use cases.
Designed by former deal practitioners who unders-
tand analyst workflows.

Transparent, predictable pricing structure with no
per-page surprises.

Integrations:

Integrates with identity and productivity stacks via
SSO and standard enterprise connectors; supports
exports into common formats for offline analysis.



https://www.blackroom.cc?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=blackroom-provider
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BoXx

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2005

Box is a cloud content and collaboration platform that enterprises configure as a virtual data room, using secure file
sharing, e-signatures, governance and 1,500+ integrations to manage and accelerate M&A and other confidential

deal workflows.

Founded in 2005 and headquartered in California, Box is
widely used across industries as a secure cloud content
management platform. For M&A and PE teams, Box can
be configured as a virtual data room, leveraging its se-
curity, governance, and collaboration capabilities along
with Box Al features to manage due diligence, fundrai-
sing, and other confidential processes.

Target users:
Corporate M&A - Private Equity

Pricing:

Subscription-based SaaS with per-user plans (Business,
Business Plus, Enterprise) starting from around USD 20—
USD 30 per user per month, with VDR-grade features
and governance typically available on Enterprise fiers;
exact pricing depends on plan, region, and confract.

Key features:
Granular, seven-level permission model, external
collaborator controls, watermarking, compliance
features for FINRA, SOX, HIPAA and GDPR, and audit

Al Capabilities:

Box uses Al and ML in content services (e.g..image la-
beling, transcription, translation) and Box Shield thre-
at detection, which can enhance automated classi-
fication, security and search in data rooms and deal
workspaces. Box Al Studio allows enterprises to build
and deploy custom Al agents on top of Box content.

I{Eﬁ‘
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trails suitable for due diligence and deal rooms.

- Virtual data room configuration with features like de-
tailed activity reporting, permissioning, watermarking,
and secure external sharing.

- Collaboration tools such as Box Notes and Box Canvas
for drafting, brainstorming, and coordinating deal
workstreams.

- Workflow automation via Box Relay to handle appro-
vals, comments, and document routing.

Box Al features (e.g.. Box Al for Notes/Documents) that
enable users to ask questions of their content, summa-
rize documents, and generate drafts directly within Box.

What sets it apart:

- 1500+ native integrations including Microsoft 365, Goo-
gle Workspace, Salesforce, Slack, DocuSign, and Zoom
Enterprise-grade security with FedRAMP authoriza-
tion, HIPAA, and GDPR compliance
Box Al embedded directly in the content layer, with
APl access for custom Al agent integrations

Integrations:

Salesforce, Zoom, Slack, Microsoft 365/Office 365,
Google Workspace, DocuSign, Adobe, ServiceNow,
lpreo Prism and 1,400+ other apps through the Box
infegration ecosystem.
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TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Brainloop

HQ: Germany

Founded: 2000

Brainloop DealRoom is a high-security virtual data room focused on protecting sensitive transaction data with strong
rights management, encryption and auditing while supporting M&A, due diligence and other confidential processes

end-to-end.

Founded in 2000 in Munich and acquired by Diligent in
2018, Brainloop continues to operate as a high-security
European virtual data room provider. DealRoom focuses
on protecting sensitive transaction data, particularly for
clients that prioritize strict data residency and governance
requirements, while benefiting from Diligent's broader
governance platform.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Quote-based enterprise pricing determined by number
of projects, users, and storage; Brainloop typically provi-
des tailored proposals and offers free trials for prospec-
tive customers.

Key features:
High-security virtual data room built around German
and EU data protfection standards, with data stored in
ISO 27001-certified data centers in Germany.

Al Capabilities:
N/A
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Integrated rights management and two-factor authenti-
cation, with all user actions logged in detailed audit trails.
Web-based access with no client software required,
enabling fast onboarding of bidders and advisors.
Multiple modules in the Brainloop portfolio (Deal-
Room, BoardRoom, MeetingSuite, Collaboration-
Room) that share a security architecture for different
governance use cases.

Trusted by corporates, investors, and public sector
clients across Europe for M&A, board communicati-
ons, and IP-heavy fransactions.

What sets it apart:

- Governance-grade security and auditability as a core
design principle.
Proven track record in regulated industries and public
sector.
Built-in Q&A and indexing — Embedded tools accelera-
te project setup and communication during diligence.

Integrations:

Integrates with corporate identity and access ma-
nagement systems, and can be combined with Dili-
gent's other governance tools such as board portals
and entity management.



https://s.manda.co/AvxJbb
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Caplinked

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

( V' Verified by vendor |

Founded: 2010

Caplinked is an enterprise-grade virtual data room that combines bank-level security and intuitive collaboration to
streamline due diligence, fundraising, asset sales and other complex M&A and financing transactions.

Founded in 2010 by former PayPal and private equity exe-
cutives, Caplinked is headquartered in the Los Angeles
area and serves thousands of organizations in more than
100 countries. It positions itself as a modern, cost-effective
alternative to legacy datarooms, emphasizing ease of use,
strong security and responsive support for M&A, fundrai-
sing, real estate and other high-stakes transactions.

Target users:
Corporate M&A - End client (sell side) - M&A Advisory -
Private Equity - Venture Capital - Legal Firms

Pricing:

Subscription - Team plan pricing starts around USD
149-USD 399 per month depending on sources and con-
figuration, with an Enterprise plan priced on request for
larger, ongoing deal programs.

Al Capabilities:

CapLinked markets "intelligent automation” and Al-po-
wered search and document-organization capabili-
ties that help users quickly locate key information and
manage large deal document sets more efficiently.
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Key features:

Secure workspaces for document sharing with buy-
ers, investors, and counterparties in M&A, fundraising,
and other transactions.

Fast bulk uploads and a web-based interface acces-
sible from any device.

- Granular permissions and digital rights management
(FileProtect) with watermarking. view-only modes,
and expiration controls.

- Audit trails and activity tracking for every document
and user.

- APl and white-label options fo embed secure docu-
ment workflows into other applications.

What sets it apart:
Built for dealmakers — Feature set tuned around M&A
and capital transactions.

- Value-driven — Competitive pricing and quote-mat-
ching against other providers.
Security + usability — Balances audit-grade security
with an inferface designed not to slow deals down.

Integrations:

Integrates with existing enterprise environments via
SSO, APIs, and connectors; can be embedded into
custom workflows and applications.
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TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY
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Clinked

HQ: UK Founded: 2008

Clinked provides a white-labelled virtual data room and client portal platform that lets firms run M&A and due diligence
securely and then convert closed deal rooms into ongoing client portals for board packs, investor updates and more.

Founded in 2008 in the UK, Clinked serves professional
services firms, financial institutions, and agencies needing
branded client portals and secure collaboration. For M&A
and PE teams, it can be configured as a lightweight virtual
dataroom when dedicated VDR features are not required.
Used by over 3,000 high-stakes businesses in 40+ count-
ries for deals, audits and ongoing client collaboration.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription - starts at USD 239/month for 100 mem-
bers; annual billing saves 20%, two-year commitment
saves 35%. Per-workspace pricing (flat regardless of
users within member limit).

Key features:
Bank-grade VDR — Secure online data rooms with en-
cryption, granular permissions, audit trails, Filesafe dy-
namic watermarks and optional private cloud hosting.

Al Capabilities:
N/A

104  M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

- White-label client portals — Custom domains, bran-
ding and even branded mobile apps so portals look
and feel like the firm’'s own environment.

Document controls — Black-boxing of sensitive details,
NDA gating, granular view/download/edit rights and
2FA to keep information tightly controlled.

- Q&A & audit export — Structured Q&A, activity tra-
cking and full room export (including Q&A) at close
for compliance.

- Client collaboration — Chat, tasks, calendars and
project tools to support ongoing client work beyond
individual dealls.

What sets it apart:
Brand-aligned experience - Clients see a portal that
reflects the firm's identity.

- Versatile — Supports deals, audits and long-tferm
client work in one platform.
Security & compliance - 1ISO-aligned controls with
detailed audit trails and encryption.

Integrations:

Native integrations with Google Workspace (Drive,
Contacts, Calendar, SSO), Microsoft OneDrive, Ado-
be Acrobat Sign, DocuSign, Power BI, Jotform, Voi-
ceflow, plus embeddable content via iframes.



https://clinked.com/virtual-data-room?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=clinked-provider
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DataRooms

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2010

DataRooms.com provides secure virtual data rooms designed for due diligence, corporate information exchange and
asset marketing, with an emphasis on intuitive usability and high-touch support for deal teams and corporate users.

DataRooms.com is a Dallas-based VDR provider serving
North American clients and global corporations with
secure, intuitive data rooms used by investment banks
and corporates for M&A, capital raising and governance
workflows.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription and project-based pricing tailored to sto-
rage and user needs; DataRooms.com provides quotes
on request.

Al Capabilities:
N/A

Key features:
Project due diligence — VDRs tailored for sell-side and
buy-side M&A, fundraising, restructuring and debt
transactions.
Corporate information exchange — Secure collabo-
ration for governance, regulatory reporting. investor
relations, joint ventures and IP licensing.
Asset sales & marketing — Integrated marketing and
user registration workflows for real estate investment
sales and oil & gas A&D.
Security & support — Highly protected platforms with
intuitive interfaces and high-touch customer support
cited as key strengths.

What sets it apart:
Versatility across M&A, governance and asset sales.
Recognized as a fop-rated VDR in independent reviews.
Focus on intuitive UX for broad user bases.

Integrations:
Operates as a standalone cloud platform that can
be used alongside email. CRM, and other deal tools.
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TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

data room0

lhr sicherer deutscher Datenraum

dataroomX

HQ: Germany

[V V' Verified by vendor

Founded: 1995

DataroomX is a German-made virtual data room platform that offers highly secure data rooms with flat-rate pricing,
strong audiit features and special services like notary sealing for due diligence and other high-stakes transactions.

Founded in 1995 in Germany. DataroomX has become a
popular domestic VDR provider for German-speaking
markets. It emphasizes secure, compliant data rooms
with predictable pricing and ease of use rather than
complex feature sets.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Flat-rate subscription pricing starting from around EUR
190 per month per data room, with higher tiers for more
concurrent data rooms.

Al Capabilities:

A proprietary Al assistant hosted exclusively on
servers in Germany is planned for the end of 2026,
enabling secure and data-sovereign Al support
within the virtual data room.

106 M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

Key features:

- Virtual data rooms hosted exclusively on high-perfor-
mance servers in Germany for strict data residency.

- Certified IT security and compliance: hosted in ISO
27001-certified data centres in Germany.

- Transparent flat-rate pricing with unlimited files, page
views and data fransfer without hidden page or user fees.
Easy setup with no hardware or software installation
needed.

Used by M&A advisors, law firms, SMEs, public instituti-
ons, and courts for due diligence and legal processes.

What sets it apart:
Appeals to clients prioritizing German data residency
and predictable cost.
Simple to deploy without IT overhead.
Serves both corporate and public-sector use cases.

Integrations:

Provides web-based access and can be used along-
side common productivity and legal tools; not dee-
ply integrated but easy to combine with existing
workflows.



https://www.dataroom-x.de?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=dataroomx-provider
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1 DealRoom

DealRoom
A

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY
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Founded: 2012

DealRoom is the Al-powered M&A Operating System purpose-built for Buyer-Led M&A™, combining virtual data
room, due diligence. pipeline management, and post-merger integration in a single fool with transparent pricing that

scales with deal volume.

Founded in 2012 in Chicago, DealRoom was built by M&A
practitioners to fix fragmented workflows across spread-
sheets, email. and separate VDRs. It now offers a unified
operating system for sourcing, diligence, integration, and
divestitures, with native in-app Al and an MCP to increase
deal efficiency and scale

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Transparent, subscription-based pricing based on deal
volume. Unlimited users, no per-document fees. Deal-
Room provides quotes upon request.

Key features:
End-to-end lifecycle — Covers sourcing, pipeline,
diligence, integration and project management in one
unified environment.
Built-in data room — Secure VDR with document

Al Capabilities:

Al connects email inboxes and DealRoom to ensure
accurate pipeline data and diligence risk flagging so
that important details do not slip through the cracks.
Al auto-organizes diligence documents and analyzes
them for key factors, eliminating hours of manual re-
view. DealRoom MCP connects your source of fruth
for deal data (DealRoom) with your preferred Al

management, permissions, version control and audit
trails integrated into workflows.

- Task and Q&A management - Diligence checklists,
task assignment, progress tracking and in-system
communication with @mentions.

Reporting & analytics — One-click Bl-style reports on
pipeline, diligence status and integration milestones.
Integrations — Connects with tools like Slack, Teams,
CRM and project software to create a central hub for
M&A data.

Al Powered - both in-app Al built for M&A and an MCP to
connect fo your preferred Al (ChatGPT, Claude, Gemini).

What sets it apart:

- Single system spanning the full M&A lifecycle -
eliminates tool-switching that fragments workflows
Flat-rate unlimited user pricing model vs. competitors
charging per seat or per page
Al built into pipeline and due diligence modules elimi-
nates manual work and increases accuracy

tool(s) (Claude, Copilot, ChatGPT, etc) to scale work-
flows and improve accuracy.

Integrations:

Integrates with tools such as Outlook, Google Work-
space, Slack, Salesforce, Microsoft Teams, Okta,
REST API, and can export dafa to spreadsheets and
Bl tools.
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TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

DealVDR

HQ: USA Founded: 2014

DealVDR is a capital markets-oriented virtual data room that plugs into Finsight's broader platform for roadshows and
deal analytics, offering secure document hosting, granular permissions and engagement insights.

Operated by Finsight, DealVDR focuses on the needs of
investment banks and corporate issuers, combining a ro-
bust VDR with analytics and close integration with other
Finsight products like Deal Roadshow and InvestorSet.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription and project-based pricing depending on deal
volume, storage, and usage; provides quotes on request.

Al Capabilities:
N/A
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Key features:
Secure VDR with drag-and-drop uploads, permission
controls, watermarking, and audit trails.

- Integrated Q&A module for due diligence.

- Advanced analytics including engagement analytics
via Deal Roadshow and cross-deal analytics.
Fast provisioning of new rooms and seamless sta-
ging-to-live transitions.

- One deal manager portal to manage DealVDR, Deal
Roadshow, and other Finsight products.

What sets it apart:

- Simplifies management of multiple deals and investor
interactions.
Provides deep engagement analytics beyond stan-
dard VDRs.
Fits naturally into capital markets workflows.

Integrations:
Integrates natively with other Finsight products such
as Deal Roadshow, 1795, and InvestorSet via the

Deal Manager portal.
olTa0
> =
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DFIN Venue

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2016

DFIN Venue is a modernized virtual data room tightly infegrated with DFIN's disclosure and regulatory solutions, designed
to simplify due diligence, capital raises and IPO preparation with intelligent permissioning and analytics.

DFIN spun out of RR Donnelley in 2016 and is headquarte-
red in Chicago, with Venue as its flagship VDR offering for
M&A., capital markets and corporate transactions glo-
bally. It is listed on NYSE and continues to migrate clients
from legacy Venue to the new platform through 2026.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Law Firms

Pricing:

Project-based and subscription pricing depending on
fransaction type, storage, and services; DFIN provides
quotes on request.

Key features:
Modern Venue VDR - Rebuilt platform designed for
ease of use, large file support and high-capacity sto-
rage for complex, data-heavy deals.

Al Capabilities:
Al-powered bulk redaction identifies and removes
confidential, sensitive, and PIl content across multiple
documents simultaneously. Real-time deal analytics
and intelligent permissioning leverage automated
data processing.

Intelligent permissioning — Fine-grained access controls
and templated roles to speed setup and maintain security.
Real-time insights — Analytics on user activity and
document engagement to speed due diligence and
collaboration.

Integration with disclosure tools — Connects to Acti-
veDisclosure and other DFIN tools to streamline SEC
filings, IPO and M&A reporting.

What sets it apart:
Deep integration between Venue VDR and Active-
Disclosure enables a single platform from due dili-
gence through SEC filing
Bulk Al redaction automates sensitive document re-
view across large document sets - key differentiator
for regulated deals
Institutional heritage: spun out of R.R. Donnelley (foun-
ded 1864), with deep relationships across Wall Street
and global law firms.
with deep relationships across Wall Street and global
law firms

Integrations:

Integrates with DFIN's ActiveDisclosure and related
reporting tools; users can link Excel-based financial
data into filings using ActiveDisclosure and connect
deal data with disclosure workflows.
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TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

O Digify
Digify

HQ: Singapore

Founded: 2011

Digify is a deal-ready virtual data room and document security platform that combines intuitive UX, persistent
post-download protection and granular analytics so M&A, fundraising and investor relations teams can run secure,

insight-rich processes without complex software.

Digify is a secure document sharing and virtual data
room platform that lets teams protect, track and cont-
rol sensitive documents before and after download, with
intuitive deal-focused workflows and audit-grade analy-
tics, serving 350,000+ customers in 138 countries.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:
Subscription pricing starting from around USD 120 per
month based on storage, projects, and features.

Key features:

- Secure VDR - Deal-focused data rooms with granular
user/file/folder permissions, dynamic watermarking,
Q&A, audit logs and detailed activity tracking.

- Persistent Protection After Download (PPAD) - Patent-
pending DRM that keeps admins in control even after

Al Capabilities:
N/A
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recipients download entire data rooms, including revo-
cation, expiry, print/forward blocks and full open history.

- Document analytics — Page-by-page viewer insights to
see who viewed which sections, for how long, and from
where, supporting targeted follow-up and prioritization.

- Integrations — Edit in Office 365, sync from Box/Drive/
Dropbox/OneDrive, protect attachments in Gmail/
Outlook, track via Salesforce/HubSpot and connect
8,000+ apps via Zapier and API.

- Compliance & security — 1SO 27001 certified,
AES-256/RSA-2048 encryption, GDPR and HIPAA
compliant, regional data residency choices, SSO and
robust permission APIs.

What sets it apart:

- Centralizes sensitive documents from multiple sources.

- Dual focus on DRM and VDR in one platform, docu-
ment security features go beyond typical VDRs

- Reduces risk with granular access control and water-
marking.

Integrations:

Box, Google Drive, Dropbox, OneDrive, Office 365,
Gmail, Outlook, Salesforce, HubSpot, Zapier and
8.000+ apps via API.
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DocSend

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY
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Founded: 2013

DocSend is a document analytics and virtual data room platform that turns every investor or buyer click into actionable
data, while keeping sensitive deal documents tightly controlled.

Acquired by Dropbox. DocSend now operates as part of
the Dropbox ecosystem, focusing on secure document
sharing, investor updates, and deal data rooms. Doc-
Send has a new Diligence Tracker feature which centra-
lizes documents, stakeholders, and tasks to mitigate risk
and keep work moving.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:

Subscription pricing with tiers for individuals, feams, and
advanced data rooms; pricing depends on feature set
and seats.

Al Capabilities:

DocSend's Al Organize is an Al-powered feature for
Advanced Data Rooms that helps admins quickly
build and maintain a well-structured virtual data
room. Rather than manually creating folder hierar-
chies and dragging files into place, Al analyzes your
documents and proposes an organization that you
review before applying.

[=]
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Key features:
Secure data rooms and link-based sharing with gra-
nular access controls and viewer analytics.
Branded spaces with logos, banners, and custom
domains.

- Advanced permission management including email/
domain restrictions and passcodes.
Integrations with Dropbox, Gmail, Outlook, and Sales-
force for streamlined workflows.
E-signature and NDA workflows via Dropbox Sign
infegrations.

What sets it apart:
Gives deal teams detailed insight into investor and
buyer engagement.
Simplifies secure sharing without forcing recipients to
creafe accounts.
Connects VDR activity to CRM systems through Sa-
lesforce integration.

Integrations:

Dropbox; Gmail; Outlook; Salesforce; Slack and ot-
her tools via integrations and APIs.

(=] (=]
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Drooms

HQ: Germany
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Founded: 2001

Drooms is the leading European data room platform for due diligence and transactions, combining data security
with Al-powered analysis and collaborative workflows across M&A, commercial real estate and other complex
transactions. Built on 25+ years of experience, European sovereignty and in-house Al, it gives dealmakers the trans-
parency, speed and control to move complex transactions forward with speed and confidence.

Founded in 2001, Drooms pioneered virtual data rooms for
European M&A and real estate transactions. Today, the
company has evolved into a platform that supports the
whole transaction lifecycle, from preparation to closing. Its
latest platform-level product, Drooms Intelligence, enables
teams to query the entire data room in natural language,
receive traceable, source-linked answers and structure
information for use beyond individual transactions.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Real Estate

Pricing:
Subscription and project-based pricing. with plans ba-
sed on users, storage and feature bundles.

Key features:
Drooms Hub — Secure data rooms for complex trans-
actions, with granular permissions and 24/7 support
bundled in one subscription.

Al Capabilities:

Drooms uses in-house Al across its platform for do-
cument organisation, translation, redaction and ana-
lysis. Drooms Intelligence extends this across the full
data room: the Al Assistant enables conversational
analysis with source-linked answers across docu-
ments, clauses, figures and tables. Tabular Review
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Al-powered workflows — Integrated features for
document organisation, redaction, translation and
analysis.

Drooms Intelligence — Platform-level Al-product for
querying, analysing and reporting information across
the entire data room.

Certified Archive — Secure long-term storage for
closed transactions with fast search and retrieval,
available in digital and physical (USB) formats.
Lifecycle coverage — Supports the use of transaction
and asset information beyond the individual deal, in-
cluding portfolio, reporting and compliance workflows.

What sets it apart:
100% European-owned and operated, with the plat-
form and Al developed in-house
Drooms Intelligence makes the entire data room di-
rectly queryable, turning document-heavy workflows
info fraceable, decision-ready intelligence
Confidential data stays within Drooms' secure envi-
ronment, supporting regulated European dealmaking.

automatically extracts and structures recurring infor-
mation from lease agreements and energy perfor-
mance certificates for portfolio, reporting and com-
pliance workflows. All Al processing remains within
the Drooms platform, so confidential documents do
not need to be transferred to external Al services.
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Revver

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2001

Revver is a cloud document management and workflow automation platform (rebranded from eFileCabinet in 2023) that
helps SMB and mid-market teams capture, organize, secure, and automate document-dependent work, using structured
repositories, no-code workflows, and Al-powered data extraction fo turn file storage into governed, repeatable processes.

Revver is the modern evolution of eFileCabinet's Rubex
product: in April 2023 the company adopted the Revver
name and refreshed its platform to focus on automation
and "putting documents to work” rather than just storing
them. The product now combines traditional DMS capa-
bilities with intelligent document processing, Smart Extract
Al, and workflow automation, aiming to help knowled-
ge-work teams reduce manual filing and approvals, im-
prove compliance, and free capacity for higher-value work
across a wide range of industries.

Target users:
Accounting & Finance teams - Operations & Back-office
Teams - HR Teams - Legal & Compliance Teams

Pricing:
Subscription — quote-based Saa$S pricing sold via Rev-
ver's sales team.

Key features:
Centralized, permissioned document repository with
folder templates, version control, audit trails, and
full-text OCR search for fast retrieval.

Al Capabilities:

Revver uses Smart Extract Al and related intelligent
document processing to automatically read and clas-
sify incoming documents, extract metadata, and drive
filing, routing, and approvals without manual data en-
try, while OCR and handwriting recognition make even
scans and forms fully searchable and reportable.

No-code workflow automation to route documents
through tasks, reviews, and approvals, with governance,
retention, and role-based access controls built in.
Smart Extract Al and intelligent document processing to
read scans and handwritten forms, extract key meta-
data, auto-file content, and trigger downstream actions.
Embedded eSignature, secure client portals, and en-
crypted file sharing for compliant collaboration with
clients, partners, and internal stakeholders.
Cloud/SaaS deployment with desktop and mobile apps.
SSO/LDAP support, and certifications such as SOC 2 and
ISO 27001 to meet regulated-industry requirements.

What sets it apart:
Long-standing, purpose-built platform for regulated,
document-heavy SMB and mid-market organizati-
ons, with experience evolving from simple storage
into automated document workflows.
Combines enterprise-grade security and compliance
tooling (encryption, audit trails, retention, certificati-
ons) with no-code workflow and Smart Extract Al to
automate up to most routine document processes.
Offers a single hub for document repositories, appro-
vals, signatures, and client portals, reducing the need
for multiple point tools and making it easier to stan-
dardize processes across teams and locations

Integrations:

Revver integrates with Microsoft 365/Office, Google
Workspace, Salesforce, DocuSign, QuickBooks, and
common ERP/line-of-business systems such as SAP,
Microsoft Dynamics, Workday, and NetSuite, along-
side a published REST API for custom connections.
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Epig VDR

HQ: USA

Founded: 1988

Epiq delivers a restructuring-grade virtual data room tightly integrated with its broader Chapter 11 services, enabling
secure, multi-party access to privileged bankruptcy data with robust compliance and auditability.

Epig's VDR is part of its broader legal and restructuring
services portfolio, designed to handle the scale and sen-
sitivity of courf-supervised transactions. Epiq is a global
provider of technology-enabled legal services and res-
tructuring solutions, offering VDR capabilities alongside
claims administration, noticing. reporting and analytics
for complex Chapter 11 cases. The VDR is positioned as
a secure, no-download environment that shortens time-
lines via intfegrated search, multilingual support and a
streamlined Q&A module.

Target users:
Corporate M&A - M&A Advisory

Pricing:
Project-based pricing tailored to each restructuring or
fransaction.

Al Capabilities:
N/A
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Key features:
Single, high-security environment for organizing
Chapter 11 and other restructuring materials.

- Google-powered search across large volumes of
privileged data.
Streamlined Q&A for multiple parties to review and
inquire simultaneously.
On-demand reports with detailed user behavior analytics.
HIPAA- and 21 CFR Part 1I-compliant infrastructure.

What sets it apart:
Handles large, complex restructuring data sefs.
Offers robust analytics and reporting.
Integrates naturally with Epiq's other legal support
services.

Integrations:

Primarily integrated into Epiq's own legal and res-
tructuring workflows; used alongside clients' existing
systems rather than via widely marketed native in-
tegrations.
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EthosData

(part of Ideals VDR)

HQ: UK

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2007

EthosData (now part of Ideals) is a UK-based virtual data room provider used for M&A, IPOs, asset sales, and fund-
raising, offering dedicated data room managers and Al-powered tools.

Founded in 2007, EthosData focuses on fast setup, hu-
man support, and enferprise-level security, now ad-
ding Al tools in its more advanced plans. EthosData has
supported more than 2,000 transactions and 100,000+
users globally, and is now part of the Ideals VDR group
while retaining its brand and product positioning for se-
cure collaboration. It targets M&A, due diligence, com-
pliance and legal teams who need a straightforward yet
robust VDR with strong support.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription - Basic plan starts at USD 199/month. Pro-
fessional and Enterprise plans available on request. Free
version available on request for frials.

Al Capabilities:
Higher-tier plans include Al-powered tools such as
Al-assisted redaction and workflow features.

IEI.'EI‘

Key features:

Secure VDR platform — Role-based permissions, user
groups and detailed activity tracking for high-stakes
document sharing.

- Audit trails — Full audit logs of document access and
user actions to support compliance and defensibility.
Search and indexing - Fast search and structured
foldering for large document sets.

- Q&A & collaboration - Built-in Q&A and collaboration
tools to keep all stakeholder communication within
the data room.

- 24/7/365 support — Multilingual support via phone,
email and chat across time zones.

What sets it apart:
Long track record across thousands of deals.
Clear focus on usability plus governance.
Global, always-on support model.

Integrations:
APl integration options on top-tier plans; otherwise
used alongside firms' existing systems.
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Firmex

HQ: Canada

Founded: 2006

Firmex is a trusted, feature-rich VDR for M&A and other sensitive transactions, offering robust security, redaction,
Q&A and flexible subscription models aimed at mid-market M&A, litigation and compliance use cases.

Firmex is a widely used virtual data room solution de-
signed for mid-market M&A, litigation and compliance,
focused on ease of use, certified security and responsive
24/7 support.

Target users:
Corporate M&A - End client (sell side) - M&A Advisory -
Private Equity - Venture Capital

Pricing:
Single-use and multi-use subscription options with pri-
cing on request.

Al Capabilities:
N/A
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Key features:
Diligence-focused VDR - Designed to support M&A
due diligence, litigation and compliance workflows
with robust security and audit trails.
Redaction & Q&A — In-room redaction, Q&A tools and
project templates to streamline buyer questions and
risk management.
"View As" & SSO - View-as-user perspective and
SSO integration to validate and control user access.
Unlimited projects — Subscription model with unlimi-
ted self-serve projects for frequent users.

- Certified security — 1ISO 27001:2022, HIPAA, SOC 2
and strong encryption with global data centres and
data residency options.

What sets it apart:

- Supports large volumes of deals and users, feature
set tuned for diligence and compliance.
Nearly 20 years of brand recognition in the mid-mar-
ket M&A space with 250,000+ active users
Provides confidence through robust security and support.

Integrations:
Integrates with customers' SSO and identity provi-
ders; APIs for custom integrations.
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FirmRoom

HQ: USA
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Founded: 2018

FirmRoom is a cloud-based virtual data room from the makers of DealRoom and M&A Science, designed for secure,
intuitive M&A due diligence and document sharing, helping dealmakers set up rooms in minutes, collaborate securely

and close deals faster without legacy VDR pricing.

FirmRoom is positioned as an easy-to-use, modern VDR
that integrates into teams' existing collaboration envi-
ronments, claiming average savings of more than 80%
versus legacy per-page providers and faster diligence
cycles for users across fundraising. M&A and audits.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Capital
Raise

Pricing:

Subscription — 2 GB (~20K pages) USD 395/month; 5 GB
(~50K pages) USD 695/month (Popular); 10 GB (~100K
pages) USD 995/month. All plans: unlimited users, 1 data
room, watermarking, granular permissions, NDA work-
flow, redaction, audit frail & analytics.

Al Capabilities:
N/A

IEI'EI‘

Key features:

- Simple, modern interface focused on speed and usa-
bility.

- Built-in document viewer, granular permissions, custom
watermarks and activity analytics for investor tracking.

- Security = AES-256 encryption, SOC 2 hosting on
AWS and 2FA for strong protection.

- Fast setup and responsive support, can be launched
in under 5 minutes with drag-and-drop uploads and
intuitive UL.

What sets it apart:

- Simple, self-service setup with no professional ser-
vices required for onboarding.

- Part of the DealRoom ecosystem, allowing seamless
transition between VDR and M&A project management.

- Supports secure, tfrackable collaboration.

Integrations:
N/A
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FORDATA

HQ: Poland
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Founded: 2009

FORDATA is an EU-compliant virtual data room for M&A, fundraising, due diligence and audits - supporting complex
European transactions since 2009, with technical support delivered in-house around the clock.

FORDATA is a European virtual data room provider focu-
sed on secure document sharing for M&A, due diligence,
audits and investment projects, with strong emphasis
on security, EU compliance and concierge-level support,
supporting 1,700+ closed transactions across M&A, pri-
vate equity, real estate, and corporate transactions.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Law Firms - End client (sell side)
-End client (buy side)

Pricing:

Subscription - per-project pricing for complex deals,
quoted on document volume and feature scope, with
unlimited users included. VDR Lite self-service subscrip-
tion from EUR 275/month for 1 GB and 15 users, with extra
storage and extra users available to add, and a 20% dis-
count on annual plans; available to buy online. Long-term
and framework agreements for teams running deals
continuously. Free 14-day trial, no credit card required.

Key features:
Purpose-built for deals — Advanced VDR dedicated to
M&A., fundraising, due diligence and audits, with granular
permissions per user, group, file and folder, activity reports,
auto-indexing and tools to redact sensitive information.

Al Capabilities:

Al Redaction Tool automates detection and anony-
mization of sensitive data across 25 formats, inclu-
ding PDF, DOCX, XLSX and PPT, increasing precision
by 80%. Al Translation provides instant document
translation into 59 languages.
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Security controls — Read-only mode, blocking of co-
pying. downloading. printing and screenshots, dyna-
mic watermarks as standard and 256-bit encryption
to protect documents and IP.

- Q&A module - Structured investor Q&A with several
workflows, full confidentiality of communication and a
complete audit trail.

- 24/7 support — In-house technical support and trans-
action services such as document organizing. upload,
VDR administration on your behalf and archive pre-
paration with data compliance certificates.

EU compliance — GDPR, DORA, NIS2, MiFID and MAR
compliance, with data centers and processing kept
within the EU/EEA.

Multi-language Ul - Interface available in 7 langua-
ges: English, Polish, German, Czech, Romanian, French
and Spanish.

What sets it apart:
15-second average pick-up time on support calls and
emails answered within 15 minutes - from our own
team, never an outsourced desk
GDPR-native infrastructure in EU-based data cenfers
with all processing inside the EEA; ISO 27001, DORA
and NIS2 compliant
Al Redaction increases redaction precision by 80% vs.
manual review across 25 file formats, including Excel

Integrations:

No installation on any device - browser-based on Win-
dows, macOS, iOS and Android. Native in-browser
preview for PDF and Microsoft Office files (Word, Excel,
PowerPoint), with built-in OCR. 30+ file formats suppor-
ted. Folder structure import from XLS. SSO/SAML infe-
gration available depending on plan and configuration.
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Google Drive

HQ: USA Founded: 2012

Google Drive is Google's cloud storage and file-sharing platform for securely storing, syncing. and collaborating on

documents, spreadsheets, and other files from any device.

It integrates natively with Google Docs, Sheets, Slides,
and Gmail, enabling real-time co-editing. commenting,
and version history across individuals and teams. Drive
scales from personal use to enterprise deployments with
shared drives, granular permissions, data loss preventi-
on, and admin controls for governance and compliance.

Target users:
Individuals - Small Businesses - Enterprise Teams -
Cross-functional Project and Operations Teams

Pricing:
Free / Subscription

Al Capabilities:

Gemini Al embedded for document summarization,
writing assistance (Docs), data analysis suggestions
(Sheets), Al-powered natural language search, and
text recognition in PDFs and images.

O
=

i <

o)
s

Key features:

- Cloud storage with real-time file sync
Native integration with Google Workspace (Docs,
Sheets, Slides, Forms)
Support for 100+ file formats

- Gemini Al search, summarization, and writing assistance
Shared drives and granular permission controls

What sets it apart:

- Deepest integration with Google Workspace - Docs,
Sheets, Slides, Meet, and Gmail operate natively in-
side Drive
Gemini Al embedded for intelligent search, document
summarization, and writing assistance across all files
Most widely adopted cloud storage platform globally
- nearly universal user familiarity reduces onboarding
friction

Integrations:
Microsoft Office, Slack, Salesforce, Zapier, Docu-
Sign. and 5,000+ apps via the Google Workspace
Marketplace
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HighQ

(Thomson Reuters legal platform)

Due Diligence / Signing

HQ: UK Founded: 2001

HighQ is an intelligent work and client engagement platform used by law firms and deal teams for secure collaboration,
document review, and transaction workflows. Owned by Thomson Reuters since 2019, it serves 21 of the top 25 UK law
firms and 400+ clients globally with document automation, deal rooms, and Al-powered legal operations.

HighQ was founded in London in 2001 as a Saas colla-
boration provider and has become a widely used secu-
re file sharing and collaboration platform for law firms,
corporates and financial institutions, later acquired by
Thomson Reuters. HighQ is broader than a VDR, but it
fits M&A workflows where legal teams need structured
collaboration and document analysis.

Target users:
Corporate M&A - M&A Advisory - Legal - Private Equity

Pricing:

Subscription — Licensed as part of Thomson Reuters' le-
gal technology portfolio with pricing negotiated by firm
size, modules and deployment.

Al Capabilities:

Al helps streamline legal business management,
automate workflows, and analyze documents/con-
tracts. CoCounsel Al (Thomson Reuters' Al) is nati-
vely embedded for document review, key clause
extraction, content summarization, and Al-assisted
Q&A within HighQ workspaces. HighQ MCP server
enables Al agents to access client context.
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Key features:

- Virtual data rooms — Off-the-shelf VDRs with granular
permissions, detailed audit trails and secure sharing
for property and corporate deals.

- Collaboration workspaces — Matter and project sites
for document management, tasks and communication.
Integration with legal systems — Connects with matter
management and other legal platforms to streamline
workflows.

Reporting & dashboards - Visibility into activity across
workspaces and data rooms for partners and clients.

What sets it apart:

- Native integration with Thomson Reuters CoCounsel
Al, Practical Law, and Legal Tracker - creating a clo-
sed-loop legal operations platform
Deep penetration in top-tier global law firms (80% of
UK Top 100, 50%+ of Global 10
Highly configurable legal workflow templates cover-
ing M&A, litigation, compliance, and contract lifecycle

Integrations:

Thomson Reuters ecosystem integrations and en-
terprise workflow connectivity (Microsoft Office,
Google Workspace, Confract Express, Legal Tracker,
CoCounsel Al (Thomson Reuters), API/MCP server)
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idgard

idgard s a privacy-first German secure collaboration and VDR platform with sealed cloud architecture. idgard delivers
sealed-cloud virtual data rooms and collaboration tools that keep sensitive M&A, board and regulated-industry data
securely stored and exchanged within German data centres, with strong compliance credentials.

idgard is a brand of uniscon GmbH, a TUV SUD compa- - Virtual data rooms ("boxes") — Encrypted project and
ny founded in 2009 in Munich and positioned as one of transaction rooms for M&A, board communications
Europe's leading secure cloud providers, now integrated and confidential records.
into the DriveLock HYPERSECURE platform. idgard emp- - Central Company Drive - Enterprise file service let-
hasizes that even the provider cannot access customer ting admins centrally control storage locations, per-
data because of its sealed cloud model. missions and access rules.
- Compliance coverage - Designed to help clients
Target users: meet NIS-2, KRITIS, DORA, GDPR and professional
Corporate M&A - M&A Advisory - Private Equity secrecy obligations.
Multi-channel access — Browser, desktop drive, mobile
Pricing: apps and plug-ins for Outlook and Microsoft Teams.
Subscription — SaaS licensing for sealed file sharing,
data rooms and central drive, with pricing tailored to or- What sets it apart:
ganisation size and regulatory requirements. - Patented Sealed Cloud prevents metadata and con-
tent access even by the provider - goes beyond end-
Key features: to-end encryption
Sealed Cloud technology — Patented architecture - German-engineered and hosted - all data processed
that prevents even the provider from accessing cus- and stored in Germany, ideal for European regulated
tomer data, ensuring maximum confidentiality. industries

Acquired by DrivelLock in 2025, deepening cybersecurity
integration for enterprise endpoint + data protection

Al Capabilities: Integrations:

N/A API infegrations on Enterprise plan, standard SSO
and authentication integrations. Microsoft Teams;
Active Directory; OpenLDAP; Outlook; standard se-
cure file-sharing workflows.
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Imprima

HQ: UK Founded: 2001

Imprima is an Al-enabled virtual data room and due diligence hub that helps legal, M&A and real estate teams
prepare, review and close complex cross-border transactions faster and with more confidence.

Imprima has been involved in virtual data rooms since
launching Europe's first VDR (Imprima iRooms) in 2001
and has continued to evolve towards Al-powered due
diligence and lifecycle support for M&A and real estate.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription — project-based and enterprise VDR pricing
based on data volumes and services; positioned as a pre-
mium, Al-enhanced VDR with pricing shared via sales.

Key features:
Smart VDR - Transaction-grade VDR with granular
permissions, reporting and high-performance document
handling for large deals.

- VDR-native Al - Integrated Al tools for data room pre-
paration, vendor and buy-side due diligence, contract
review and post-merger integration.

Al Capabilities:

Imprima offers a suite of LLM-driven Al tools integ-
rated into the data room: automatic redaction, sum-
marization, document review, and PIl detection for
GDPR compliance. Al built directly into core VDR (not
bolted on via external tools).
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- Alredaction & review — Automated redaction and
clause extraction to reduce manual review time.
Real estate & NPL focus — Strong capabilities for real
estate, non-performing loans and other asset-intensive
fransactions.

- 24/7 multilingual support - Local language support
and services for global projects.

What sets it apart:
Only Al-powered platform covering the entire M&A
lifecycle - from data room prep through post-merger
infegration
One of Europe's earliest and longest-running VDR
providers with 20+ years of dedicated M&A experien-
ce and offices in 10 global cities
Al built natively into the deal workflow (Smart Index,
Smart Summaries, Smart Q&A) rather than bolted on

Integrations:
Browser-based access and exports; integrations fo-
cus on workflows within the platform.
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SS&C Intralinks
A

SS&C Intralinks is an enterprise-grade virtual data room and deal management platform that supports the full
transaction life cycle through secure document collaboration and Al-assisted deal workflows.

HQ: USA Founded: 1996

SS&C Intralinks pioneered the VDR category in the late
1990s and now supports more than 10,000 M&A deals
annually, handling over USD 35 frillion in financial trans-
actions and serving 6.6M+ registered users worldwide.
Infralinks has expanded its Al capabilities through Deal-
Centre Al, helping make every phase of the M&A deal-
making process - from ideation through closing - smarter
and faster for deal teams.

and accelerate buyer Q&A.

- Al-powered workflows — Al-assisted tools and pre-
configured workflows that generate document sum-
maries, pinpoint critical data, answer specific questi-
ons and highlight key metrics.

- Alredaction - Al-powered PIl and document redac-
tion to reduce manual work and risk.

Security and certifications — A multilayered global
security and compliance ecosystem; industry's first
VDR provider to earn ISO 27701 certification; and ad-
vanced IRM that can revoke document access even
after download.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Onrequest. What sets it apart:

- Pioneer of the VDR category (Founded in 1996), with
deep institutional trust among bulge-bracket banks,
corporate organizations and top law firms.
Al-powered workflows that accelerate critical pro-
cesses, surface deeper insights and enable smarter
decision-making across every deal phase.
Industry-leading data security and best-in-class ser-
vice and support.

Key features:
DealCentre Al — Feature-rich platform for deal pre-
paration, marketing, diligence, closing, archiving, ma-
nagement and post-merger integration.

- Al-powered Q&A - Simplified workflows and access
controls, including bulk question imports, question
aggregation and suggested responses to streamline

Al Capabilities: based on prompts to surface the exact data teams

Intralinks applies purpose-built Al to strategic financial
transactions. Link, the proprietary Intralinks Al engine,
is trained on deal-specific workflows and embedded
throughout the deal life cycle. From categorizing and
summarizing documents fo identifying and redacting
sensitive information and simplifying Q&A, Link stream-
lines traditional manual deal workflows. Ask Link pro-
vides conversational capabilities, searching documents

need. DealCentfre Connect goes further, enabling deal
teams to use external Al tools without compromising
security, control or compliance. Parent company SS&C
continues to invest in Al capabilities across the platform.

Integrations:
Integrates with deal teams' workflows through en-
terprise infrastructure, enterprise SSO, MCP, APIs
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Kamzan

HQ: Italy

Founded: 2015

Kamzan is an Italian secure file sharing and collaboration platform built for structured collaboration within an EU-

hosted perimeter.

Kamzan is an integrated, Italy-designed business cloud
that brings document management, client records,
email, calendars, e-signatures, meetings, project time
tracking, and other workplace processes fogether under
one secure login.

Its ecosystem is built for European organizations that
need GDPR-oriented data handling. encrypted storage
on European servers, private Al capabilities, and specia-
lized tools such as a virtual data room, structured docu-
ment collection, and compliance management.

Target users:
Accounting Firms - Law Firms - Consulting Firms - Small and
Mid-Sized Professional Services Firms - Client-Facing Teams

Pricing:
Subscription

Al Capabilities:
N/A
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Key features:
Secure file sharing with 256-bit AES encryption
(unique key per client)
Real-time co-editing of Word, Excel, and PowerPoint
Infegrated calendar and online meeting rooms (SRTP-
secured)
Four user types and unlimited groups

- Two-factor authentication (TOTP)

What sets it apart:

- All data stored exclusively in the European Union - key
for EU-regulated industries (GDPR compliance by
design)

- White-label branding capability: clients interact within
the company's own visual identity
Integrated video meeting rooms built directly into the
platform alongside file sharing and calendar

Integrations:
Microsoft Office (real-time co-edit for Word, Excel,
PowerPoint), TOTP-compatible authenticators
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Multipartner

HQ: Italy

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2002

Multipartner is a certified international virtual data room provider with Italian data centres, strong ENIGMA encryption
and customizable modules for secure, all-inclusive M&A and corporate transactions.

Multipartner is an [talian virtual data room provider offe-
ring customizable, highly secure VDRs with ISO-certified
Italian data centres, strong encryption and an all-inclusive
pricing model for transactions and sensitive projects.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Asset
Managers - End client (sell side) - End client (buy side) -
Law Firms

Pricing:

Subscription - "All inclusive” VDR pricing with scalable
tiers based on space and time, designed to avoid sur-
prise charges; quotes and options are provided via direct
sales rather than public tariffs.

Al Capabilities:
N/A

Key features:

- Certified Italian VDR - ISO/IEC 27001-17-18 certified
data centres in Italy connected via private fibre for
disaster recovery and business continuity.

ENIGMA crypto layer — Strong cryptographic layer
applied to all files, going beyond traditional end-to-
end encryption for maximum confidentiality.

- Granular roles & permissions — Manager and viewer
roles with fine-grained access, editing and download
rights per user or group.

Full traceability — Comprehensive audit trails, integrity
controls and extensive data segregation possibilities.

Modular platform — User-friendly, modular VDR with acti-
vatable modules and role profiles tailored to client needs.

What sets it apart:
Strong. Italy-based security and compliance posture.
Extra ENIGMA crypto layer for highly sensitive use cases.
Modular, customizable platform and roles for diffe-
rent projects.

Integrations:

Browser-based VDR; focus is on secure hosting and
encryption rather than named third-party SaaS in-
tegrations.
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Onehub

HQ: USA

Founded: 2007

Onehub is a secure virtual data room and client portal solution that lets businesses collaborate with colleagues and
customers, sharing even their most private data with precise permissions and straightforward pricing.

Onehub markets itself as an SMB-friendly alternative to
heavyweight VDRs, trusted by more than 1 million users
at brands like Starbucks, Dell and Philips for secure file
sharing. client portals and deal data rooms.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - End client (sell side) - End client
(buy side) - Law Firms

Pricing:

Subscription tiers: Standard USD 15/user/month (annu-
al USD 12.50), 200 users, 1TB; Advanced USD 25/user/
month (annual USD 20), 1,000 users, unlimited storage;
Data Room Edition USD 300/month (annual billing). 1,000
users, unlimited storage + watermarking; Unlimited Edi-
tion USD 500/month (annual).

Al Capabilities:
N/A
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Key features:

- Data Room mode - Converts client portals or work-
spaces info full-featured data rooms with stealth
mode, automatic indexing, NDAs and audit trails.

- Easy uploading — Drag-and-drop uploads for large
batches of files via browser.

- Advanced activity tracking — Detailed logs of who did
what and when inside the data room.

- High-quality previews — Browser and mobile previews
for 30+ file types.

- Precise permissions — Granular control over file, folder
and link-level access, plus secure sharing with 256-bit
encryption.

- Branded workspaces — Custom logo and colours for
client-facing rooms.

What sets it apart:

- Combines VDR, client portal, and team file sharing in a
single affordable platform - no enterprise minimums

- White-label branding for client-facing workspaces,
ideal for professional services firms

- 14-day free trial with no credit card required; transpa-
rent tiered pricing from USD 12.50/user/month

Integrations:

Google Drive, Dropbox, Box, OneDrive (via import),
Zapier; Integrates via web and storage APIs; public
materials highlight in-platform features.
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Progress Sharefile

Progress ShareFile Virtual Data Room is a secure file sharing and virtual data room platform for M&A due diligence, fund-
raising, audits, litigation, and other confidential business processes, with granular permissions, dynamic watermarking,
real-time audit trails, and built-in Folder Q&A workflows.

HQ: USA Founded: 198I

Progress ShareFile Virtual Data Room is used by startups,
SMBs, and enterprise organizations to manage due dili-
gence and other sensitive document workflows. It com-
bines secure file sharing with virtual data room capabi-
lities such as Folder Q&A, check-in/check-out, granular
permissions, and activity reporting, making it a popular
alternative to traditional enterprise virtual data room so-
lutions for many organizations.

Easy deployment & collaboration - Intuitive upload,
organization, and secure sharing workflows simplify
collaboration with internal and external stakeholders.

- Automatic, customizable watermarks on viewed and
downloaded documents help deter unauthorized
sharing and improve traceability.

Folder Q&A - Centralized Q&A workflows streamline
buyer, investor, or auditor questions and responses
during due diligence.

- Activity alerts & full-text search — Notifications for
document activity and full-text search help teams
monitor engagement and quickly find information.

- Compliance & security — HIPAA-enabled configurations
and SOC-certified security controls support organizati-
ons with regulatory and governance requirements.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - SMBs - Startups

Pricing:

Per-user subscription. VDR plan: USD 67.50-75.00 per user
per month, minimum 5 users (effective floor ~USD 337-
375/month). Annual subscription discounts may be availa-

What sets it apart:
ble. Unlimited client (external) users at no additional cost. .

Suitable for startups and SMBs as well as larger orga-
nizations.

Flexible enough to support fundraising. audits, and M&A.
Desktop sync and simple sharing flows reduce friction
for non-technical users.

Key features:
Granular security confrols — User-, group-, and folder-
level permissions with encryption in transit and at rest
help protect confidential information.

Al Capabilities:

ShareFile helps M&A and other deal teams accelera-
te due diligence with Al-powered document request
generation, intelligent file organization, and secure
collaboration in a virtual data room environment.
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Integrations:

Outlook integration to send/request files via secure
SharefFile links, desktop sync apps, and Active Direc-
tory/SSO integration; integrates with Microsoft 365/
Office for document collaboration workflows.
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SecureDocs

(an Onit product)

Due Diligence

HQ: USA

Founded: 2012

SecureDocs is a simple, flat-fee virtual data room for securely storing and sharing sensitive business documents
during M&A due diligence, fundraising, and other confidential deal workflows.

Founded in 2012 in Santa Barbara and now part of Onit's
legal-tech portfolio, SecureDocs is built around fast self-
setup (a room is live in ~10-15 minutes with no sales call)
and transparent flat-fee pricing starting af USD 250/
month with unlimited users and documents. Core fea-
tures include granular folder-level permissions, dynamic
watermarking, AES-256 encryption, two-factor authen-
tication, built-in e-signature, click-through NDAs, and
audit-trail activity reporting across use cases spanning
M&A, fundraising, IPOs, litigation, bankruptcy, and ongo-
ing corporate document storage.

Target users:
SMBs - Startups - Mid-Market Companies - Corporate
M&A - M&A Advisory - Fundraising

Pricing:
Subscription

Al Capabilities:
N/A
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Key features:
Unlimited users and unlimited document storage per
flat-fee plan
256-bit AES encryption, MFA, and audit trail reporting
Dynamic watermarking, document expiration, and
custom NDA
Electronic signature via integration

- AWS-hosted with Fujitsu ScanSnap integration

What sets it apart:

- Flat-rate pricing (USD 250/month annually) with un-
limited users and storage - eliminates per-user and
per-page surprises
10-minute setup with minimal training - designed for
deal teams who need aroom fast
Part of Onit's legal operations ecosystem bridging
VDR and contract lifecycle management

Integrations:
Google Drive, Dropbox, Box, Salesforce, Microsoft
365, Fujitsu ScanSnap
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ShareVault

HQ: USA

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2003

ShareVault is a virtual data room and secure document sharing platform with strong security controls, used across life

sciences and M&A due diligence.

Operating for over 15 years, ShareVault is known for
bank-grade security and a strong life sciences focus,
serving biotech, pharma, and medical device companies
alongside investment banking, private equity, corporate
finance, legal, and real estate. Its feature set emphasizes
document-level protection - dynamic watermarking. di-
gital rights management, granular per-user/folder per-
missions, disabled printing and screenshots, page-level
activity analytics with user heat maps, and DNFP (pro-
tected native-format sharing) for zero-trust collabora-
tion on work-in-progress documents.

Target users:
Life Sciences - Investment Banking - Private Equity -
Venture Capital - Corporate Finance - Legal - Real Estate

Pricing:
Subscription

Al Capabilities:

Al-powered document redaction to automatically
identify and mask sensitive information (PIl and con-
fidential data) across large document sets.
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Key features:
AES-256 encryption af rest and in transit
Dynamic watermarking, fence view, and IP address
restrictions
Two-factor authentication and SSO
Customizable permissions, audit trail, and remote
shredding
Al-powered redaction for sensitive information

What sets it apart:

- Strong heritage in life sciences and pharma M&A -
one of the most trusted VDRs in biotech licensing
Al redaction capability to automatically identify and
mask sensitive information across large document sets
Remote shredding of downloaded documents - ac-
cess can be revoked even from files on recipients’
machines

Integrations:
DocuSign, Google Drive, OneDrive, Box, Dropbox,
SharePoint
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SmartRoom

HQ: USA

Founded: 2005

SmartRoom is a virtual data room platform for securely managing M&A due diligence, restructuring. and other high-
stakes financial transactions, built by BMC Group with a strong footing in investment banking and restructuring workflows.

SmartRoom's standout feature is SmartLock, which can
revoke access to documents even after they've been
downloaded. It also includes built-in redaction, Docu-
Sign e-signature, and dedicated project managers for
complex transactions, and integrates with deal-team
systems like DealCloud and Salesforce. Beyond the core
VDR, it offers an Investor Portal and SmartLP reporting
automation, positioning it as a broader fund-and-deal
management suite rather than a standalone data room.

Target users:
Corporate M&A - M&A Advisory - Private Equity

Pricing:

Subscription / transaction — Enterprise VDR technology
with predictable pricing: USD 1,000 per transaction or
USD 10.000 annually if your firm qualifies.

Al Capabilities:
N/A

130  M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

Key features:
M&A-focused VDR — Purpose-built for M&A, real es-
tate portfolios and fundraising.
Security & confrol — 256-bit encryption, granular per-
missions and protected sharing for sensitive documents.
Efficiency — Thoughtful features to reduce clicks and
manage complex transactions more easily.smartroom
Support — Dedicated assistance and full support
included for clients.

What sets it apart:
Strong security posture.
Operational efficiency with great support for non-
technical clients.
Built for diligence-heavy transactions.

Integrations:
Works with any CRM platform teams already use;
standard enterprise access workflows.
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Sterling

HQ: UK

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 1988

Sterling is a premium, Al-enabled VDR provider focused on high-stakes M&A and capital market transactions, blen-
ding advanced document security, intelligent workflows and around-the-clock expert support.

Sterling has supported M&A and capital markets for
30+ years, evolving from financial printing into a leading
European VDR provider trusted by top banks, PE funds
and corporates to deliver secure, concierge-level sup-
port on complex, fime-critical deals.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Asset
Managers - Investment Banking - Law

Pricing:

Subscription — premium project-based and enterprise
VDR pricing with free deal prep and transparent quotes
per deal; customers pay once rooms go live, with pricing
communicated directly by Sterling.

Key features:

- Advanced VDR platform — Secure viewers for Office,
PDF, CAD and video, granular IRM, built-in redaction,
real-time translation and bidder analytics.

Al Capabilities:

Sterling's "Al-enabled” platform includes document
classification, gap analysis, anomaly detection and
intelligent Q&A at the document level, helping deal
teams prioritize review and understand bidder be-
havior faster.

- Al'tools — Document classification, automatic organizarti-
on, gap analysis, anomaly detection and document-level
Q&A intelligence to speed review and highlight issues.
End-to-end service — In-house multilingual feam pro-
viding 24/7/365 support, room setup, index design,
permissions, and Q&A workflows for every project.
Enterprise-grade security — AES-256 encryption, ISO
27001 certification, GDPR compliance and selectable
EU/UK/US hosting with strict data isolation.

Proven at scale - Infrastructure battle-tested on
10,000+ deals across 187 countries and 90 industries,
from mid-market to multi-billion exits.

What sets it apart:
Al-enhanced workflows that reduce manual review
and bidder management.
Boutique-level service that effectively extends the
deal team.
Proven ability to handle very large, complex and re-
gulated transactions.

Integrations:

Integrates with customers’ existing workflows and
productivity tools, focusing on secure web access,
exports and archives.
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Vault Rooms

(by Coollife.io)

HQ: USA

Founded: 2006

Vault Rooms by CoollLife.io enables organizations to easily secure, manage confidential transactions from initial
engagement through post-closing document retention. The platform supports mergers and acquisitions, capital
raising, due diligence, legal matters, audits, board governance, and other secure collaboration requirements.

Built on a single-tenant architecture, Vault Rooms provi-
des organizations with anisolated environment designed
to support security, governance, administrative control,
and long-term document management. The platform
also integrates with the broader CoolLife.io ecosystem,
allowing organizations to extend info CRM, workflow
automation, reporting, project management, marketing
automation, and customer lifecycle management when
business requirements expand.

Target users:

Investment Banking - Private Equity - Venture Capital - M&A
Advisory - Corporate Development - Commercial Banking
- Accounting, Legal & Valuation Firms - Business Brokers -
Healthcare & Life Sciences - Manufacturing & Engineering
- Government Contractors - Board Governance

Pricing:

Subscription-based pricing with a 3-month Basic plan for
short-term projects, annual subscriptions paid monthly, or an-
nual prepaid subscriptions with discounted pricing. Plans sca-
le from individual professionals to enterprise organizations.

Al Capabilities:

Vault Rooms intentionally does not incorporate Al
within the Virtual Data Room environment. Organi-
zations maintain control over confidential informa-
tion without Al processing or analysis of documents
stored within Vault Rooms.
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Key features:
Secure Virtual Data Rooms (VDR)
Single-tenant architecture
Granular role-based permissions
Dynamic watermarking
Complete audit trails and activity reporting
Secure document sharing and collaboration
Folder and document organization
NDA and agreement workflows
Due diligence management
Custom room templates
User and group management
Two-factor authentication

What sets it apart:
Single-tenant architecture with isolated customer
environments.
Secure Virtual Data Rooms with granular permissions,
watermarking, audit trails, and reporting.
Expand from a VDR info an integrated business plat-
form without replacing systems.

Integrations:

Integrates with the CoolLife.io platform that includes
CRM, workflow automation, secure forms, project
management, reporting, email communications,
and customer lifecycle management. Supported
plans also include integrations with Microsoft Out-
look, Gmaiil, and DocuSign.
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Virtual Vaults

HQ: Netherlands

TOOLS: VIRTUAL DATA ROOMS & TRANSACTION SECURITY

Founded: 2014

Virtual Vaults is an all-in-one platform for dealmakers that covers deal preparation, data room execution and secure
archiving, with fixed, transparent pricing and a strong presence in the Benelux market.

Virtual Vaults has become a leading VDR provider in the
Benelux, emphasising user-friendly design, fixed pricing
and full deal lifecycle support from preparation through
execution to archiving.

Target users:

Corporate M&A - M&A Advisory - Private Equity - End cli-
ent (sell side) - End client (buy side) - Investment Banking
-Law Firms

Pricing:

Flat-rate subscription: Basic EUR 438/month; Standard
EUR 531/month; Advanced EUR 876/month. Free version
+ free trial available. All-in-one M&A platform pricing
transparent (one of few VDR vendors publishing rates).

Al Capabilities:
N/A

Key features:
Deal preparation & workspaces — Advisors get their
own organisation with unlimited projects and prepara-
tion rooms to structure documents before going live.
Data Room - Easy-to-use VDR with unlimited uploads,
detailed permissions, Q&A and insight tools across
origination to closing.

- Archive — Secure archive offering full audit frail and a
structured record of the deal.
Fixed pricing — Monthly plans with “prices without
surprises” across Basic, Advanced and Premium tiers.

- 24/7 support — All plans include 24/7 support.

What sets it apart:
Full lifecycle tooling in a single interface.
Predictable pricing with unlimited uploads.
User experience optimised for advisors and mid-
market deals.

Integrations:

Browser-based platform; integrations emphasised
are internal to Virtual Vaults (workspaces/DR/archi-
ve) rather than third-party Saas.
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TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Due Diligence
(Financial - Tech/
Code - Legal)

3/ tools

Diligence is where Al has changed daily work most judgement still owns the conclusion.

visibly. The 37 tools here read contracts, scan code-

bases, screen cyber exposure and reconcile financials

- compressing weeks info days. The craft is knowing In this chapter: Financial DD - Tech / Code DD - Legal &
what each engine actually verifies, and where human Contract Review - Cyber
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CodeDD

HQ: UK

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

( V' Verified by vendor |

Founded: 2025

CodeDD is an Al-native code auditing platform that provides deal teams with deep, explainable insights into software

assets, reducing time and risk in technical due diligence.

Founded in 2025, CodeDD compresses and standardizes
technical due diligence and portfolio monitoring for soft-
ware-heavy businesses. By applying Al to the codebase
itself, it reduces the manual load on CTOs, advisors, and
engineering teams while increasing coverage and con-
sistency - a necessary shift as a growing share of pro-
duction code is now machine-written.

Target users:
Corporate M&A - Private Equity - Venture Capital - Stra-
tegic Software

Pricing:

Pay-per-audit pricing based on repository size of the
portfolio scope or enterprise SaaS (for initial DDs and
portfolio monitoring); CodeDD typically provides custom
quotes for each engagement.

Key features:
Automated analysis of entire codebases - 1800+
technology and architecture patterns, plus Al-va-

Al Capabilities:

Uses context-aware Al - not signature scans alone -
to read codebases in architectural and deal context,
validate security and quality findings, estimate re-
mediation effort, and track technical debt over time.

53| <

lidated security and per-file quality review - delivering
consistent reports in hours rather than weeks.
Quantification of technical debt, security posture, and
remediation effort in time and money - so findings
can inform valuation and deal terms.

Continuous portfolio monitoring of code health, deli-
very velocity, and security exposure after close.
Investor-ready outputs that translate technical fin-
dings into evidence-backed recommendations a deal
team can defend.

A single workflow spanning pre-deal diligence and
post-close value creation.

What sets it apart:

- Helps investors price technical risk into valuations and
deal terms.
Frees CTOs and advisors from sample-based, manu-
al code review - analysis that no longer scales when
Al authors much of the code.
Provides an ongoing early-warning system for portfo-
lio technical health.

Integrations:

Connects to common source-code repositories and
CI/CD systems (e.g. GitHub, Azure, Bitbucket) to ingest
code and track change. A local-first option keeps
source on the client's infrastructure when required.
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TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

[V V' Verified by vendor |

Kira by Litera

HQ: USA

Founded: 1995

Kira is an Al-powered contract intelligence solution that helps legal teams analyze contracts with proven accuracy,
flexible governance controls, and collaborative workflows for high-volume review. Its multi-layer Al combines GenAl
with proprietary models to deliver 95% contract review accuracy. Backed by 30 years of legal expertise and a decade
of Al innovation from Litera, Kira brings precision and reliability to contract analysis.

Founded in 2011 in Toronto by Noah Waisberg and Alex-
ander Hudek, Kira became a category-leading Al con-
tract analysis platform and is now part of Litera's legal
tech suite, serving AmLaw firms, Big Four and corporate
legal departments.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Asset
Managers - Investment Banking - Law Firms

Pricing:

Kira is now part of Litera's broader Transactional work-
flow offering. with unlimited document review included in
package-based pricing. The exact investment depends
on firm size and package fier.

Al Capabilities:

Kira combines generative Al with proprietary Al mo-
dels trained on IM+ legal contfracts fo deliver clai-
med 95%+ contract analysis accuracy. 2026 expan-
sions: Grid Chat (natural language querying over
review data), Generative Smart Fields with verified
extraction grounding, intelligent workflows for ra-
pid-turn analysis + collaborative reviews.

(=] (=] ‘
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Key features:
Kira's multi-layer hybrid Al pairs proprietary models
(1,400+ smart fields trained on IM+ documents) with
GenAl to deliver 95%+ precision

- Generative Smart Fields, Concept Search, Doc Chat,
and Grid Chat let teams extract, find, and answer
deal-level questions in natural language

- Collaborative end-to-end workflows run through the
Analysis Grid to classify, fag, and compare documents,
then export bespoke reports to Word, Excel, or PDF.
Kira scales from 10 documents to 10,000+ with bulk
import, OCR, deduplication, and classification across
100+ languages
Flexible governance lets firms toggle GenAl on or off by
client or jurisdiction, backed by enterprise-grade secu-
rity and Lito, Litera's award-winning Legal Al agent.

What sets it apart:
Accuracy you can defend. not a probabilistic guess.
Scale to any volume without sacrificing quality.
One connected workflow, not another tool to manage.

Integrations:

Virtual data rooms: Intralinks Matter management:
HighQ Microsoft 365: works within the tools legal
teams already use Microsoft Word: via API (for ex-
port and document round-tripping)



https://www.litera.com/products/kira?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=kira-by-litera-provider
https://www.litera.com/products/kira?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=kira-by-litera-provider
https://s.manda.co/nzvqD3
https://s.manda.co/kKLMFR

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Libra by Wolters Kluwer

HQ: Germany

Founded: 2023

Libra by Wolters Kluwer is a legal Al workspace that automates legal research, drafting and contract review for law

firms and in-house teams.

Libra is an Al workspace for legal professionals develo-
ped by Berlin-based Libra Technology GmbH, acquired
by Wolters Kluwer Legal & Regulatory in November 2025.
The platform supports legal research with source-cited
answers based on trusted content, document drafting,
contract review and bulk document analysis for law
firms and corporate legal departments. It is ISO 27001
cerfified, GDPR compliant and hosted on EEA servers,
serving more than 1,200 legal teams primarily in Germa-
ny and other European countries.

Target users:
Legal - Corporate M&A

Pricing:

Legal Al workspace licences priced per user and per
firm, with enterprise contracts negotiated case-by-case.
(no public pricing)

Al Capabilities:

Generative Al assistant for legal research with groun-
ded, source-cited answers, Al contract review against
playbooks with compliance scoring, and automated
drafting, translation and bulk document analysis.

Key features:
- Allegal research with source-cited answers
- Contract review with compliance scoring and citations
- Document drafting and editing (in-app and MS Word)
Bulk document analysis
Playbook-based review via Al assistants
Email drafting and document translation
Integrations with Word, Outlook, SharePoint and Kleos

What sets it apart:
Backed by Wolters Kluwer legal content ecosystem
Source-cited, EU-hosted legal Al (GDPR, ISO 27001)
Strong footprint among German-speaking legal
teams

Integrations:
Microsoft Word, Microsoft Outlook, SharePoint, Kleos
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LocateRisk
e

HQ: Germany

Founded: 2018

LocateRisk scores a target’s cyber risk from the outside, passively and without the target's involvement, across sour-

cing. diligence and integration.

LocateRisk, based in Darmstadt, provides automated,
non-invasive external attack surface analysis and security
ratings. Any farget can be scored passively from its do-
main alone, without agents, credentials or the target's in-
volvement, so cyber risk becomes measurable before first
contact and before dataroom access. Deal teams use it to
pre-screen targets in sourcing, fo quantify and price cyber
exposure in due diligence, to map third-party dependen-
cies, and to monitor portfolio companies after closing.

Target users:
Corporate M&A - Private Equity - M&A Advisory

Pricing:

SaasS subscriptions priced by number of monitored ent-
ities and scan frequency; single-target assessments for
one-off deal work, portfolio packages for recurring mo-
nitoring of holdings.

Al Capabilities:

Al helper functions interpret vulnerability data in
plain language for non-technical deal teams, gene-
rate remediation recommendations and connect
findings to external LLMs via MCP interface.
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Key features:
Passive outside-in scoring from a domain alone

- Attack surface discovery incl. shadow IT of previously
acquired units
KPI-based security rating with peer benchmark
Longlist screening before the LOI

- Third-party and supply chain dependency mapping

- CVE-based vulnerability detection with remediation
priorities
Scan-to-scan diff for integration and portfolio moni-
toring

What sets it apart:

- Passive scoring before the LOI, no contact or data
room needed
KPI-based score with peer benchmark for IC and pricing
German provider; GDPR-compliant; KRITIS and public
sector

Integrations:

REST API for exporting reports and findings; PDF/
CSV export for data rooms; MCP interface for ex-
ternal LLMs; connectors to SIEM platforms such as
Sekoia.io; SSO via Entra ID / SAML
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AlphaSense

HQ: USA

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Founded: 2011

AlphaSense is a market intelligence and search platform that uses Al to help financial professionals extract insights

from 10,000+ public and private sources.

Market intelligence and search platform using Al to
help financial professionals rapidly extract insights from
10,000+ public and private sources including earnings
transcripts, filings, expert calls, and broker research.

Target users:
Investment Banking - PE - Corp Dev - Asset Management
- Consulting

Pricing:
Subscription

Al Capabilities:

Generative Al for search, summarization, and mulfi-
document analysis; proprietary Generative Grid for
parallel multi-prompt extraction; Smart Summaries
for transcripts and expert calls.

Key features:

- Generative Search across 10,000+ sources

- Generative Grid for multi-document multi-prompt
analysis

- Expert Insights (150,000+ expert call transcripts via
Tegus)

- Smart Summaries for earnings

- CIM Analyzer & M&A Database

What sets it apart:

- Trusted by 80% of the world's top financial firms - ca-
tegory-defining market intelligence brand

- Acquired Tegus (2023) adding 150,000+ expert call
franscripts and deepening private company coverage

- Broadest confent universe in the category: SEC filings,
broker research, tfrade journals, expert calls

Integrations:
Salesforce, Slack, Google Drive, SharePoint, Drop-
box, Box, Egnyte; REST/GraphQL API
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TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Black Duck

HQ: USA Founded: 2002

Black Duck is an application security company whose open source audits and software composition analysis are a
standard component of tech/code due diligence in M&A.

Black Duck provides application security and software Key features:

composition analysis (SCA) solutions, including Black Duck
Audits used in M&A technical due diligence to analyze a
target's codebase for open source components, license
compliance issues and security vulnerabilities. Formerly
the Synopsys Software Integrity Group, the business was
acquired by Clearlake Capital and Francisco Partners in
2024 and relaunched as the independent company Black
Duck Software, Inc. Its products serve development, secu-
rity and M&A teams at over 4,000 organizations.

Target users:
Corporate M&A - Private Equity - Investment Banking -
Legal

Pricing:

Custom enterprise subscription; typical contracts in the
~22,500 USD/year range for smaller teams and 50,000-
250,000+ USD/year for broader deployments

- Open source software audits for M&A due diligence
- Software composition analysis (Black Duck SCA)

- Open source license compliance analysis

- Security vulnerability defection

- Snippet/code-matching analysis

- Static analysis (Coverity)

- Polaris SaaS application security platform

- Web services and API risk assessment

What sets it apart:
- De facto standard for open source M&A audits
- Extensive open source component and vulnerability

knowledge base

- Full application security portfolio beyond SCA

Al Capabilities:

Offers Al-powered application security capabilities
(e.g. Black Duck Signal) and addresses risks from Al-
generated code via snippet matfching and analysis.

Integrations:

CI/CD tools (Jenkins, GitLab CI, Azure DevOps), IDEs
(Visual Studio, Intelli), issue trackers (Jira) and major
source-code repositories.
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Claira
o

Claira is an agentic deal management platform for private markets, automating deal capture, document extraction,

and analysis for investment teams.

Agentic deal management platform for private markets
that automates deal capture, document extraction,
and analysis to help investment teams work faster and
preserve institutional knowledge.

Target users:
Private Credit - PE - Investment Banking - Corp Dev

Pricing:
Subscription

Al Capabilities:
Agentic Al with a proprietary financial reasoning
model; automates deal capture from email, docu-
ment extraction, structured data output, and port-
folio monitoring.
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HQ: USA

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Founded: 2024

Key features:
Confidential email inbox with Al agent for deal capture
& categorization
Al-powered document extraction and deal analysis
Deal monitoring against key metrics and covenants
Market benchmarking across all deals
Custom 2-way integrations

What sets it apart:

- Purpose-built financial reasoning model trained by
bankers, investors, and Al researchers
Backed by Barclays and Citi - institutional credibility
from Day 1
Flexible deployment options including on-prem and
bring-your-own-LLM support

Integrations:
Allvue, CRM systems, custom API; cloud, VPC, and
on-prem deployment options
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TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Concord

HQ: USA

Founded: 2014

Concord is an end-to-end contract lifecycle management platform offering unlimited documents and e-signatures

on every plan, built for rapid deployment.

End-to-end contract lifecycle management (CLM)
latform  enabling contract creation, negotiation,
e-signature, and post-execution tracking. Designed for
rapid deployment (1 day) with unlimited documents and
e-signatures on all plans.

Target users:
SMBs - Mid-Market

Pricing:
Subscription

Al Capabilities:

Al Copilot for contract drafting assistance, intelligent
contract search, risk identification, and Al-genera-
ted reporting. Available in higher-tier plans.
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Key features:

- Contract drafting from templates with Word/Google
Docs-style Ul

- Online redlining and counterparty negotiation (no
login required)
Unlimited electronic signatures on all plans

- Al Copilot for contract analysis and reporting
Renewal and deadline tracking with automated alerts

What sets it apart:

- Unlimited e-signatures included on every plan - no
per-signature or per-document fees
Counterparties can negotiate and redline directly in-
browser via shared link with no account required
Rapid 1-day deployment targeting SMBs priced out of
enterprise CLM tools

Integrations:
Salesforce, HubSpot, Slack, Google Workspace, Mi-
crosoft 365, Zapier
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DealSage

HQ: USA

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Founded: 2025

DealSage is a deal intelligence platform that structures CIM data, benchmarks deals against historical repositories,

and generates investment memos.

Deal intelligence platform that structures CIM data,
benchmarks deals against historical repositories, auto-
mates financial reconciliation, and generates investment
memos - building compounding institutional knowledge
with every deal.

Target users:
PE - Family Office - Corp Dev - Search Funds - M&A Advisors

Pricing:
Subscription

Al Capabilities:

Autonomous DealSage Agent executes multi-step
M&A workflows; Al extracts and structures deal
data, scores opportunities, reconciles financials, and
generates memos.

ol

Key features:
Auto-extraction of data fables & financials from CIMs
Benchmark deals against internal repository of past
fransactions
Financial reconciliation & QoE analysis
Al-powered deal scoring against custom rubrics
Investment memo & document generation

What sets it apart:

- Compounding intelligence model - every processed
deal enriches the institutional deal repository
Financial model and working capital analysis built-in;
not just document chat
Founded by ex-J.P. Morgan banker and ex-Palantir
executive

Integrations:
QuickBooks (P&L reconciliation); export to Word, Ex-
cel, PowerPoint
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Diligent

(goDiligent.ai)

Diligent provides Al agents that automate manual KYC and AML workflows -risk reviews, screening and document
checks -so compliance teams can process more customers faster while improving consistency and auditability.

Diligent Al is a newer venture distinct from legacy Dili- Key features:

gent board software; it focuses on Al-powered compli- - Merchant risk agent — Automatically investigates

ance for KYC/AML operations. It positions itself as a way merchant websites, social media, reviews and regis-

to 10x throughput, cut risk review time by 65% and save tries to identify risky businesses.

thousands of hours annually for fast-growing financial - AML screening agent — Clears false positives from

institutions. sanctions/PEP/adverse media alerts, freeing analysts
to focus on genuine risk.

Target users: - Document verification agent — Verifies whether sub-

Corporate M&A - Private Equity - Financial Services mitted documents (e.g. registry extracts, proof of
address) meet policy requirements.

Pricing: - Policy-aware agents — Agents are configured to fol-

Custom, quote-based pricing depending on volume, use low clients’ specific risk policies and produce audita-

cases, and integration scope. ble outputs.

Integration — API, Portal and native integrations with
screening tools to fit into existing stacks.

What sets it apart:
Reduces time and cost of manual KYC/AML processes.
Proven time and cost reductions in case studies.
SOC 2 compliance and enterprise security posture.

Al Capabilities:

Uses Al agents to automate KYC/AML checks, case
handling. and documentation across existing com-
pliance stacks.
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Integrations:
Integrates via APIs, portal, and native connections
with screening tools and existing KYC/AML systems.

>EI'EI

[=]


https://www.godiligent.ai?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=diligent-provider
https://www.godiligent.ai?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=diligent-provider
https://s.manda.co/kBKn9p
https://s.manda.co/OihYv2

DocuSign
e )

HQ: USA

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Founded: 2003

DocuSign is the global leader in electronic signatures and Intelligent Agreement Management (IAM), automating the
agreement lifecycle from preparation through Al-powered analysis.

Global leader in electronic signatures and Intelligent Ag-
reement Management (IAM), enabling organizations to
automate the full agreement lifecycle from preparation
through signature, storage. and Al-powered analysis.

Target users:
Sales Ops - Procurement - Legal - Finance - HR - Startups -
SMBs - Mid-Market - Enterprise

Pricing:
Subscription

Al Capabilities:

IRIS Al engine for contract data extraction and ana-
lysis; IAM platform uses Al for agreement insights,
obligation tracking. and workflow automation. Le-
xion acquisition adds Al-native CLM capabilities.

Key features:
Electronic signatures with audit trails, templates, and
mobile support
Intelligent Agreement Management (IAM) platform

- Al-powered contfract analysis and data extraction
(IRIS engine)

- Automated workflow routing; Remote online notariza-
tion (RON)

What sets it apart:

- Global market leader with the largest adoption base
- effectively the industry standard for e-signatures
Proprietary IRIS Al engine dedicated solely to confract
data processing; acquired Lexion (Al CLM) in 2024 for
USD 165M
Broadest ecosystem with 400+ pre-built infegrations
across CRM, ERP, HR, and industry-specific apps

Integrations:
Salesforce, Microsoft 365, Google Workspace, SAP,
Workday. ServiceNow, Slack, Box, 400+ others
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eBrevia

HQ: USA

Founded: 201

Al-powered contract review software that extracts key provisions from large document sets to accelerate M&A due

diligence.

eBrevia provides Al-based contract analysis software
originally developed in partnership with Columbia Uni-
versity to speed up M&A due diligence and contract re-
view. Its Contract Analyzer extracts key provisions from
large confract volumes for buy-side and sell-side dili-
gence, lease abstraction and compliance reviews, while
DraftPro supports contract drafting. Customers include
law firms, corporations, audit and consulting firms and fi-
nancial institutions such as Baker McKenzie, Norton Rose
Fulbright, Intel, SAP, PwC and EY.

Target users:
Legal - M&A Advisory - Corporate M&A - Private Equity -
Investment Banking

Pricing:

Usage-based pricing fargeted at large law firms and
corporates; indicative rate around USD 10,000 per 1,000
contracts reviewed, with enterprise subscriptions cus-
tom-quoted.

Al Capabilities:

Uses machine learning and natural language pro-
cessing fo identify and extract key contract provisi-
ons, with models refined over a decade of legal and
finance use; the company has emphasized enhan-
ced Al capabilities since the 2023 founder buyback.
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Key features:

- Al contract analysis and data extraction (Contract
Analyzer)
M&A and transactional due diligence review
Sell-side and buy-side diligence workflows
Pre-built and custom-trainable extraction fields

- Confract drafting support (DraftPro)
Bulk document processing and reporting
Lease abstraction and compliance review

What sets it apart:
NLP technology rooted in Columbia University research
Purpose-built workflows for M&A transactional diligence
Over a decade of legal Al deployment experience

Integrations:
Box, iManage
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Workday Contract Intelligence

(formerly Evisort)

HQ: USA

Founded: 2016

Workday Contract Intelligence is an Al-native contract lifecycle management product, originally built by Evisort -
Founded in 2016 by a team from Harvard Law School and MIT - and acquired by Workday in 2024. Uses proprietary
Al to automatically extract, analyze, and manage contract data at scale.

Sold as Workday Contract Intelligence and Workday Con-
tract Lifecycle Management (CLM). .powered by Evisort
Al" The product was originally built by Evisort, Founded
in 2016 by Jerry Ting and co-founders from Harvard Law
School and MIT, headquartered in San Francisco. Work-
day acquired Evisort in September 2024 and, by March
2025, folded it into its platform; Evisort no longer exists as
a standalone purchasable product. Workday was named
a Visionary in the 2025 Gartner Magic Quadrant for CLM.
Reference customers from the Evisort era include Micro-
soft, McKesson, and BNY Mellon. Stated performance:
~21-day average implementation; Al capable of analy-
zing ~450,000 documents in 24 hours.

Target users:

Mid-Market - Enterprise - Legal - Procurement - Finance -
Sales Ops - HR - Regulated Industries (Financial Services,
Healthcare, Technology. Government)

Pricing:
Subscription

Al Capabilities:

Proprietary contract-specific LLM; Document X-Ray
for automattic field population and risk scoring; Al-ge-
nerated summaries; date and amount calculations;
risk score assignment. Al is the core of the platform.

[=].2% =]

Key features:

- Al-powered contract data extraction and Document
X-Ray
Automated contract creation, negotiation workflows,
and approval routing

- Clause library and risk scoring

- Confract repository with advanced search
Native Workday integration for procurement and
finance workflows

What sets it apart:
First LLM purpose-built specifically for contracts, trai-
ned on legal document sfructure
Document X-Ray analyzes terms at any granularity
across related transactional documents - beyond
clauses
Now part of Workday - its contract Al connects
natively into enterprise HR and finance workflows

Integrations:
Workday (native), Salesforce, ServiceNow, Box,
Workato, API
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F2

HQ: USA

Founded: 2025

F2 is an Al platform for private markets investors that transforms unstructured data room files into audit-ready finan-

cial analysis and IC-ready investment memos.

Al platform for private markets investors that transforms
unstructured data room files into structured, audit-ready
financial analysis, risk assessments, and IC-ready invest-
ment memos - accelerating diligence by 60%+.

Target users:
Private Credit - Private Equity - Commercial Banking

Pricing:
Subscription

Al Capabilities:

Agentic Al processes raw data room files end-to-end:
ingests complex Excel files, normalizes financial data,
performs calculations, and generates audit-ready me-
mos. Claims 99% accuracy on core financial metrics.
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Key features:
Excel Intelligence for complex multi-sheet workbooks
Automated EBITDA/leverage/covenant calculations
Sponsor evaluation (fund size, track record)
IC-ready memo generation
Audit-ready Excel outputs with live formulas

What sets it apart:
Spun out of Arc Technologies with deep expertise in
private credit underwriting workflows - not a generic
Al tool
Claims 99% accuracy on core financial calculations
(EBITDA., leverage, interest coverage)
Outputs are real, editable Excel files with live formulas
- not static PDFs or locked dashboards

Integrations:
Data room file ingestion (Excel, PDF, PowerPoint); Mi-
crosoft Excel output; Enterprise SSO; API
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filerskeepers

filerskeepers is a legal-tech company that simplifies the complexities of building and maintaining a data retention
schedule, helping organizations confidently determine how long tfo store data.

HQ: Netherlands Founded: 2018

With the filerskeepers dashboard, organizations can Microsoft 365, ServiceNow, Workday connectors, and
build bespoke records retention schedules within minutes, more

receive real-time regulafory updates, and implement Implement retention requirements directly into enter-
retention requirements across their systems through prise systems through the filerskeepers API

the filerskeepers APl and Connectors - helping ensure
effective data management, reduce risk, and support

What sets it apart:
legal compliance. Based on all the laws in the world. .

Built specifically for global data retention compliance,
rather than broader legal or privacy management
Combines legal research, technology. and practical
implementation support in one offering

Trusted by 3,500+ industry leaders

Founded by data protection lawyers with deep ex-
pertise in retention compliance

Professional services support complex retention inter-
pretation, policy development, and implementation
Broader records management solutions extend reten-
tion beyond the schedule, including Defensible Disposal,

Target users:

Multinational organizations - Legal - Privacy - Compliance
- Records & Information Management - Law firms - Data
Governance - IT - Consultants

Pricing:
Free trial available; paid plans on request

Key features:

Global data retention requirements by jurisdiction and
industry

Build bespoke records retention schedules in minutes
Real-time alerts when retention requirements change
Map retention rules to records, systems, and storage
environments

Al Capabilities:
Not a core product offering

Defensible Digitization, Audit, and Box Reduction
Helps organizations manage both digital and physical
records across the records lifecycle

Partner ecosystem of 60+ specialists across records
management, data discovery, governance, privacy,
and related areas

Named a Gartner Cool Vendor in Legal and Compli-
ance Automation in 2019

Integrations:
Microsoft 365, ServiceNow, Workday, API
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iim Hebbia

Hebbia

HQ: USA Founded: 2020

Hebbia is an Al research and reasoning platform using an .agent swarm' architecture to process massive document

libraries for finance and legal teams.

Al research and reasoning platform processing massive
document libraries using its Matrix ,agent swarm' ar-
chitecture, enabling finance and legal professionals to
extract insights across thousands of documents simul-
taneously.

Target users:
PE - Investment Banking - Asset Management - Legall

Pricing:
Subscription

Key features:

Matrix workspace (spreadsheet-like grid of Al-ex-
tracted insights)

Infinite context window for entire data rooms
Multi-agent swarm architecture

Cross-document comparison (contracts, financials)
End-to-end M&A workflow support

What sets it apart:

Infinite context window + agent swarm enables rea-
soning over entire data rooms - not just individual
documents

Supports end-to-end M&A workflows (not just single
diligence steps) in a connected system

Acquired FlashDocs (2025) for Al-powered slide deck
creation, expanding into deal output generation

Al Capabilities:

Multi-agent .agent swarm' architecture with infinite
context window; each Matrix cell is Al-generated
from source documents; natural language Q&A over
large document sets with cited answers.

Integrations:
Slack, Microsoft Teams, SharePoint, Google Drive,
Dropbox, Snowflake, Databricks
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a Keye

Keye

Keye is an Al-powered due diligence platform built for private equity, automating financial data analysis and cohort
modeling from raw data rooms.

Founded: 2024

Al-powered due diligence platform built for PE that Key features:

automates financial data analysis, cohort modeling,
and insight generation from raw data rooms - delivering
investor-grade outputs in minutes.

Target users:
Private Equity

Pricing:
Subscription

- Automated data cleaning, normalization & anomaly

detection

- Al-generated cohort/retention analysis & unit economics

PE thesis-calibrated analysis
Excel export with live formulas

- Chain-of-thought diligence workflow

What sets it apart:

Built by former PE investors - logic mirrors actual PE
workflows, not generic summaries

Goes beyond document summarization fo produce
quantitative, investment-grade financial analysis
Outputs are editable Excel files (not locked PDFs),
preserving analyst flexibility

Al Capabilities:
Agentic Al processes unorganized deall file sets through
a PE-style chain of thought: cleaning/structuring raw

Integrations:
Excel (native output), data room file ingestion (Excel,
PDF, PowerPoint)

data, running quantitative analyses (cohorts, revenue
drivers, cost structures), and synthesizing findings.

Fii: 4
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Legalian
-

HQ: Germany

Founded: 2023

Legalian.io is a KYC/AML compliance platform offering continuous, real-time monitoring of a client base, handling fragmen-
ted registers, extensive sanctions lists, and nested ownership structures in a single portal with a transparent data basis.

Legalian positions itself as an automation layer rather than
another tool: it writes results directly back into existing sys-
tems, so users only log in when irregularities occur. Trac-
tion claims: 100+ customers, 2,300+ active users. Used by
firms including PwC and Mohrle Happ Luther. Hosting is
offered in the EU or in a Sovereign Cloud Germany option.

Target users:
Legal - Tax - Corporate - Real Estate - Finance and Banking
- Insurance

Pricing:

Subscription + usage (hybrid). A fixed monthly subscription
(managed or sovereign cloud instance), ongoing Sentinel
monitoring, and a per Check Fee charged only per onbo-
arding or material change - nothing in between. PEP and
sanctions screening and full confrol-structure resolution
are included in pay-as-you-go; add-ons (video identifi-
cation, adverse media research, EDD reports, standalone
sanctions database) are billed individually.

Key features:
KYC-Engine — native access to global commercial and
transparency registers, 144 countries, 10 of which are
connected via direct APl integration

Al Capabilities:

Alis used for research, not for decisions: agentic dow-
nward searches around sanctioned entities, automa-
ted adverse-media and PEP research across the web
and global lists, and our large-scale, language- and
format-agnostic deep investigation. Legalian compiles
and structures the evidence; the risk assessment itself
always requires a human decision - human-in-the-loop
review is mandatory in every workflow.

E“E"
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Sanktionsnetzwerk (Sanctions Network) — Goes be-
yond direct hits by mapping connections and share-
holdings around sanctioned entities, including agentic
downward searches that registers don't cover.

EDD Reports — Enhanced due diligence at scale:
cross-jurisdictional deep research delivered in hours
instead of days or weeks, with every finding sourced.
Sentinel — Continuous monitoring of the entire client
portfolio; UBO, PEP, sanctions, and adverse-media
changes are detected within hours, making KYC re-
active and 100% change-focused.

End-to-end workflow: register search - control structure
& UBO mapping -> PEP/sanctions/adverse-media scree-
ning - pre-filled client questionnaires - risk assessment
with mandatory human review - audit-ready reporting
package

What sets it apart:

- Primary-source data model: registers and sanctions lists
are accessed directly at the source - not sourced from
aggregators - so every finding stays traceable to its origin.
Change-focused economics: subscription plus per-
event fees mean clients pay for relevant changes, not
routine re-checks.

Automation layer, not another tool: writes back nati-
vely info existing practice-management systems

Integrations:

Open native APl for integration into any system
landscape (practice  management, CRM, DMS,
etfc.), plus out-of-the-box standard integrations with
DATEV, Vertec, ADVOSERVICE, and other common
practice-management fools. Legalian writes results
back directly into existing systems, so it operates as
an automation layer rather than a separate tool.
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Founded: 2024

Lexcel is the Al operating system for RWI and W&I underwriting, running specialty insurance workflows from submis-
sion to claims with underwriters and brokers on live M&A deal materials.

Al operating system for RWI (US) and W&I (Europe/interna-
tional) and broader transactional liability insurance. Lexcel
embeds with underwriters and brokers to run agentic
workflows from submission through quote, underwriting,
bind. and claims: playbook-based purchase agreement
and warranty review, NBIL / indication support, exclusion
and memo drafting, and claims coverage analysis. Built
for specialty insurance teams on live deal materials, with
citations, verification, and underwriter final say. Not gene-
ric legal Al and not model training on client books.

Target users:
RWI / W&I Underwriters - Transactional Liability & Specialty
MGAs/Carriers - RWI / W& & Transactional-Risk Brokers -
M&A Advisers

Pricing:
Subscription (commercial pilots and annual contracts)

Key features:
Matter-centric underwriting workbench for each
RWI/W&I submission or claim
Email-driven intake and structured deal fields with
source trail
Submission overview and NBIL / indication drafting

Al Capabilities:

Multi-agent (agentic) workflows on an underwriting
workbench: extract and verify fields against cited
SPA/APA, diligence, and submission materials; run
playbook warranty/rep reviews; draft NBILs, over-
views, and RWI/W&I claims coverage letters. Models
are interchangeable by client preference. Client
deal materials are not used fo train foundation mo-

Playbook-based purchase agreement, SPA, and war-
ranty (rep) review with exclusion support

- Cited underwriting memos
Multi-step verification of extracted findings against
source materials

- Claims coverage letter drafting from policy, underwri-
ting file, and deal record
Sync with systems of record and document systems
(e.g. Salesforce, SharePoint, Box)
Firm-owned institutional memory across historical
RWI/W&I placements and claims

What sets it apart:
Purpose-built for RWI (US) and W&I (Europe/interna-
tional) and transactional liability: agentic underwriting
workbench from submission to claims, used with un-
derwriters and brokers on live M&A deal files
Forward-deployed delivery: workflows and integra-
tions designed with the desk on their own playbooks
and systems (e.g. Salesforce, SharePoint), not shelf
software the buyer finishes alone
Compounding institutional memory on the firm's
historical book, with citations, verification, and under-
writer final say; SOC 2 Type II; underwriters report
quoting review moving from multi-hour review toward
about 30 minutes on live work

dels (zero data retention with model providers). Un-
derwriter keeps final say before bind or outbound.

Integrations:

Salesforce; SharePoint; Box. Work product common-
ly produced as Word and Excel outputs. Additional
DMS / VDR connections (including Datasite-class
paths) available by engagement.
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@® LexisNexis’

LexisNeXxis

HQ: USA

Founded: 1970

Global legal research and risk intelligence provider whose Nexis Diligence+ platform powers reputational and

compliance due diligence.

LexisNexis is a global provider of legal research, news,
business information and analytics, part of RELX. For
M&A work it supports legal research (Lexis+). company
research (Lexis Company Profiles) and enhanced due
diligence via Nexis Diligence+, which screens companies
and individuals against 36,000+ news sources, sanctions
and PEP lists, beneficial ownership data and public re-
cords. Its tools are widely used by law firms, corporates
and financial institutions for reputational. compliance
and background due diligence.

Target users:
Legal - Corporate M&A - Investment Banking - M&A Advisory
- Private Equity

Pricing:

Subscriptions typically priced per user and content pa-
ckage. Lexis research plans for law firms start around 114
USD/month per seat (Essential) and 257-324 USD/month
for enhanced/professional packages.

Al Capabilities:

Offers generative Al legal research assistants (Le-
xis+ Al) and Al-driven negative news summarization
and risk review in Nexis Diligence+.
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Key features:
Legal research across case law, statutes and secon-
dary sources
Enhanced due diligence on companies and individu-
als (Nexis Diligence+)
Sanctions, PEP and watchlist screening (2.5M+ profiles)
- Al-driven negative news summarization
Entity relationship and beneficial ownership mapping
- Aufomated, audit-ready due diligence reports
Real-time risk monitoring and alerts

What sets it apart:

- Vast archive of news, legal and public records
Integrated sanctions, PEP and UBO screening
Part of RELX with global content licensing

Integrations:
N/A
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Marveri

Marveri is an Al-native diligence platform built by MIT PhDs and Big Law M&A attorneys, automating data room
organization and disclosure schedule preparation.

Al-native diligence platform built by MIT PhDs and Big Key features:
Law M&A attorneys, automating dafa room organiza- - Aufomated data room organization & renaming
tion, disclosure schedule preparation, risk flagging, and - Al diligence reports with risk flagging (change-of-
diligence report generation for corporate and fransac- control, uncapped liability)
tional lawyers. - Disclosure schedule preparation

Buy-side & sell-side workflows
Target users: - Missing document detection

M&A Law Firms - Corp Dev - PE / VC
What sets it apart:
Pricing: - Founded by two MIT Al/ML PhDs and a former Morri-
Subscription son Foerster M&A attorney - uniquely combines legal
domain expertise with deep Al research
Task-specific Al (not a chatbot) automatically detects
issues without requiring lawyers to craft prompts
Backed by Bessemer Venture Partners; early adoption
by Big Law firms with strong reviews

Al Capabilities: Integrations:
Proprietary Al built on MIT PhD research; automa- Data room uploads (direct file ingestion); citation-
tically classifies, organizes, and extracts key pro- backed outputs

visions from legal documents without prompting:;
NLP-based risk flagging; no chatbot interface - fully
automated task execution.
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Metal Al

Metal Alis an institutional intelligence platform purpose-built for PE firms, helping deal teams extract and query data
from memos, expert calls, and financial documents.

Institutional intelligence platform purpose-built for PE Key features:
firms enabling deal teams to extract, structure, and que- - Unified fund knowledge base (memos, expert calls,
ry complex financial and operational data from historical board decks, financials)
memos, expert calls, and financial documents. - Generative Al diligence with source citation
Fully searchable portfolio data
Target users: - CRM integrations
Private Equity - Secure per-seat SaaS with data isolation
Pricing: What sets it apart:
Subscription - Purpose-built exclusively for PE - not a horizontal Al

tool adapted for finance

Transforms a fund's entire historical knowledge base
into a queryable Al layer

Native CRM integrations with Salesforce, Affinity, and
DealCloud - rare among diligence Al tools

Al Capabilities: Integrations:

LLM-powered analysis of unstructured documents; Salesforce, Affinity, DealCloud
generative Al for diligence workflows with source ci-

tation; chatbot interface for on-demand deal intelli-

gence. Y Combinator-backed; USD 5M seed.
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PandaDoc
[ signng

HQ: USA
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Founded: 2013

PandaDoc is a document automation and e-signature platform built for sales teams, speeding up creation, approval,

and signing of proposals and contracts.

Document automation and e-signature platform built
primarily for sales teams, enabling faster creation, ap-
proval. and signing of proposals, contracts, and quotes
through drag-and-drop workflows and CRM integrations.

Target users:
Business Brokers - Boutique M&A Advisors - Corporate
Development Teams - Deal-Side SMBs - Sales Teams

Pricing:
Subscription

Al Capabilities:
Al writing assistant for document drafting; Al-powe-
red content suggestions and auto-fill; smart docu-
ment analytics. Al features included in Business and
Enterprise plans.

IEI‘EI‘

Key features:
Drag-and-drop document editor for proposals, quotes,
and contracts
Unlimited document sends and e-signatures on paid
plans
CRM integrations to auto-populate document data
Document analytics showing recipient engagement
Payment collection embedded directly in documents

What sets it apart:

- Embedded payment collection lets recipients pay
directly within a signed document - unique among
mainstream e-signature fools
Rich document analytics provide real-time visibility
info how recipients engage with proposals
Generous free plan with unlimited e-signature capa-
bilities

Integrations:
Salesforce, HubSpot, Pipedrive, Zoho CRM, Stripe,
PayPal, Google Workspace, Microsoft 365, Zapier
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PerceiveNow

PerceiveNow is a model-agnostic Al Operating System that connects enterprise data platforms with frontier LLMs,
enabling dealmakers to instantly build proprietary, lock-in-free due diligence assets and workflows.

HQ: USA Founded: 2020

The world's first Al Operating System that empowers
dealmakers with model-agnostic, best-in-class intelli-
gence and highest productivity for M&A target sourcing,
deep technical due diligence, and risk evaluation.

- True Model Agnosticism: Operates across all leading
frontier LLMs (including OpenAl GPT, Anthropic Claude,
and Google Gemini series), dynamically selecting the
best model family for specific analytical, reasoning, or
extraction tasks.

High-Precision Accuracy: Delivers verifiable, boar-
droom-ready intelligence. Built specifically for M&A
evaluation where hallucinated data is unacceptable,
combining deep algorithmic verification with human-

Pricing: in-the-loop validation for instant, dependable insights.

Subscription / Usage

Target users:
Corporate Development - M&A Advisors - Corporate
Venture Capital (CVC) - Strategy Teams

What sets it apart:
Instant Process & Workflow Ownership: Dealmakers
instantly build and retain full control of their custom
due diligence playbooks and workflow assets rather
than renting a closed, rigid vendor system.
Technical Evidence-Based Diligence: Translates raw
technical literature and market data into strategic
M&A evaluations -assessing technology defensibility
and competitive moats to validate valuations.
Instant Executive Execution: Eliminates weeks of
manual analysis by enabling deal teams to execute
custom intelligence workflows and generate invest-
ment committee packages on demand.

Key features:
Building Proprietary Al Assets using Frontier LLMs:
Empowers deal tfeams to instantly build, digitize, and
own their unique due diligence workflows and cus-
tom Al agents. Teams create permanent, proprietary
workflow assets using hundreds of customizable tem-
plates -without vendor lock-in.
Unmatched Access to Datasets: Ingests and cross-re-
ferences over 250 million global scientific and market
publications. Connects natively with internal enterprise
systems (Microsoft ecosystem, SharePoint, private
CRMs, and data lakes) to evaluate technical moats
and R&D defensibility against real-world evidence.

Al Capabilities:

Model Agnostic Engine: Connects seamlessly across
frontier LLM ecosystems (Claude, GPT, and Gemini
series). Agentic Framework: Uses a proprietary mul-
ti-agent architecture designed to automate com-
plex, multi-step research, competitive landscaping,
and risk-modeling workflows while preserving en-
terprise-grade data privacy.

Integrations:

Enterprise Connectivity: Native and custom integra-
tion support for internal data environments -inclu-
ding Microsoft platforms (Azure, SharePoint, Office
365, Dynamics), private knowledge bases, data la-
kes, CRMs, and custom REST APIs.
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PinpointAl

HQ: Ireland

TOOLS: DUE DILIGENCE (FINANCIAL - TECH/CODE - LEGAL)

Founded: 2023

PinpointAlis an Al financial due diligence platform automating the FDD workflow from data upload to branded Power-

Point report, cutting delivery time by up to 60%.

Al financial due diligence platform automating the
entire FDD workflow - from data upload to branded
PowerPoint report - cutting delivery time by up to 60%,
purpose-built for M&A advisory and fransaction ser-
vices feams.

Target users:
M&A Advisory Firms - Transaction Services - Big 4 / Mid-
Market Advisory

Pricing:
Subscription

Al Capabilities:

Dedicated Al agents run in parallel across each FDD
scope component; automatically flags anomalies,
identifies QoE adjustments, and generates ma-
nagement questions with rationale.

Key features:

- Aufomated data extraction from frial balances &
general ledgers
Parallel Al agents per FDD scope component

- QoE adjustment scanner with drill-down
Draft branded PowerPoint FDD report + Excel data book
Management Q&A generation

What sets it apart:

- End-to-end FDD automation from raw data fo client-
ready report in hours, not weeks
Built by ex-Big 4 deal advisers and Al engineers -
deep domain fit
Trusted by Kroll, MNP, Cooper Parry, and other leading
advisory firms

Integrations:
Google Drive, computer file upload; Excel, PDF, Word,
CSV. PowerPoint inputs
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RAPIDY)

Rapid7

HQ: USA

Founded: 2000

Rapid7 is a global cybersecurity vendor whose Command Platform unifies vulnerability management, detection and
response, and exposure management - capabilities relevant to cyber due diligence on M&A targets.

Rapid7 is a publicly listed cybersecurity company
(NASDAQ: RPD) headquartered in Boston. Its Command
Platform combines exposure management, vulnerability
management, attack surface management, cloud secu-
rity, next-gen SIEM and threat intelligence for more than
1,500 customers worldwide. In an M&A context its as-
sessments and managed detection services are used to
evaluate and monitor the cyber risk posture of targets
and portfolio companies.

Target users:
Corporate M&A - Private Equity

Pricing:

Rapid7 Command Platform bundles (InsightVM, Insight-
IDR, etc.) priced based on asset count, event volume and
support tier, with custom quotes.

Al Capabilities:

The Rapid7 Command Platform includes an Al en-
gine that enriches security data with Al and threat
intelligence for triage, threat analysis and automa-
ted security operations.
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Key features:
- Vulnerability management (InsightVM)
Exposure and attack surface management
Next-gen SIEM and detection & response (InsightIDR)
- Cloud-native application protection
- Application security testing
- Threat intelligence
Security automation and orchestration
Managed detection and response services

What sets it apart:
Unified Command Platform across security operations
25 years of security expertise and research
Maintains open-source Metasploit and Velociraptor
communities

Integrations:
AWS, Microsoft Azure, ServiceNow, Slack, Jira and
others via the Rapid7 Extensions marketplace
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Sema
A

Sema gives investors and acquirers a structured view of software assets across the deal lifecycle, combining code-le-
vel due diligence scans with Al-built executive reports on Al defensibility and strategy execution.

HQ: USA Founded: 2017

Sema provides Al-supported software asset assessments
for investors and acquirers: Comprehensive Codebase
Scans for technical due diligence (code quality, security, IP
risk, GenAl usage. process and feam maturity) and Liz Re-
ports, Al-built executive reports that score Al defensibility,
product defensibility and strategy execution, benchmar-
ked against 200 public software companies.

Liz Reports — Al-built reports for deal and portfolio
questions: Al defensibility, product defensibility, adja-
cent-market mapping and strategy-versus-execution
alignment, each an interrogable score benchmarked
against 200 public software companies.

Due diligence deliverables - detailed reports and
SBOMs that inform investment and M&A decisions,
including required remediation.

Broad investor adoption — used by 7 of the 9 largest
global investors; has evaluated codebases of organi-
sations collectively valued at over USD 1T.

Target users:
Corporate M&A - Private Equity - Venture Capital - Strategic
Buyers - Investment Banks / M&A Advisers

Pricing:

Subscription / engagement — subscriptions for continu-
ous monitoring; per-engagement pricing for diligence
scans and Liz Reports; specific pricing is not public.

What sets it apart:
Two complementary product lines: code-level scans
and executive-level Al reports.
Opinionated, comparable scores benchmarked
against 200 public software companies, not raw
dashboards.
Combination of Al and expert analysis, trusted by
leading global investors.

Key features:
Comprehensive Codebase Scans - one-time or con-
finuous assessments covering code quality, security,
IP risk, process quality and team quality, including a
GenAl Code Bill of Materials and usage heat maps.

Al Capabilities:

Codebase Scans include a GenAl Code Bill of Mate-
rials flagging regulatory and licensing exposure from
Al-generated code, with five-pillar analysis: Code
Quality, Code IP Risk, Code Security, Process Quality,
Team Quality. Liz, Sema's Al agent, reads code, fi-
ckets and strategy documents to score Al defensibili-
ty, Al adoption and strategy execution — a rating that

can be interrogated, re-run and fracked over time.
Used to evaluate USD 1T+ of software organizations.

Integrations:

Reads code repositories and work-tracking systems
on a read-only basis; outside-in reports require no
system access at all. Deliverables integrate into deal
and investor workflows as reports and data feeds.
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Shortcut.ai

HQ: France

Founded: 2024

Shorteut.aiis an Al Excel agent automating complex financial modeling, including LBOs, DCFs, and three-statement

models, with industry-leading accuracy.

Al Excel agent automating complex financial modeling
- LBOs, DCFs, and 3-statement models - with indus-
try-leading accuracy, enabling finance professionals to
complete hours of spreadsheet work in minutes.

Target users:
Investment Banking - PE - Hedge Funds - Asset Management

Pricing:
Subscription

Al Capabilities:

Agentic Al Excel automation using LLMs; natural
language fo formula-driven financial model output;
SOC 2 Type | certified with zero data retention. Offi-
cial Microsoft Partner.
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Key features:

- Natural language-driven Excel model building (LBO,
DCF. 3-statement)

- Native Excel plug-in for full feature parity

- Formula-driven outputs that update dynamically

- Full audit trail with revert capability

- 90%+ accuracy on SpreadsheetBench benchmark

What sets it apart:

- Highest accuracy Excel Al on the market - 90%+ on
SpreadsheetBench vs. ChatGPT and Copilot

- Deployed at 3 of the 5 largest multi-strategy hedge
funds; USD 100B+ AUM user base

- Official Microsoft Partner; native Excel plug-in remo-
ves friction vs. web-only tools

Integrations:
Microsoft Excel (native plug-in), Google Sheets
(partial), APl access
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SMASHDOCs
a7

HQ: Germany

Founded: 2013

SMASHDOC:s is a German web-based document collaboration platform with patented change tracking, used by
lawyers and dealmakers to draft and negotiate transaction documents.

SMASHDOCs is a web-based word-processing and
document collaboration platform from Munich-based
Toppan Merrill GmbH (formerly smartwork solutions
GmbH, Founded 2013; part of the Toppan group since
2020). It lets multiple parties draft, review and negotiate
complex documents such as transaction and legal ag-
reements in a single version with patented change tra-
cking. It is used by law firms and corporates as an alter-
native to circulating Word files.

Target users:
Legal - M&A Advisory - Corporate M&A

Pricing:
Document-collaboration licences priced per user and or-
ganisation, with negotiated contracts via Toppan Merrill

Al Capabilities:
N/A

Key features:
Real-time multi-party document collaboration
Patented change-tracking and review technology
Single document version with full modification archive
Section-level permissions for internal/external negotiation
Microsoft Office 365 and Teams integration

- API for embedding into other platforms

What sets it apart:
Patented change-tracking beyond classic redlining

One single document version for all parties
Part of Toppan Merrill's global compliance group

Integrations:
Microsoft Office 365, Microsoft Teams, API
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TopLegal
S

HQ: Germany

Founded: 2020

top.legal is a German Al-native contract lifecycle management platform for creating, negotiating. signing and ana-

lyzing contracts.

top.legal is a Munich-based contract intelligence and
contract lifecycle management (CLM) platform for sales,
procurement, finance and legal teams. It covers contract
creation, digital negotiation, approval workflows, e-
signature and Al-based contract analysis, positioned as
Al-native and DACH-ready. The company states it is the
first German CLM platform certified to the ISO/IEC 42001
Al management standard.

Target users:
Legal - Corporate M&A - SME Owners - Procurement-Teams

Pricing:

Basic EUR 25/user/month (min EUR 199/month), Pro EUR
42/user/month (min EUR 750/month), Enterprise on re-
quest (annual billing)

Al Capabilities:

Al-powered contract drafting, data extraction, sum-
maries and automatic risk/clause flagging, plus an Al
contract-insights dashboard on the Enterprise plan.
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Key features:

- Confract creation with femplates and clause library
Digital negotiation dealroom with real-time collaboration

- Automated approval workflows with audit trails
Electronic signatures

- Al contract analysis, summaries and risk flagging

- Cenfral contract repository
Legal entity management

- APl and integrations (Enterprise)

What sets it apart:
ISO/IEC 4200I-certified Al management (first
German CLM)
DACH-focused, GDPR-compliant platform
Self-service onboarding, live in two weeks

Integrations:
140+ integrations available on the Enterprise plan;
APl access
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TotliQ is an Al-powered due diligence platform for private markets, letting investment teams upload an entire virtual
data room and query it on demand.

Al-powered due diligence platform for private markets Key features:
enabling investment teams to upload entire virtual data - VDR-native processing with PE-specific metadata
rooms and instantly query financial, legal, operational, - Curated prompt library by diligence area
and market details with analyst-quality outputs. - Bulk Query for cross-document extraction
Data Chat for Excel analysis
Target users: - Document Summaries (10 key topics per file)

Private Equity - Private Markets (LP/GP)
What sets it apart:
Pricing: - Model-agnostic platform (OpenAl, Anthropic, Google,
Subscription Cohere) for best-in-class LLM outputs
Single-tenant architecture ensures complete data
isolation; SOC 2 Type Il certified
Founded by former KKR Partner; deep private mar-
kets operational DNA

Al Capabilities: Integrations:
LLM-powered document querying and analysis Intfapp (partnership for deal execution unification);
across entire virtual data rooms; curated prompt lib- VDR ingestion

rary engineered by diligence experts; source-linked
outputs for verification. Model-agnostic: OpenAl,
Anthropic, Google, Cohere.
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Tower

HQ: USA

Founded: 2024

Tower is an Al-powered due diligence management platform centralizing collection, organization, and review of deal

documents for law firms and deal teams.

Al-powered due diligence management platform
centralizing collection, organization, and review of deal
documents, enabling transactional lawyers and deal
teams to extract verified insights with structured citations.

Target users:
Law Firms (AmLaw 50) - Corp Dev / Serial Acquirers -
Commercial Real Estate

Pricing:
Subscription

Al Capabilities:

Custom Al built for each diligence stage; NLP-based
document Q&A with structured, verifiable citations;
automated data room organization; Al models never
trained on customer data; SOC 2 Type Il certified.
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Key features:
Smart diligence Q&A across thousands of documents
with citations

- Aufomated data room organization & renaming
Diligence request management with live tracking

- Collaborative workspace with role-based access
Multi-workstream progress tracking

What sets it apart:

- YC-backed (2024) with narrow, deep focus on
diligence management - purpose-built for
fransactional teams, not general document Al
Zero-data-retention policy with Al providers and AES-
256 encryption with org-specific keys - strong security
posture
Live with AmLaw 50 and Chambers Band 1 law firms,
giving it credibility at the highest tier of M&A legall
practice

Integrations:
Data rooms (via intelligent sync), external counsel
portals; U.S. and Canadian server jurisdiction options
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TuringText

(Turing Technologies GmbH)

HQ: Germany
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Founded: 2026

TuringText is a German audit and due diligence firm that combines licensed auditing expertise with its own Al audit
software to deliver statutory audits and financial and tax due diligence faster.

TuringText combines an audit and due diligence practice
with proprietary Al software that automates routine steps
of financial audits and transaction diligence - financial
statement analysis and structuring (P&L, balance sheet,
cash flow), quality-of-earnings preparation, working capital
analysis, risk assessment and sample selection, document
review with discrepancy flagging and lead sheet genera-
tion - while auditors retain judgment on risk assessment,
materiality and complex interpretations. Services cover
annual financial statement audits, financial due diligence,
tax due diligence and Al consulting/implementation for
finance and audit processes. The team includes founder
Julius Stauffenberg (entferprise-Al product background)
and partners Christian von Hardenberg (audit/financial DD;
previously KPMG, Arthur Andersen) and Dr. Peter Eggers
(tax DD; previously partner at Baker Tilly, Arthur Andersen).

Target users:
Corporate M&A - Private Equity - Audit and Accounting
Firms - In-house Finance Teams

Al Capabilities:

Proprietary Al audit software automating repetitive
audit and diligence steps (statement structuring, QoE,
working capital, sampling, document review, lead
sheets) with human review of judgmental decisions.

E||_5|<

Pricing:
Onrequest

Key features:
Al-supported financial statement analysis and structuring
- Quality-of-earnings preparation
- Working capital analysis
Risk assessment and sample selection
Automated document review with discrepancy flagging
Lead sheet generation
Human sign-off on all judgmental decisions

What sets it apart:

- Combines a licensed audit practice with its own Al
software rather than software alone
Human-in-the-loop model: judgment stays with expe-
rienced auditors
States audits up to 50% faster and cheaper on
suitable mandates

Integrations:
N/A
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vencortex, Inc

(DeOS - Decision Optimization System)

Vencortex's Decision Optimization System (DeOS) empowers private equity, asset managers, and enterprise executives
to generate repeatable alpha and maximize shareholder value by fusing hybrid intelligence with advanced causal modeling.

HQ: USA Founded: 2019

Powered by a Full-Stack Architecture, it integrates raw
internal and external data into unified decision ontologies
to convert complex variables into actionable strategy.
Its Continuous Operational Learning dynamically
updates assumptions and tracks execution velocity to
protect margins and scale returns

Vencortex's Decision Optimization System (DeOS)
empowers private equity, asset managers, and enterpri-
se executives to generate repeatable alpha and maxi-
mize shareholder value by fusing hybrid intelligence with
advanced causal modeling.

Target users:
Asset managers - Corporate M&A - End client (sell side)
M&A advisory - Private Equity

What sets it apart:
Features Human + Al Hybrid Synergy that infegrates
human intuition directly into the algorithmic loop. pre-
Pricing: serving domain edge while removing human bias.
Onrequest. Its Modular Decision Templates streamline complex
workflows -such as valuation, synergy modeling. and
capital allocation -into auditable, repeatable execut-
ion systems.
Moving beyond passive dashboards, the system
delivers Outcome-Centric Recommendations that
provide explicit, causal roadmaps on how to optimize
risk-adjusted outcomes.

Key features:
Solves Suboptimal Decision-Making by addressing
cognitive overload, static legacy modeling, and frag-
mented data using causal Al and scenario simulations
for strategic choices.

Al Capabilities:

DeOS (Decision Optimization System) leverages
transformer architectures to harness In-Context
Learning (ICL), allowing it to ingest unseen financial
tables and historical sequences directly into context
for instant, zero-shot predictions without time-consu-
ming model retraining or hyperparameter tuning. To
navigate market volatility, DeOS's probabilistic mo-
deling outputs calibrated confidence infervals and dy-
namic probability distributions rather than static point
estimates, effectively quantifying tail risk and market
uncertainty. Furthermore, DeOS integrates Causal
Al utilizing Structural Causal Models (SCMs) to move
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beyond mere correlations, pinpointing true cause-
and-effect drivers so institutions can run accurate
counterfactual scenario testing and stress tests under
shifting economic regimes. Ultimately, through Hybrid
Intelligence, DeOS fuses human executive domain ex-
pertise and qualitative constraints with data-driven
algorithmic capabilities, bridging leadership intuition
with quantitative rigor to drive highly reliable, risk-ad-
justed decisions across the entire investment lifecycle.

Integrations:
N/A
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Vitelis

HQ: USA

Founded: 2024

Vitelis is the Pushbutton Due Diligence platform that delivers consulting-grade, external-first diligence and quanti-

fied value-creation opportunities in hours instead of weeks.

Vitelis is the Pushbutton Due Diligence platform for pri-
vate equity, corporate M&A and consulfing firms. It
performs consulting-grade, external-first diligence in
hours - surfacing risks, competitive gaps, value-creation
opportunities and executable playbooks before any in-
ternal data is required. Its Value Creation Al' links exter-
nal market, competitor and customer signals directly fo
quantified EBITDA and revenue impact. Leading consul-
ting and private equity firms have run 300+ diligences on
the platform without a single hallucination.

Target users:
Private Equity - Corporate M&A - M&A Advisory

Pricing: Costs vary per contract

Key features:
Pushbutton due diligence - two weeks of consulting
work delivered in hours
External-first analysis across competitors, customers,
suppliers, markets and best practices
Quantified findings: EBITDA, revenue and risk impact,
not observations

Al Capabilities:

Proprietary Business World Model' - causal busi-
ness reasoning, not generic LLM chat. It reasons
over 425,000+ KPIs and 11 million validated causal
pathways, trained on Big Four consulting methodo-
logies, to trace external signals to quantified P&L im-
pact rather than generate text. Every finding is sour-
ce-linked and audit-ready. Quality is proven at scale:
leading consulting and private equity firms have run

Modules for commercial, operational, digital, Al matu-
rity, CX, supply chain and functional diligence
Executable value-creation and 100-day playbooks
Adapts to your investment thesis, diligence methodo-
logy and proprietary frameworks

Source-linked, audit-ready outputs with full tfraceabi-
lity to the underlying evidence

No client data, data room or system integration requi-
red to start

Sovereign deployment option - data never leaves
your environment

What sets it apart:

- Delivers consulting-grade findings in hours instead of
weeks, before any data room opens
Quantifies EBITDA, revenue and risk impact - value-
creation opportunities, not observations
Finds risks and upside that traditional diligence mis-
ses, and adapts to your own methodology
Is proven at scale: 300+ diligences run without a single
hallucination

300+ due diligences on the platform without a single hal-
lucination. Available as a sovereign deployment where
client data never leaves the customer's environment.

Integrations:

None required. Vitelis runs external-first, so a dili-
gence can start without any client system access.
Optional: ingestion of data, target lists and proprie-

tary frameworks
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Wokelo

HQ: USA

Founded: 2022

Wokelo is an agentic Al platform for investment research and commercial due diligence, automating workflows from

sector analysis to formatted PowerPoint deliverables.

Agentic Al platform for investment research and com-
mercial due diligence automating end-to-end research
workflows - from sector analysis to formatted PowerPo-
int deliverables - trusted by KPMG, SoftBank, and leading

PE firms.

Target users:
PE - Corp Dev - Investment Banking - Consulting

Pricing:
Subscription

Al Capabilities:
Uses GPT and proprietary NLP models with a cus-
tom chunking algorithm; automates multi-source
research synthesis into structured reports and Po-
werPoint decks.
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Key features:

- Automated due diligence reports from news, filings,
transcripts & private data
Sector & competitive landscape reports
Secure data room for proprietary document analysis
PowerPoint generator for research deliverables

- Q&A chat for iterative research

What sets it apart:

- Founded by ex-McKinsey/BCG consultants - outputs
match management consulting report formats
End-fo-end automation: from raw research brief to
formatted PowerPoint, not just chat
Raised USD 4M+ and trusted by Tier-1 clients: KPMG,
SoftBank, and top PE firms

Integrations:
Public data sources, news, filings, podcasts, product
reviews; OpenAl GPT (underlying models)
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Zuva

Zuva is a contracts Al platform spun out of Kira Systems with 1,400+ pre-built Al fields for extracting key data from
legal agreements.

Founded: 2021

Contracts Al platform spun out of Kira Systems with Key features:

1,400+ pre-built Al fields for extracting key data from
legal agreements - enabling fast M&A diligence scree-
ning and disclosure schedule generation.

Target users:
Investment Banking - Law Firms - Corporate Development
- Big 4 Accounting

Pricing:
Usage-based

- 1,400+ pre-built Al extraction fields
- Zuva Analyze (ML + generative Al for large doc sets)

M&A Sell-Side product for pre-screening & disclosure
schedules
No-code custom field training; Developer API

What sets it apart:

Lineage from Kira Systems (trusted by 18 of top 25
M&A law firms and all Big 4) gives unmatched model
accuracy

1,400+ pre-built Al fields - broadest out-of-the-box
contract extraction coverage in market

Dual delivery: standalone SaaS products and an API
for embedding Al into any platform

Al Capabilities:

Proprietary ML models trained on millions of legal
documents extract granular clause-level data. Zuva
Analyze combines ML extraction with generative Al
for contextual analysis with minimal hallucination risk.

Integrations:
API-first; integrates into any third-party platform or
VDR via API
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

Valuation & Financial
Analytics / B

7 tO0Is

12 platforms for the numbers behind the narrative: va- defensible assumptions, and finance data that ans-
luation engines, FP&A operating systems and Bl layers wers questions in plain language.

that keep Excel at the centre while automating what

surrounds it. The common promise: faster scenarios, In this chapter: Valuation - FP&A - Financial Bl
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Datarails
A

HQ: USA

TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

( V' Verified by vendor

Founded: 2015

Datarails FinanceOS is the governed, Excel-native Al Finance Operating System that consolidates financial data into
one source of truth, encodes each company’s own business logic, and gives every forecast, report, and Al output a

trusted, audit-ready foundation.

Founded in 2015 in New York, Datarails FinanceOS
targets mid-market finance teams that rely heavily on
Excel. FinanceOS gives generative Al a governed layer
of financial truth, letting CFOs and FP&A teams query
their data conversationally while every response stays
grounded in the company's actual, audited numbers.

Target users:
Corporate M&A - Private Equity - CFO / Finance/FP&A/
Controllers

Pricing:
Subscription-based SaaS with pricing tailored to com-
pany size and usage.

Key features:

- Consolidates financial data from Excel, ERP, CRM, and
other systems into one governed data model - a sin-
gle source of truth for finance and Al

Al Capabilities:

Uses generative Al and NLP on top of a governed
semantic layer to answer questions about financial
data, generate variance explanations, and support
planning and scenario analysis: reducing halluci-
nations by giving Al the context it would otherwise
have to guess.

IEI"EI‘
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- Automates budgeting. forecasting, and variance ana-
lysis workflows while keeping Excel as the front end,
powered by live DRGET formulas.

- A governed Al layer that lets finance leaders ask na-
tural-language questions of their company'’s financi-
als and get grounded., audit-ready responses.

- Cash management and scenario tools for managing
liquidity and planning under uncertainty.
Integrations across 600+ finance and business sys-
tems, exposed through a governed semantic layer
any Al tool can query.

What sets it apart:

- Replaces manual consolidation and reporting effort
with a governed data layer built for finance, not IT.
Enables faster scenario analysis and decision support
on numbers finance already trusts.

Bridges Excel-native workflows with modern Al, wit-
hout asking finance to leave the spreadsheet.

Integrations:

600+ data sources including accounting systems,
ERPs, CRMs, banks, and HRIS platforms, unified into
one governed model with Excel at the core.
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

mar:lean

mar:lean

HQ: Germany

[V V' Verified by vendor

Founded: 2026

marlean is a German technology-intelligence platform that combines technology analytics with market valuation to

support IP-driven licensing. M&A and investment decisions.

marlean builds data-driven technology-intelligence
tools that make technologies, products and markets rea-
dable by combining patent analysis with market valuati-
on. Its mar:val module provides independent technology
and market valuations, competitive analysis, buyer mat-
chmaking and investment signal tracking for licensing,
M&A and investment decisions; mar:ker turns invention
disclosures info submission-ready patent applications,
and a financing module (mar:fin) is in development. Tar-
get users include patent professionals, corporate IP teams
and technology companies.

Target users:
Corporate M&A - Private Equity - SME Owners

Pricing:

Technology-valuation and IP intelligence subscriptions
priced according fo modules (mar:val, mar:ker, mar:fin)
and usage.

Al Capabilities:

Al-generated patent claims, prior-art analysis and
consistency checks in mar:ker; data-driven valuation
and signal analytics in mar:val.

IEI'EI‘
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Key features:
Patent-based technology intelligence
Independent technology and market valuation
(mar:val)

- Competitive positioning analysis
Buyer matchmaking for technology assets
Investment signal tracking

- Al-assisted patent drafting from invention disclosures
(marker)
IP-backed financing module in development (mar:fin)

What sets it apart:
Links patent data directly to market valuation
Buyer matchmaking for technology portfolios
Covers drafting, valuation and IP financing in one suite

Integrations:
Operates as SaaS platform with export capabilities
for IP and valuation data
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

Full Stack Modeller
A

Full Stack Modeller is a specialist Excel and financial modelling training community that equips finance and M&A

HQ: UK Founded: 2020

teams with consistent modelling standards, hands-on practice and accredited learning paths.

Full Stack Modeller is run by experienced financial mo-
dellers, including co-founder and MD Giles Male, who
combine Excel, modelling and analytics expertise with
a community-centric approach fo professional develop-
ment. It serves thousands of finance professionals globally
across corporate, PE-backed and advisory environments.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - Investment Banking

Pricing:

Subscription — per-seat or per-person membership with
transparent public pricing (e.g. around GBP 48 per seat per
month for business subscription; higher-priced bootcamp
and Pro tiers including live training and exam sittings).

Key features:
Comprehensive curriculum — One journey covering
core Excel, advanced financial modelling and data
visualisation, aligned with real-world finance work-
flows and the FMI AFM exam.

Al Capabilities:
N/A

- Case-study driven — Hands-on exercises and chal-
lenges that move learners from theory to practical,
production-ready models.

- Community & mentoring — Global community, live
events and regular support so modellers can get
feedback and share best practices.

Business programmes — Team-focused offerings with
skills assessments, dedicated training areas and struc-
tured cohorts for corporate finance departments.

- Accreditation & CPD — 150+ hours of CPD confent and
accredited training that prepares members for the
Financial Modelling Institute exams.

What sets it apart:
Purpose-built for finance modellers.
Transparent, flexible membership tiers for individuals
and teams.
Combination of asynchronous content, live boot-
camps and community support.

Integrations:
N/A
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

[V V' Verified by vendor

loyos
S

HQ: Germany

Founded: 2020

loyos is a Saa$S provider specialising in business intelligence and reporting solutions for private equity and SMEs, hel-
ping companies make their data visible and actionable for data-driven decisions.

loyos focuses on making Bl accessible for mid-sized
firms and financial sponsors, providing ready-made
reporting suites instead of complex custom Bl projects.

Target users:
Private Equity - Corporate Finance - SMEs - Portfolio
Companies

Pricing:
Subscription — SaaS pricing for Bl/reporting suites; speci-
fic price points are not publicly disclosed.

Al Capabilities:

State-of-the-art Al (Azure Al Foundry, integrated
in Microsoft Fabric) analyzes financial data and
auto-generates board-ready packages with multi-
dimensional explanation of trends, variances & KPI
relationships.
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Key features:
Financial Management Suite — Reporting-as-a-servi-
ce for financial planning, forecasting and consolida-
tion, based on Microsoft Power BI.
HR Reporting Suite — Standardised HR dashboards
and analytics for workforce transparency.
Portfolio management — Tools for PE investors and
holding companies to monitor portfolio performance.
Bl expertise — Combines domain knowledge with Bl to
visualise data for better management decisions.

What sets it apart:
Combines domain and Bl expertise.
Designed for PE and SME contfexts.
Uses familiar Microsoft Bl stack.

Integrations:

Built on Microsoft Power Bl and MS Fabric; integrates
with clients' underlying ERP/finance systems through
standard connectors.
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Lucanet
LA

HQ: Germany

TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

Founded: 1999

Lucanet provides a CFO platform that consolidates financial data, planning and consolidation workflows, with Al
agents and use cases that support M&A due diligence, scenario planning and post-merger reporting.

Lucanet serves 6,000+ finance tfeams globally. positio-
ning its CFO Solution Platform as a way to move beyond
spreadsheets to infegrated, Al-elevated finance opera-
tions, including M&A scenarios and PMI.

Target users:
Corporate M&A - Corporate Finance - PE-backed Firms -
Groups with Consolidation

Pricing:
Quote-based - ferms not publicly disclosed.

Al Capabilities:

Lucanet's "Intelligence core" layer powers agentic Al
that automates workflows, validates data and sur-
faces insights across scenarios, including M&A use
cases like DD and PMI.

Key features:

Unified financial data — 300+ ETL adapters to pull ERP
and other data into one trusted financial data hub.
Intelligence core — Al engine that powers agentic
workflows and insights across the CFO platform.

- Consolidation & planning — Apps for consolidation,
xP&A and scenario planning with automation of con-
solidation steps.

M&A support — Supports M&A due diligence, scena-
rio planning, streamlined consolidation and PMI KPI
tracking.

Secure cloud - Built on AWS with multi-region redun-
dancy and strong security and compliance posture.

What sets it apart:
Integrated consolidation, planning and Al.
Strong data integration capabilities.
M&A-specific workflows for DD and PMI.

Integrations:
300+ ETL adapters for ERPs and systems.
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

Model ML

HQ: USA Founded: 2023

Model ML is an Al-powered research and workflow automation platform for investment banking and PE, automating

pitch decks, memos, and diligence packages.

Al-powered research and workflow automation plat-
form for investment banking and PE, automating pitch
decks, investment memos, cross-document bundles,
and due diligence packages using agents and no-code
workflow design.

Target users:
Investment Banking - PE - Family Offices

Pricing:
Subscription

Key features:
- Agentic document production (pitch decks, IMs, dili-

gence packages)
No-code workflow designer

- External data integrations (PitchBook, Crunchbase)

Single-tenant Azure architecture; Formatting verifica-
tion layers

What sets it apart:

Single-tenant Azure deployment gives each client full
data isolation - key for regulated financial institutions
Acquired Flippr and Captide to expand data enrich-
ment and market intelligence capabilities

Raised USD 87.5M total (USD 75M Series A in Nov
2025), signaling rapid institutional adoption

Al Capabilities:

Al agents interpret data schemas, generate trans-
formation code, and assemble institutional docu-
ments; NLP-based cross-document analysis and
verification; no-code agentic workflow automation.

Integrations:
PitchBook, Crunchbase, Microsoft Azure (native),
Microsoft Office (Excel, Word, PowerPoint)
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MoneySoft

HQ: USA

TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

[I V' Verified by vendor

Founded: 1991

MoneySoft is a long-established US provider of business valuation and M&A deal-analysis software for brokers,

advisors, CPAs and buyers.

MoneySoft, Inc. is a Phoenix-based developer of M&A
deal-analysis software. Its flagship product, DealSense,
is an integrated system covering the full acquisition life-
cycle: candidate screening. financial normalization, busi-
ness valuation, acquisition pricing, deal structuring, capi-
tal-stack financing, and post-acquisition ROl modeling.
Updated assumptions flow through the full model in real
time as due diligence and negotiations evolve. For strate-
gic acquirers, MergerSense models the combined entity
to measure accretion, dilution, and free cash flow returns.

Target users:
Strategic Buyers - Independent Sponsors & Family Offices
- M&A Advisors & Intermediaries - CPAs & Accountants

Pricing:

Annual subscription, licensed per named user - currently
USD 1595 first year, USD 795 annual renewal. Unlimited
deals, scenarios, and analyses; no per-deal or per-client
fees. Discounts available for M&A Source and AM&AA
members.

Al Capabilities:
N/A

Key features:

- Candidate screening, normalization, valuation, pri-
cing, and deal structuring in one connected workflow
Standards-based valuation (IRS Rev. Rul. 59-60,
USPAP, SSVS) built into the deal model
Full capital-stack modeling - senior/junior debt, mez-
zanine, seller notes, equity tfranches
Eight editable Word reports, from buy-side proposal
through sell-side pitchbook

What sets it apart:
All-in-one valuation-to-deal-structuring workflow
(DealSense)
Serving valuation professionals since 1991
Built-in report, pitchbook and proposal generation

Integrations:

ProSight Statement Studies (formerly RMA) and Inte-
graforindustry benchmarking; Done Deals, BIZCOMPS,
and DealStats for market comparables. Imports finan-
cial data from Excel; outputs to Word and Excel.
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

[V V' Verified by vendor

PATEV
I R

HQ: Germany

Founded: 2001

PATEV provides IP-centric M&A intelligence, valuation and innovation analytics that help buyers and sellers unders-
tand technology leadership. IP value and related risks in transactions.

PATEV has completed around 2,000 transformation pro-
jects over 25 years, works with partners such as PwC and
EY. and supports leading corporates across Europe, the
Americas and Asia on IP-centric M&A, financing and in-
novation decisions.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Corpo-
rate Strategy - Innovation & R&D

Pricing:

Service / subscription — Mix of expert advisory projects
and self-service tools; pricing is project- or subscription-
based

Al Capabilities:

PATEV's self-service tools and innovation intelligence
platform apply data and analytics (including IP-ba-
sed metrics) fo rank technology leaders, estimate
IP value and identify promising technology targets,
supporting more automated M&A screening. Al
tools can access the data via an MCP server.

%4
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Key features:
M&A intelligence — Offers technology M&A intelligen-
ce including leadership insight, goodwill calculation,
infringement risk mitigation and target fit analysis.
IP valuation — Provides IP Value Indicator and IP Va-
luation Reports using income-based approaches and
scenarios.
IP-based finance — Designs structured finance solu-
tions backed by IP portfolios.
Innovation heatmaps — Delivers global innovation
heatmaps and technology leader rankings (TechVa-
lue Top 20).
Self-service tools — Offers tools like PATEV Target
Search, Tech Value and IP Value Indicator for faster
decisions in M&A and technology investments.

What sets it apart:
Unique focus on IP as a value and risk driver in M&A.
Blend of automated tools and expert analysis.
Extensive track record across industries and geographies.

Integrations:

Self-service tools (Target Search, Tech Value, IP
Value Indicator) and bespoke reports integrate into
clients’ financial models and decision processes.

> i

El'"


https://www.patev.de/en?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=patev-provider
https://www.patev.de/en?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=patev-provider
https://s.manda.co/J8i07h
https://s.manda.co/7dsZFU

Planful
oA

HQ: USA

TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

Founded: 2001

Planful provides the FP&A operating system for many acquisitive and PE-backed companies, with its Predict suite using
AI/ML to improve data quality and forecasting, which supports M&A integration and portfolio planning.

Planful (formerly Host Analytics) has evolved from cloud
EPM pioneer to an Al-enhanced FP&A and consolidations
platform, with continued investment in native Al/ML for
planning and close workflows.

Target users:
Corporate M&A - Corporate Finance - Portfolio Companies
- PE-backed Firms - Public Companies

Pricing:

Subscription — annual SaaS licensing scaling from ~15k
USD/year entry-level for SMBs to 250k-500k USD for
mid-market FP&A + consolidation, with large enterprise
deployments 500k-1M+ USD annually; three-year TCO
often 800k—2.IM including license and services.

Al Capabilities:

Planful Predict uses native AI/ML for anomaly de-
tection and forecasting, and Al persona assistants
leverage OpenAl for natural language explanations
while keeping calculations on Planful's platform.

Key features:

Planful Predict: Signals — Native AI/ML anomaly de-
tection acting like "a million extra sets of eyes” on
financial data, flagging anomalies and patterns.
Planful Predict: Projections — ML-driven predictive
forecasting that analyzes historical patterns and po-
pulates forecasts with confidence intervals.

- Al persona assistants — Role-based Al personas (Ana-
lyst, Planner, Controller) fo explain variances, generate
narratives and support review workflows.

- Core FP&A & consolidation — Budgeting, scenario
planning. consolidations and reporting with driver-ba-
sed modeling.

Self-service analytics — Dashboards and ad-hoc ana-
lysis for finance and business users.

What sets it apart:
Mature cloud FP&A capabilities.
Robust, practical Al features in production (Signals).
Clear roadmap for broader Al adoption in finance
workflows.

Integrations:
Integrates with ERP, HRIS and source systems.

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

181


https://planful.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=planful-provider
https://planful.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=planful-provider
https://s.manda.co/85YUJe
https://s.manda.co/xqMgS3

TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

QuikIRR

QuikIRR is an Excel-first deal intelligence platform that automates financial model infrastructure, data cleaning, and
investment-grade analysis from raw data room files.

Excel-first deal intelligence platform that automates Key features:
financial model infrastructure creation, data cleaning, - Smart Data Import with Al-powered data cleaning
and investment-grade analysis (ARR waterfalls, cohorts, - Aufomated ARR waterfalls, cohort analysis & unit
unit economics) from raw data room files. economics
Excel-native output with dynamic formulas; Interactive
Target users: visualizations for IC memos
Private Equity - Investment Banking - Private Credit - Customizable rules engine
Pricing: What sets it apart:
Subscription - Excel-first philosophy - outputs are real Excel files (not

locked dashboards), preserving analyst flexibility
Automates the most time-intensive parts of financial
diligence (data cleaning + model-build) in one workflow
Available on Microsoft AppSource marketplace for
easy enterprise deployment

Al Capabilities: Integrations:
Al cleans and standardizes raw financial data, Microsoft Excel (core/add-in), Microsoft AppSource;
detects anomalies, and automates generation of data room file ingestion (Excel, CSV)

complex financial model infrastructure (ARR water-
falls, cohorts, unit economics) from raw inputs.
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Valuadder

HQ: USA

TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

Founded: 2004

One-time-purchase desktop software for standards-compliant small business valuation using asset, income and

market approaches.

ValuAdder is desktop business valuation software (Mac
and Windows) from Haleo Corporation, Lake Oswego,
Oregon. It supports standard asset-, income- and mar-
ket-based valuation methods compliant with USPAP,
AICPA SSVS No. 1, IVS and IRS Revenue Ruling 59-60, and
is used by business owners, buyers, investors and pro-
fessional advisors for business sales, buyouts, succession,
tax and litigation contexts.

Target users:
SME Owners - M&A Advisory - End client (sell side)

Pricing:
One-time perpetual license (no subscription).

Al Capabilities:
N/A

Key features:

- Asset-, income- and market-based valuation methods
Discounted cash flow and capitalized earnings models
Multiples Maker for industry-specific valuation multiples
Built-in market data and cost of capital models
Deal structuring tools
Professional valuation report generation

- Offline desktop use on Mac and Windows
Included 200+ page Business Valuation Handbook

What sets it apart:
One purchase, lifetime access - no subscription
Compliance with USPAP, AICPA SSVS, IVS standards
- Works offline with local data storage

Integrations:
Desktop valuation software with import/export
interfaces to Excel.
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TOOLS: VALUATION & FINANCIAL ANALYTICS / BI

[ ]
Valutico
A o Austra Founded: 201

Valutico is an Al-enabled valuation suite that combines a large M&A and trading-multiples database with smart,
semi-automated workflows so practitioners can deliver defensible valuations far faster than with spreadsheets.

Vienna-based Valutico has grown into a global fintech Key features:
scale-up with offices in Europe, the US and Asia, serving - Large M&A datfaset — Access to over IM transactions
valuation experts in advisory, corporate finance and across 1,000+ industries and 150+ countries.
investment management. - Full valuation suite — Modules for valuations, DoneDili-
gence, ESG, forecasts, fransactions and more.
Target users: - Smart valuation tools — 15+ valuation methods with
Corporate M&A - M&A Advisory - Valuation Specialists - interactive levers for discount rates, premiums and
Corporate Finance - Audit & Tax - Private Equity multiples.
Al for speed & precision — Al tools like Eva Al that cut
Pricing: valuation time by up to 80%.
On request - Aufomated reporting — Creates polished, client-ready

valuation reports in minutes.

What sets it apart:
Purpose-built for professional valuations.
Significant time savings versus manual modelling.
Strong data plus Al combination.

Al Capabilities: Integrations:

Valutico positions as .the world's leading Al valuation Integrates into workflows via exports and reporting.
software'. Allows business valuation in minutes using

comparable transactions, peers (53,000+), and 28

valuation techniques over 3TB company data.
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GUEST VIEW

GUEST VIEW

Al raised the floor,
not the ceiling

Al alone can't run a deal end-to-end, but M&A teams
are finding it harder to run one without Al. The case
for efficiency is clear: about a fifth of companies are
running generative Al somewhere in the live deal pro-
cess. Teams that have adopted it report saving real
time on the manual work that infamously consumes
hours of deal teams' time. Al is helping shorten the due
diligence process and can spin up summaries and Po-
werPoint decks in seconds. What it can't do is sense
whether the target's culture is likely to survive an inte-
gration or whether a founder's confidence across the
table is real or performed. Strategy still comes from
experience and judgment, and neither has become
faster.

Yet, security concerns, not the judgement gap, are
overwhelmingly the main reason deal tfeams hesitate
to go all-in with Al adoption. What data goes where?
Which vendor can actually be trusted? What happens
when a regulator asks who accessed a privileged do-
cument? Training a public model with client informa-
tion or breaching a confidentiality obligation becau-
se nobody checked where the file went is the kind of
risk most feams avoid. Deal teams have always taken
measures to ensure their employees understand and
uphold confidentiality during a deal. While employees
make mistakes and also have the potential to leak im-
portant information, they at least have a guardrail the
Al still can't manage: discernment.

Al has raised the floor for everyone while doing little
for the ceiling. If the whole market can generate the
same risk log in eight minutes, the differentiator be-
comes the talent running the strategy and managing
the relationships. Al will keep getting faster. The deal-
makers who win aren't going to be the ones who ad-
opted Al first. They'll be the ones using Al's speed and
efficiency to enact their strategy faster than ever.

Kison Patel

Founder and
CEO of M&A
Science
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CHAPTER 7

Post-Merger
Integration

3 Tools

If one chapter grows visibly by 2027, it will be this one - and emotional side of integration, where culture

and the M&A Excellence Days 2027 will show which of decides what synergy models only assume.

these tools the M&A Community members ran their

integrations on. These 13 tools structure the first 100 In this chapter: Integration Platforms - Synergy Tra-
days and beyond: integration platforms, synergy fra- cking - People & Culture Analytics

cking, and the newest entrants measuring the human
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HumanaQ

(HumanaQ SL. HumanaQ)

Diligence / Integration

HQ: Spain

Founded: 2025

HumanaQ quantifies behavioral and leadership execution risk in M&A - cultural due diligence that links people risk to

synergy targets and delivery.

HumanaQ s an Al platform for behavioral and executionin-
telligence in M&A that measures leadership and execution
risk across organisations. Using Al-powered cognitive na-
tural language processing (in partnership with MiliMatch's
Behavioral Engine), it is built to surface whether combined
leadership teams can deliver the deal thesis. It maps de-
cision-making dynamics, communication styles, informal
influence networks, quantifies leadership alignment gaps,
decision friction and .integration debt"'. It monitors integra-
tion through a structured re-measurement across the hold
period, Day 30, 100, 200, 365. Deliverables include Execut-
ion Risk Reports, Leadership Alignment Matrices, Integra-
tion Risk Heatmayps and Synergy Validation Audits.

Target users:
Private Equity - Corporate M&A (serial acquirers) - Family
Offices

Pricing:

Cultural due diligence and execution-risk engagements
priced per transaction and portfolio programme, with
bespoke quotes for PE, family offices and serial acquirers.

Al Capabilities:

Al-powered cognitive natural language processing
(with MiliMatch's Behavioral Engine) maps decision-
making dynamics, communication styles and infor-
mall influence networks; vendor claims 93% accuracy
benchmarked against 4.5M data points.

Key features:
Behavioral analytics via cognitive NLP (objective, not
survey-based)
Leadership Alignment Matrices
Integration Risk Heatmayps
Synergy Validation Audits
Integration monitoring
Results delivered within 7 days
Partnership with MiliMatch Behavioral Engine

What sets it apart:
Objective behavioral data instead of surveys or con-
sultant self-reporting
Links culture and leadership risk directly to synergies
Findings within 7 days; monitoring through the first 0
days post-close

Integrations:
N/A

> 5
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People Impact Analytics®

by NayaDaya Analytics, Inc.

Integration

HQ: Finland

Founded: 2016

Powered by Al and emotional & behavioral science, People Impact Analytics® predicts what drives success or failure

in M&A processes - and tells what to do about it.

NayaDaya Analytics, based in Finland, provides People
Impact Analytics - an Al- and emotion-science-based
diagnostic that reveals people-related risks in M&A in-
tegrations and business transformations. Using an an-
onymous three-question employee survey, the method
predicts behavioral outcomes such as people turnover
and productivity loss, identifies integration break points
and delivers actionable recommendations. The compa-
ny works with corporates directly and through partners
such as Deloitte and smaller M&A advisors.

Target users:
Corporate M&A - Private Equity - M&A Advisory

Pricing:
People Impact Analytics engagements priced per integ-
ration / transformation programme and employee count.

Al Capabilities:

Al and science-based algorithms analyze emotion
and behavioral data to predict people risks and op-
portunities, diagnose root causes, and recommend
interventions during M&A integrations.

5%54
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Key features:

- Three-question anonymous employee survey

- Al and emotion-behavior-science analysis
Prediction of people risks (turnover, productivity loss)
Identification of integration break points
Root-cause analysis of behavioral outcomes

- Actionable recommendations

- Alignment of predicted behaviors and intended, spe-
cific infegration strategy and plans
Multi-language, scalable from 10 to tens of thousands
of employees

What sets it apart:

- Actionable M&A-specific insight, delivered by Al and
emotion-behavior science
Multilingual, multi-cultural, validated through hun-
dreds of analyses in many continents
Enferprise-grade, .partner first" approach including
Deloitte

Integrations:

Integrates with existing employee survey and HR
tools to deliver three-question diagnostics with
being sensitive to the deal stage
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Akamai

HQ: USA

TOOLS: POST-MERGER INTEGRATION

Founded: 1998

Akamai provides an intelligent edge and security platform that simplifies post-merger IT integration by unifying
access controls and accelerating applications across combined networks.

Akamai is a global cloud and edge security provider
whose Intelligent Edge Platform helps enterprises stre-
amline mergers and acquisitions by consolidating net-
works, securing application access, and providing new
employees with fast, secure connectivity to corporate
systems without re-architecting legacy infrastructure.

Target users:
Corporate M&A - Private Equity - CIO / IT

Pricing:

Subscription-based - enterprise contracts for CDN,
security, and edge compute services priced by usage
volume, traffic, and feature bundles. Tailored quotes are
negotiated with Akamai's sales organization .

Key features:
Intelligent edge platform for accelerating and se-
curing web applications and APIs during and after
M&A-driven network consolidation.

Al Capabilities:

Uses Al and machine learning across its security and
cloud platform, including Akamai Firewall for Al to
inspect and filter LLM inputs/outputs, Al-driven thre-
at infelligence and anomaly detection, and an Al in-
ference cloud that runs and protects generative-Al
workloads at the edge.

Zero trust access and identity-aware security controls
to onboard acquired employees securely without
extending legacy VPNs.

Global CDN and application acceleration services that
maintain performance for users across combined
organizations.

Advanced security capabilities (e.g.. WAF, DDoS miti-
gation, bot management) that protect merged envi-
ronments from increased threat surfaces.
Professional services and reference architectures
specifically addressing M&A network integration and
application migration scenarios.

What sets it apart:

- Proven at internet scale, handling massive traffic for
global enterprises and service providers.
Combines performance and security services in one
edge platform, reducing integration complexity.
Helps IT teams onboard acquired users and applications
faster while maintaining strong security controls.

Integrations:

Integrates with identity and access management
platforms (e.g.. SSO/IdP providers) and existing cor-
porate networks and applications via standard proto-
cols and connectors. Cloud platforms and developer
ecosystems, including integrations with major cloud
providers, security tools, and observability stacks; cus-
tomers commonly connect Akamai with CI/CD pipe-
lines, SIEMs, and performance monitoring solutions.
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BeesWall GmbH

HQ: Switzerland

Founded: 2020

BeesWall provides a digital knowledge library and navigation layer that helps M&A and corporate teams manage and
find critical information across existing content systems during due diligence and integration.

Founded in Switzerland, BeesWall positions itself as the di-
gital knowledge library for lean M&A and complex, docu-
ment-heavy environments. By providing a navigation and
governance layer over existing content systems, it helps
teams avoid information overload, reduces the risk of mis-
sing critical documents, and supports smoother M&A due
diligence and integration projects.It targets R&D, enginee-
ring and M&A teams, promising significant time savings,
faster onboarding and better control over dispersed do-
cumentation across SharePoint, PLM, SAP and local drives.

Target users:
Corporate M&A - Private Equity - Life Sciences - Financial
Services

Pricing:

Subscription - tiered licensing with a free plan and a
Premium plan around CHF 28 per user per month, plus
Enterprise plans with custom integrations and deployment
(on-premises or cloud).

Al Capabilities:
N/A
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Key features:
Navigation and knowledge layer for existing content
repositories (SharePoint, Teams, Google Drive, SAP, net-
work drives) that makes critical documents easy to find.
Structured, intuitive knowledge trees that cut through
clutter and reduce time spent searching for information.
Focus on regulated and knowledge-intensive sectors
such as life sciences and financial services, where
documentation and compliance needs are high.
Use cases across M&A due diligence, post-merger
integration, and carve-outs, where teams need fast
access to accurate information across entities.
Enterprise-grade security and access control aligned
with underlying platforms.

What sets it apart:

- Storage-neutral — Works as a transparent layer over
multiple repositories, minimizing change management.
Measured efficiency gains — Explicit focus on quanti-
fied time savings.

Cross-functional — Serves both product development
and fransaction teams, supporting M&A scenarios like
due diligence and carve-outs.

Integrations:

Integrates as a navigation and governance layer on
top of SharePoint, Microsoft Teams, Google Drive,
SAP, and on-premises file systems.

=
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Boomi

HQ: USA Founded: 2000

Boomi is a cloud-native integration platform (iPaaS) connecting applications, data, and Al agents, named a Gartner

Magic Quadrant Leader for 12 consecutive years.

Cloud-native Integration Platform as a Service (iPaaS)
connecting applications, data, and Al agents across
cloud and on-premise environments. Named a Gartner
Magic Quadrant Leader for iPaaS for 12 consecutive
years, serving 30,000+ customers.

Target users:
Mid-to-Large Enterprises - Healthcare - Financial
Services - Manufacturing - Public Sector - Refail

Pricing:
Subscription

Al Capabilities:

Boomi Al provides natural language integration
mapping. intelligent connector recommendations,
and anomaly detection. Al Agent Management
Platform enables design, governance, orchestration,
and monitoring of Al agents at scale.

%@4

Key features:
Low-code visual integration builder (AtomSphere)
with 1,500+ pre-built connectors

- APl lifecycle management
Data catalog and governance

- Al agent management platform - orchestrate,
govern, and monitor Al agents
B2B/EDI connectivity

What sets it apart:

- 12 consecutive years as a Gartner Magic Quadrant
Leader for iPaasS - industry-leading recognition
1,500+ connectors is among the largest pre-built
connector libraries in the integration market
First major iPaasS to launch a dedicated Al Agent
Management Platform with 75,000+ agents already
in production

Integrations:

1,500+ native connectors: Salesforce, SAP, Workday,
Microsoft 365, AWS, Azure, Google Cloud, Service-
Now, and more

|
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Cyclr
a7

HQ: UK Founded: 2013

Cyclr is an embedded integration platform that enables SaaS vendors to offer native integrations and automated
workflows fo customers via a branded, multi-tenant iPaas sitting behind their products.

Founded in 2013 in the UK, Cyclr helps SaaS vendors and
system integrators accelerate their integration road-
maps by providing a white-label embedded iPaasS. It is
often used in M&A and deal tools to connect to CRMs,
marketing platforms, and back-office systems without
each vendor maintaining dozens of direct integrations.

Target users:
Corporate M&A - M&A Advisory - Private Equity - SaaS
Vendors

Pricing:

Subscription-based SaaS with pricing based on connector
usage, tenants, and support tier; Cyclr provides quotes on
request for SaaS vendors and system integrators.

Al Capabilities:

Supports Al orchestration workflows that combine
third- and first-party data with multiple Al prompts
or models, enabling advanced analytics, data trans-
formations, and automated Al-powered processes
inside embedded integrations

%4

192 M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

Key features:
Embedded iPaaS that sits inside SaaS products and
powers their integration marketplaces.

- 500+ pre-built API connectors plus tools to create
custom connectors.
Low-code, visual integration builder for orchestrating
workflows between applications.

- White-label deployment so end users experience
integrations as part of the SaaS product's own UL.

- Centralized console for managing customer infegra-
tions at scale.

What sets it apart:

- Shortens infegration time-to-market for SaaS vendors.
Reduces engineering overhead for building and main-
taining connectors.

Helps M&A and finance tools integrate with broader
tech stacks quickly.

Integrations:

Integrates with hundreds of SaaS applications via its
connector library and APIs, and can be embedded
into any SaaS product via white-label widgets and
SDKs.
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Devensoft
e

HQ: USA

TOOLS: POST-MERGER INTEGRATION

Founded: 2013

Devensoft is an end-fo-end M&A execution and integration platform that replaces spreadsheet-driven processes with
structured workflows, synergy tracking and compliance-grade audit trails across the full deal lifecycle.

Founded in 2013, Devensoft focuses on helping serial
acquirers institutionalize  M&A execution. It is used
by corporates and PE-backed platforms to organize
complex integrations and divestitures.

Target users:
Corporate M&A - Private Equity

Pricing:

Subscription - Tiered pricing (Basic pre-close, Premium
end-to-end, Enterprise) with quotes based on users and
scope.

Al Capabilities:
N/A

Key features:
Deal tracking from pipeline through diligence, closing.
and integration.
Playbook management to standardize processes
across transactions.

- Task, milestone, and dependency tracking across
functional teams.
Dashboards and reports for executives and PMOs.
ISO 27001 & SOC 2 Type I certified and SSO
(SAML 2.0) integration and enterprise-grade security.

What sets it apart:

- Built by M&A practitioners - deep functional fit for
corporate development teams managing complex
integrations
Embedded Power Bl reporting enables custom re-
ports without engaging vendor for customization
Single platform covering pipeline through integration
avoids data handoff gaps from using separate point
solutions

Integrations:

Integrates with enterprise identity providers via
SAML SSO (Microsoft Excel, AWS, Power BI, API); can
be used alongside email, spreadsheets, and other
corporate systems.
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SAP LeaniX

HQ: Germany

Founded: 2012

LeaniIX (now SAP LeanlX) is an enterprise architecture management platform that gives organizations a single source
of truth for their IT landscape during technology transformation and post-merger integration.

SAP LeanlX, founded in Bonn, Germany in 2012 and ac-
quired by SAP in November 2023, centralizes an organi-
zation's applications, technology components, risks, and
roadmalps in one repository. For M&A integration teams,
this matters because combining two companies usual-
ly means combining two IT landscapes - LeanIX maps
both, flags redundant or end-of-life systems, and builds
a roadmap for rationalization and modernization. The
platform's three core products (Application Portfolio
Management, Technology Risk and Compliance, and Ar-
chitecture and Roadmap Planning) cover the cycle from
documenting the as-is landscape through executing a
target-state transformation, with Al features assisting in
inventory building and confent generation along the way.

Target users:
Enterprise Architects - CIOs - IT Leaders - Mid-to-Large
Enterprises

Pricing:
Subscription

Al Capabilities:

Al-powered inventory builder extracts architecture
elements from diagrams and images. Al-assisted
text creation and translation inside fact sheets. Al
Agent Hub for governing Al agents and Model Con-
text Protocol (MCP) servers across the IT landscape.

T
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Key features:

- Application Portfolio Management for documenting
and assessing the full application landscape

- Technology Risk and Compliance module for obsole-
scence and security risk tracking

- Architecture and Roadmap Planning for target-state
design and transformation milestones

- Al-powered inventory builder that extracts architecture
elements from diagrams and images
Prebuilt dashboards, reports, and diagrams for stake-
holder reporting

What sets it apart:

- Acquired by SAP in November 2023, pairing EAM with
SAP's broader transformation and ERP ecosystem
Gartner Magic Quadrant Leader for Enterprise Archi-
tecture Tools for multiple consecutive years
Used by 1,000+ organizations including Volkswagen,
Adidas, DHL, and Zalando fo map IT landscapes du-
ring major transformation programs, including M&A
integration

Integrations:
ServiceNow, lJira, SAP Signavio, SAP S/4HANA,
Microsoft 365, GraphQL API, CSV import
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SDD Historia

HQ: Germany

Founded: 2022

SDD Group's Historia platform provides a structured way to retire legacy systems while preserving historical data for

compliance and analysis during and after M&A.

SDD focuses on the common problem of legacy system
decommissioning. offering a SaaS-based, cost-saving
solution which is highly relevant in carve-out and post-
merger integration contexts.

Target users:
Corporate M&A - Corporate IT - Carve-out & PMI

Pricing:
Saas pricing at 0,99 Euro per GB per month.

Key features:
- Historia Saa$S platform — Extracts and stores struc-

tured and unstructured data from legacy systems,
providing access via views and reports that mimic
original system logic.

- Legacy shutdown - Helps companies shut down post-

productive systems, saving up to 80% in operating
costs and reducing energy and CO: emissions.

- Simple SaasS offering — Emphasises simplicity of of-

fering, pricing. project work and access to historical
data.

What sets it apart:

- Clear value proposition around cost and risk.

- Saas platform plus service.

- Supports M&A by simplifying legacy IT during carve-

outs and PMI.

Al Capabilities: Integrations:
N/A Integrates with SAP and non-SAP systems via data
extraction into Historia.
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Shibumi

HQ: USA Founded: 2011

Shibumi is an enterprise strategic portfolio management platform used by 70+ Fortune 1000 companies and all 10 top

global advisory firms for M&A integration tracking.

Enterprise strafegic portfolio management platform
used by 70+ Fortune 1000 companies and all 10 top glo-
bal advisory firms, specializing in M&A integration tra-
cking. synergy capture, corporate fransformation, and Al
investment ROl management.

Target users:
C-suite - PMO Leaders - Enterprise Transformation
Teams - Strategic Portfolio & M&A Integration Teams

Pricing:
Subscription

Al Capabilities:

Al Predict uses ML to forecast program perfor-
mance and surface risks. Al Create assists in gene-
rating and prioritizing strategic initiatives. Natural
language querying and Al-driven decision support
embedded throughout.
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Key features:

- Strategic portfolio and program management at
enterprise scale (10,000+ initiatives)

- M&A integration, separation, and synergy tracking
modules

- Financial and non-financial benefits tracking and
realization

- Al Predict and Al Create for portfolio insights

- Real-time governance dashboards and executive
reporting

What sets it apart:

- Purpose-built for M&A integration and synergy tra-
cking - one of the few platforms explicitly designed
for post-merger program management

- Used by all 10 of the world's top advisory firms and
70+ Fortune 1000 companies

- Al Predict surfaces risk and performance insights; Al
Create assists initiative planning - targeted at strate-
gic decision-support

Integrations:

Jira, Microsoft Project, Power BI, Tableau, SAP, Work-
day, 1,000+ apps via Shibumi Connect and GraphQL
API
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Smartsheet

HQ: USA

TOOLS: POST-MERGER INTEGRATION

Founded: 2005

Smartsheet is a flexible work management platform that integration and deal teams co-opt for M&A tracking when

dedicated M&A tools are not in place.

Smartsheet is not M&A-specific, but is frequently adop-
ted by integration teams to coordinate M&A workplans
between acquirer and acquired companies, with online
sheets used as the central integration task tracker.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:
Subscription — per-user SaaS pricing (Pro, Business,
Enterprise); enterprise plans for large M&A programmes.

Key features:
Online sheets — Spreadsheet-like interface for tracking
deals, tasks, owners and timelines.
Dashboards & reports — Roll-up views for leadership
on integration progress and pipeline status.
Automations — Alerts, reminders and workflow rules
friggered by sheet changes.

Al Capabilities:

Smart Assist (Al companion), Smart Flows (natural
language automation), Smart Columns (Al data clas-
sification and summarization), and Smart Agents (au-
tonomous digital coworkers). Project Manager Smart
Agent proactively monitors and flags project risks.
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- Collaboration — Shared sheets and comments for
cross-company integration teams.

- Alfeatures - Smart Assist: Al companion for work-
space creation and project planning; Smart Flows:
natural language-driven multi-step automation buil-
der; Smart Columns: Al-powered columns for cate-
gorization and summarization; Smart Agents (Project
Manager Agent): monitors progress and flags risks

What sets it apart:

- Smart Agents act as digital coworkers - Project Ma-
nager Smart Agent proactively flags risks without
being prompted
Spreadsheet-native UX reduces adoption friction for
Excel-centric enterprise teams while adding data-
base, automation, and Al
Broad enterprise integrations plus government/regu-
lated industry certifications (FedRAMP)

Integrations:

Broad ecosystem including Jira, Salesforce,
Microsoft 365 (Teams, SharePoint, OneDrive,
Outlook, Power BI), Google Workspace, Tableau,
Slack, Okta, and many other enterprise apps.
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SNP Group

HQ: Germany

Founded: 1994

oNP Group is a global technology provider specializing in SAP data transformations, carve-outs and ERP restructuring
initiatives. Through its Kyano platform, SNP enables organizations to execute carve-outs, reorganizations, mergers

and system consolidations quickly and securely.

For more than 30 years, SNP has supported organiza-
tions across the full ERP transformation lifecycle - from
landscape analysis and scope definition to the execution
of system splits, reorganizations, integrations and data
migrations. This end-to-end approach enables trans-
actions to be completed faster and more securely while
minimizing operational disruption.

Target users:

IT M&A - CIO Organizations - Enterprise Architecture -
SAP Program Management - Carve-out and Integration
Teams - Transaction Advisors

Pricing:
Subscription / project - Software licensing for SNP
Kyano plus consulting and implementation services.
Pricing depends on transaction scope, SAP landscape
complexity and required services; specific pricing is not
public.

Key features:
SAP landscape discovery - Establish fact-based trans-
parency across ERP systems, organizational units,
master and transactional data, interfaces, shared
services and technical dependencies.

Al Capabilities:

SNP combines automation, analytics and data-dri-
ven decision support throughout the transformation
lifecycle. Through Kyano, organizations gain Al-sup-
ported insights for scoping, dependency identificati-
on, transformation planning and execution validation.
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Deal perimeter to executable ERP scope - Translate
business and legal requirements into an executable
SAP and ERP scope, including selection rules, milestones,
validation criteria and governance.

End-to-end transformation execution - Split, reorganize,
merge and consolidate SAP systems, organizational
structures and data across carve-outs, divestitures
and post-merger integrations.

Kyano-powered selective transformation - Ring-fence,
select and migrate precisely the data required for the
target organization without fransferring unwanted data.
Day 1 readiness and TSA exit - Execute ERP cutover,
stabilization and removal of temporary dependencies
to establish operational independence.

What sets it apart:
More than 30 years of experience in SAP-centric M&A
and ERP transformation.
End-to-end delivery of carve-outs, reorganizations,
mergers and consolidations.
Software-powered execution through the SNP Kyano
platform.
One infegrated path from landscape analysis and
scope definition to implementation and validation.
Selective, data-driven transformation approaches
that reduce complexity and business disruption.

Integrations:

SNP Kyano integrates with SAP ECC, SAP S/4HANA
and related SAP landscapes. It supports carve-outs,
reorganizations, mergers and selective transforma-
tions and connects with partner solutions and com-
plementary transformation services.
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Zscaler

HQ: USA

TOOLS: POST-MERGER INTEGRATION

Founded: 2007

A zero-trust cloud security platform that accelerates M&A IT integration and divestiture carve-outs by connecting

users to applications without merging networks.

Zscaler is a NASDAQ-listed cloud security company (San
Jose, California) whose Zero Trust Exchange platform
connects users, devices and applications without tradi-
tional network-perimeter integration. In M&A and dives-
titures, this zero-trust approach lets acquirers grant se-
cure application access across merged entities without
joining networks, accelerating Day-1 readiness, reducing
the risk of .buying a breach’ and simplifying IT carve-outs.

Target users:
Corporate M&A - Private Equity

Pricing:
Priced per user, per app and per capability (ZIA, ZPA,
etc.), with enterprise contracts negotiated by sales.

Al Capabilities:

Zscaler applies Al/ML across its Zero Trust Exchange
for threat detection, phishing and command-and-
control prevention, data classification and risk quan-
tification.

Key features:

- Zero Trust Exchange cloud security platform
Secure application access without network merging

- Accelerated Day-1 user access in M&A and divestitures
Risk profiling of acquired IT environments

- Cloud, remote-access and multi-device support
Parallel (rather than sequential) IT integration work-
streams

- Threat and data protection during transition

What sets it apart:
Day-1 access without network integration
Reduces .buying a breach’ cyber risk in deals
Runs integration workstreams in parallel, not sequentially

Integrations:
Okta (joint M&A/divestiture solution), Microsoft,
CrowdStrike, AWS, Microsoft Azure

0|
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ross-cutting
latforms, Talent &
Inancing

/ tools

Not everything fits a deal stage. This closing chap- In this chapter: Full-Lifecycle Platforms - Talent - Finan-
ter collects what carries the whole lifecycle: full-suite cing & Succession

M&A platforms, talent marketplaces that staff deal

teams on demand, financing and succession plat-

forms, and the communities where the profession

trains and hires.

200 M&A REVIEW Special Edition | M&A Tools & Solutions Handbook



fintalent

Fintalent
A

TOOLS: CROSS-CUTTING PLATFORMS, TALENT & FINANCING

( V' Verified by vendor |

HQ: UK Founded: 2019

Fintalent.com is a global platform that matches corporate M&A, PMI, transformation, restructuring, and strategic
finance teams with 5,000+ vetted independent professionals, delivering a curated shortlist within 48 hours for free-

lance, interim, or permanent mandates.

Fintalent.com is a global platform connecting corporate
M&A and finance teams with 5,000+ vetted M&A, Integ-
ration, Transformation, and Strategic Finance professio-
nals across 52 countries and 20+ industries. Clients post
a brief and receive a curated shortlist within 48 hours,
powered by data-driven matching and human curation.

Target users:
Asset managers - Corporate M&A - End client (sell side) -
M&A advisory - Private Equity - Venture Capital

Pricing:

Engagement-based. No signup fee and no platform sub-
scription for clients; cost depends on the professional's
rate, seniority, scope, and engagement length. Indepen-
dent professionals set their own rates. Posting a brief and
receiving a shortlist is free.

Key features:
Curated shortlist within 48 hours - clients post a pro-
ject brief and receive a hand-checked shortlist of
matched professionals, combining data-driven
matching with human review.

Al Capabilities:

Fintalent uses proprietary platform data to match a
client's brief to relevant professionals, then a human
reviews and curates the shortlist before it reaches
the client. The matching is data-driven rather than
a generative-Al product; human expertise sits af the
center of every shortlist.

Vetted senior network - 5,000+ independent profes-
sionals across 52 countries and 20+ industries, scree-
ned for track record in M&A, PMI, transformation,
restructuring, and strafegic finance.

Flexible engagement models - freelance, interim, and
permanent mandates, so teams add senior capacity
for a single project or an ongoing role.

Full-lifecycle coverage - practices span corporate
development, due diligence and valuation, value
creation and post-merger integration, tfransformation
and restructuring, and CFO / strategic finance.

What sets it apart:
Access to senior M&A, PMI, transformation, and finan-
ce talent on demand, without long recruiting cycles or
agency retainers.
Receive a curated shortlist within 48 hours, matched
to the brief and checked by a human before it rea-
ches the client.
Scale a team up or down by project, with freelance,
interim, and permanent options across 52 countries
and 20+ industries.

Integrations:
Integrates with clients’ existing collaboration tools
(e.g.. email, video, and document sharing).

»EI'EI
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Leverest

Financing Origination. Execution

and Portfolio Management

HQ: Germany Founded: 2020

Leverest is the Private Capital Markets OS connecting PE investors, lenders, advisors, and corporates globally to
manage leveraged buyouts, co-invest syndications, infrastructure financings, and refinancings end-to-end - from
lender matching and term negotiation through documentation and portfolio monitoring.

Founded in Frankfurt (with offices the US and the UK) in
2020 by former PE investor Jan-Moritz Hohn, Leverest digi-
tizes the private capital deal lifecycle from lender matching
and term negotiation through documentation and portfolio
monitoring. Leverest serves PE firms, family offices, corpo-
rates, banks, and private credit funds across the American
and European upper mid-cap to large-cap markets and
integrates with leading systems such as Intapp/DealCloud,
and LucaNet, as well as external Al assistants via an MCP
server. The platform is accessible via mobile and built with
enterprise-grade security standards, including 1ISO 27001
certification and GDPR compliance.

Target users:
Private Equity - Investors - Corporates - Debt Advisors -
Lenders

Pricing:
Deal by deal pricing. Subscription

Al Capabilities:

Leverest combines Al-powered document and data
analytics through Leverest Al, open connectivity via
MCP to external Al assistants (e.g.. Claude), and in-
telligent relevance scoring algorithms to match fi-
nancing needs with the most suitable lenders.

[=] 33 =]
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Key features:
Lender Intelligence: 1,800+ lenders database, relevance
scoring, relationship tracking

- Workflow & Marketplace: lender matching, Q&A, data
room, digital termgrid for term sheet comparison
Portfolio Management: KPI, covenant and capital
structure monitoring
Leverest Al, MCP server, mobile app. DealCloud

What sets it apart:

- The Operating System for Private Capital Markets:
one platform for the full deal lifecycle
Unmatched network: 1,800+ lenders marketplace
with intelligent matching
Al-native and enferprise-ready: Al analyfics, open
connectivity and leading system integrations

Integrations:
Seamless connectivity with Intapp DealCloud,
GLAS, LucaNet, external Al tools via MCP, and any
additional client-specific systems through flexible
intfegrations.
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Blueflame

(by Datasite)

Full Lifecycle HQ: USA Founded: 2023

Blueflame is an LLM-agnostic agentic Al platform for investment firms, orchestrating workflows across sourcing,
diligence, portfolio monitoring. and investor relations.

LLM-agnostic agentic Al platform for investment firms Key features:

orchestrating multi-model workflows across sourcing, - Blueprints (customizable multi-step agentic work-

diligence, portfolio monitoring, and investor relations. flows)

Acquired by Datasite in July 2025. - LLM-agnostic architecture (Claude, ChatGPT, Gemini,
Grok)

Target users: - Intelligent data layer unifying internal & external data

PE - Private Credit - Investment Banking - Hedge Funds - - DDQ Manager for automation

Real Estate - Institutional-grade output generation

Pricing: What sets it apart:

Subscription - LLM-agnostic multi-model orchestration is a core
architectural differentiator - no lock-in to a single Al
provider

Acquired by Datasite (July 2025) integrating agentic
Alinto aleading M&A platform

Covers the full deal lifecycle - sourcing through port-
folio monitoring - not just one diligence stage

Al Capabilities: Integrations:
Multi-model Al agents (Claude, ChatGPT, Gemini, Microsoft 365 (Outlook, SharePoint), Salesforce,
Grok) decompose tasks and route to best-fit model; DealCloud, Grata, Datasite, Snowflake, Bipsync

agentic Blueprints for repeatable financial workflows;
full audit trail and citations on all outputs; SOC 2 Type Il
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Circle Square
s )

HQ: UK Founded: 2004

Circle Square is a corporate finance recruitment and executive search firm focused on M&A and related front-office

roles rather than a software platform.

Founded in 2004 and headquartered in London, Circle
Square has built a reputation as a specialist recruiter for
high-calibre finance and investment professionals. The
firm focuses on long-term relationships with both clients
and candidates, helping firms build out M&A, PE, and
corporate development teams.

Target users:
Asset Managers - Corporate M&A - M&A Advisory - Private
Equity - Venture Capital

Pricing:
Contingent and retained search fees based on a percen-
tage of compensation or agreed retainers.

Al Capabilities:
N/A
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Key features:

- Corporate finance focus - Specialization in front-of-
fice roles including M&A, ECM, broking and structured
finance.

- Global network — Deep relationships across invest-
ment banks and advisory boutiques, used to source
and place falent.

End-to-end search - Support from role scoping and
candidate sourcing through interview coordination
and offer management.

What sets it apart:

- Niche positioning — Focus only on corporate finance
and M&A-related roles.
Relationship-led — Leverages extensive personal net-
works.
Boutique approach - Tailored recruitment advisory
rather than volume-driven

Integrations:

Works alongside client HR and talent teams; does
not rely on proprietary software platforms for
delivery.
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Corporate Finance

Institute (CFI)
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HQ: Canada

TOOLS: CROSS-CUTTING PLATFORMS, TALENT & FINANCING

Founded: 2016

CFl is an online training and certification platform that helps finance professionals and teams build practical skills in
corporate finance, M&A, valuation, FP&A and analytics through structured programs and hands-on case studies.

Founded in 2016 and headquartered in Vancouver, CFl
has become a widely used online finance training plat-
form for analysts, associates, and managers across
banks, funds, and corporates. It offers a mix of technical
courses, certifications, and practical tools that help pro-
fessionals build job-ready skills in modelling, valuation,
M&A, and related areas.

Target users:
Asset managers - Corporate M&A - End client (sell side) -
M&A advisory - Private Equity - Venture Capital

Pricing:

Subscription-based pricing with individual plans starting
around USD 399-USD 497 peruser per year, plusteamand
enterprise plans with custom pricing.

Al Capabilities:

Provides an Al Tutor - an Al assistant trained on CFl's
finance content - that gives instant answers, sum-
maries, and explanations to complement courses
and help learners understand financial modelling,
valuation, and M&A topics.

%4

Key features:

- Certification programs — FMVA, CBCA, FP&A, BIDA
and other credentials covering modeling, valuation,
credit and analytics.

- On-demand course library — Hundreds of case-based
courses on topics like M&A, LBOs, capital markets and
Excel modeling.

Skill assessments — Tests and learning paths to
benchmark and upskill teams across core finance
competencies.

- Templates & tools — Excel templates, models and
checklists that support day-to-day finance work.

- Team solutions — Corporate plans for banks, PE funds
and corporatfes with admin dashboards and progress
tracking.

What sets it apart:
Practitioner-built content aligned with real roles.
Deep certification catalog for multiple finance tracks.
Scalable team training offering with analytics.

Integrations:

Integrates into corporate L&D programs via SSO
and reporting APIs; learners can export models and
templates into their own toolchains.
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Cyndx
- swm )

HQ: USA Founded: 2013

Cyndx is a purpose-built Al platform for dealmakers, combining deal sourcing, investor discovery, valuation and Al-
generated research so M&A and capital-raising teams can uncover and analyze opportunities faster.

Founded in 2013 and headquartered in West Palm Beach,
Florida, Cyndx provides a suite of Al tools that help M&A
advisors, corporates, and investment firms identify tar-
gets. investors, and potential buyers more efficiently than
manual research and generic dafabases.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:

Enterprise SaaS with pricing based on seats and modules;
Cyndx offers custom quotes for advisors, corporates,
and funds, and is open to sell per seat.

Key features:
Finder — Al-driven deal sourcing engine for mapping
niche markets, uncovering comparables and disco-
vering new opportunities.

Al Capabilities:

Uses Al and NLP across its Finder and Raiser products
to analyze proprietary and third-party data on millions
of companies and investors, surfacing relevant mat-
ches and insights. Product suite includes: Finder, Raiser,
Deal Origination (search & discovery), Valer (sophis-
ticated valuations + comparable company analysis),
and Scholar (agentic Al workflows creating 50+ page
research reports in minutes).

D50 o
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Acquirer — Target identification module that finds
acquisition candidates aligned with a buyer's strategic
criteria, including predictive signals on funding needs.
Raiser — Investor discovery tool that identifies relevant
financial and strategic investors based on sector, deal
size and precedent.

Valer — Valuation engine supporting DCF, PGR, WACC,
trading comps and precedent transaction analysis
with minimal manual inputs.

Scholar — Gen-Al-based research assistant that genera-
tes detailed reports on companies, industries and trans-
actions from Cyndx's data plus trusted external sources.

What sets it apart:

- Speeds up target and investor identification.
Uncovers non-obvious relationships and opportunities.
Helps teams run more comprehensive searches with
less manual effort.

Deep research capabilities

Integrations:

Integrates with CRM and workflow tools via exports
and APIs, allowing users to push discovered targets
and investors into their internal systems.
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T

HQ: USA
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Founded: 1998

Dynamo is an Al-powered alternative investment management platform serving 1,000+ clients managing USD 10T+

in AUM, covering front-to-back-office needs.

Al-powered  cloud-native  alternative  investment
management platform serving 1,000+ clients managing
USD 10T+ in AUM, covering front-to-back-office needs in-
cluding CRM, deal flow, investor relations, portfolio monito-
ring. and ESG reporting.

Target users:
GPs - LPs - Fund of Funds - Endowments - Family Offices -
Service Providers

Pricing:
Subscription

Al Capabilities:

DynamoAl provides auto-tagging, document sum-
marization, financial data extraction from unstruc-
tured documents, conversational Q&A over portfolio
data, relationship scoring, and call transcript analysis.
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Key features:
Full-stack alternative investment platform (CRM, deall
flow, investor portal, portfolio monitoring, fund ac-
counting, ESG)
DynamoAl for auto-tagging. summarization, and data
extraction
LP management and investor relations portal
Portfolio monitoring and valuation tools
Research management and compliance reporting

What sets it apart:
One of the most comprehensive front-to-back-office
alternative investment platforms - CRM through fund
accounting in one system
Trusted by 1,000+ clients managing USD 10T+ in AUM
- unmatched scale and domain depth in alternatives
DynamoAl embeds Al across every financial workflow
rather than offering it as an add-on

Integrations:
Custodians, Bloomberg, eFront, Yardi, Salesforce,
DocuSign, SS&C Advent, Microsoft Office, open API
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eFinancialCareers
 souwcing

HQ: UK & Global

Founded: 2000

eFinancialCareers is a global job board and career platform specializing in financial services and financial technology
roles, connecting professionals with employers in major financial hubs worldwide.

Founded in 2000, eFinancialCareers connects banks,
asset managers, fintechs, and advisory firms with highly
skilled finance and technology talent worldwide, with
strong presence in hubs like London, New York, Singa-
pore and Hong Kong.

Target users:
Asset managers - Corporate M&A - M&A advisory - Private
Equity - Venture Capital

Pricing:
Pricing varies by region and package: quotes available
on request.

Al Capabilities:
Uses Al and algorithms for candidate matching and
job recommendations within its talent marketplace.
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Key features:

- Job postings and employer profiles targeting finance
and tech professionals.

- Candidate search and CV database access for re-
cruiters.

- Analytics and reporting on job performance and
campaign effectiveness.

- Programmatic advertising and branding solutions fo
reach niche audiences.

- Integrations with applicant tracking systems (ATS)
and recruitment workflows.

What sets it apart:

- Helps M&A and PE teams reach specialised finance
talent.

- Offers analytics on campaign performance.

- Fits into existing ATS-driven hiring processes.

Integrations:

Integrates with ATS platforms via job feeds, APIs,
and application forwarding; supports programm-
atic campaigns and tracking.
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Experteer
m HQ: Germany Founded: 2005

Experteer is a niche executive job board and headhunter network, not an M&A software product; it complements
deal platforms by helping firms hire senior finance and strategy talent.

Founded in 2005, Experteer operates as a specialist Key features:
platform for executive recruitment, particularly in Euro- - Executive-only job board with six-figure and senior
pe, connecting senior candidates with employers and management roles.
search firms in sectors such as finance, consulting and - Candidate database and direct search tools for
corporate leadership. headhunters and employers.

- Advanced search filters by salary band, experience,
Target users: location, and industry.
Asset managers - Corporate M&A - M&A advisory - Private - Applicant management tools, analytics, and branding
Equity - Venture Capital options for employers.

- Al-powered candidate matching and job recommen-
Pricing: dations.
Subscription-based pricing for candidates and employ-
ers with Basic and Premium tiers; exact pricing depends What sets it apart:
on region and plan. - Helps M&A and finance employers reach senior talent.

Offers headhunters direct access to profiles.
Provides analytics and branding tools for campaigns.

Al Capabilities: Integrations:
Uses Al for candidate matching, job recommendations, Integrates with distribution partners and ATS solutions
and candidate insights. such as Veritone Hire and eQuest for job syndication

and tracking.
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Fintalo
o

HQ: Germany

Founded: 2024

Fintalo is an Al-native, end-to-end operating system for M&A deals that connects advisors, investors, and companies
in a single digital workspace. Effectively acting as your Al Analyst on every deal.

Based in the Munich region and backed by Techstars
and other investors, Fintalo aims to become the Al-native
operating system for private markets and M&A dealma-
king. By uniting advisors, investors, and company owners
in a single intelligent workspace, Fintalo turns fragmen-
ted. manual deal processes into a seamless, Al-driven
experience that compresses weeks of due diligence into
hours. The result: dealmakers who move faster, spot op-
portunities others miss, and close with the confidence of
having an entire Al analyst team behind every decision.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:
Subscription-based SaaS pricing depending on users,
modules, and integration scope.

Al Capabilities:

Fintalo markets itself as an Al-native, agentic M&A
OS that uses Al to automate deal workflows and
analyse deal histories to optimise investor longlists
and decision-making, making Fintalo an additional
analyst on every deal.

g@g«
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Key features:
Central workspace covering the full deal lifecycle
from origination to closing.
Deal management and investor engagement tools
that replace fragmented email and spreadsheets.
Integrations with existing CRMs and virtual data
rooms to sync pipeline and document workflows.
Al infrastructure that learns from completed and fai-
led deals to improve investor longlists and targeting.
Agentic Al capabilities that automate repetitive tasks
and surface insights across private-market transactions.

What sets it apart:

- Reduces manual work and email volume across deals.
Makes M&A workflows more data-driven and trans-
parent.

Helps advisors and investors run more deals in parallel.

Integrations:

Integrates with existing CRMs, virtual data rooms
and email; positioned as agentic infrastructure that
connects to clients’ current tool stacks.
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Flippa
e )

HQ: Australia

TOOLS: CROSS-CUTTING PLATFORMS, TALENT & FINANCING

Founded: 2009

Flippa is an Al-enabled exit platform where founders of online businesses get data-backed valuations, global buyer
reach and broker plus Al support to run a full exit process from valuation to close.

Founded in 2009 and based in Melbourne with additi-
onal hubs in Austin, Amsterdam and Singapore, Flippa
has grown into a leading digital M&A platform, closing
transactions from USD 10k to 30M and supporting 400k+
weekly active buyers.

Target users:

Corporate M&A - Private Equity - Venture Capital - Asset
Managers - End client (sell side) - End client (buy side) -
Investment Banking

Pricing:

Listing fee USD 29+ minimum; success fee 5-15% (varies
by deal size/type). Example: USD 150K SaaS sale = USD
299 listing + 7% success fee (USD 10,500) = ~USD 10,800
total platform cost.

Al Capabilities:

Flippa's BrokerAl powers valuation, P&L building,
CIM creation, buyer matching and data room ana-
lysis, helping brokers and founders accelerate digital
business exits with Al support.

[=]5:4: =]
i 4
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Key features:

- Curated marketplace - Platform for websites, SaaS.,
eCommerce, content, apps, domains and social ac-
counts with 1.6M+ registered users.

- Broker network — In-house and partner brokers ma-
naging six- and seven-figure deals end-to-end.

- BrokerAl — Al engine that builds CIMs, scores buyers,
manages data rooms and keeps deals moving over-
night.

- Al valuation & P&L — Data-backed valuations, Al P&L
builder and CIM generator using fransaction comps
and business metrics.

- Deal & data room - Integrated deal room and data
room fo manage documents, Q&A and milestones.

What sets it apart:

- Specialization in digital assets.

- Al-augmented broker workflows.

- Large, liquid marketplace with global reach.

Integrations:

Integrations with escrow and payment providers,
analytics tools and internal Al engines; platform itself
acts as the central deal and data room environment.
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Lawtech Group
S

HQ: Germany

Founded: 2016

Lawtech Group is a digital provider of scientifically based, automated investment systems in litigation funding,
enabling cost-efficient, transparent access to justice through process cost investments.

Lawtech Group positions itself as a leading digital
provider for litigation cost investment vehicles in
German-speaking markets.

Target users:
Law Firms - Corporate Legal - Litigation Funders - Investors

Pricing:
Investment / service — Legal finance and tech service;
pricing via investment structures and returns.

Al Capabilities:
Described as data-driven and automated; likely uses
analytic models to assess litigation investments.

E%?ﬁ«
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Key features:
Process cost investment system — Automated invest-
ment vehicles in litigation funding.
Data-driven approach — Relies on solid data and long
experience to assess cases.
Access to justice — Aims fo give more clients cost-
effective access to legal rights.

What sets it apart:
Specialized litigation finance focus.
Digital, automated investment system.
Based on longstanding legal and risk expertise.

Integrations:
Integrates into investor and legal workflows.
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LoopNet

HQ: USA

TOOLS: CROSS-CUTTING PLATFORMS, TALENT & FINANCING

Founded: 1995

LoopNet is the #1 commercial real estate digital marketplace with 12M+ unique monthly visitors, a CoStar Group sub-

sidiary since 2012.

#1 commercial real estate digital marketplace with 12M+
unique monthly visitors, offering property listings, mar-
keting solutions, and immersive virtual tours for buyers,
sellers, landlords, and tenants. A CoStar Group subsidiary
since 2012.

Target users:
Commercial Real Estate Brokers - Property Owners -
Investors - Tenants (Office, Retail, Industrial, Multifamily

Pricing:
Subscription

Al Capabilities:
N/A

Key features:
Largest commercial property listing marketplace in the
US; Immersive 3D virtual tours and cinematic video
Premium marketing tiers (Diamond, Platinum, Gold, Silver)
- CoStar-integrated market analytics
Lead management and inquiry tracking

What sets it apart:
12M+ monthly unique visitors - largest audience of any
CRE marketplace, delivering unmatched listing expo-
sure
Backed by CoStar Group's data infrastructure, ena-
bling richer market analytics on listings
Free basic listings with scalable premium tiers allow
access for all market participants

Integrations:
CoStar platform, MLS/IDX feeds, CRM systems, pro-
perty management software, API

> T
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M&A Accelerator

HQ: USA

Founded: 2002

IBM M&A Accelerator is an IBM Consulting offering that gives corporate development and integration teams a single,
real-time view across the full M&A deal lifecycle, from pipeline through divestiture.

IBM M&A Accelerator brings deal data and teams together
in one real-time, 360-degree view instead of the discon-
nected spreadsheets and email threads many corporate
development teams default to. The platform spans the full
deal lifecycle: prospect targeting. execution strategy. plan-
ning, and synergy capture and monitoring, with role-based
home pages that let a CFO, integration lead, or workstre-
am owner each see what matters most to their part of the
deal. Because the offering is delivered through IBM Con-
sulting rather than as self-serve SaaS, organizations often
combine the software with IBM's M&A program delivery
teams, which can shorten time-to-value but also means
pricing and scope depend on the specific engagement
rather than published subscription tiers.

Target users:
Corporate Development - Infegration Management
Offices (IMOs) - Financial Services

Pricing:
N/A

Al Capabilities:
N/A
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Key features:
Personalized role-based interface tracking milestones,
issues, risks, and synergy initiatives in real time
Dynamic reporting with dashboards, interactive
charts, and a report wizard

- Organized template framework for deal checklists by
type, strategic imperative, or geography

- Collaborative project management with advanced
scheduling across multiple deals
Intelligent security flow with SSO, two-factor authen-
tication, and a robust permissions model

What sets it apart:

- Pre-configured integration workstreams across IT, HR,
finance, and operations give integration management
offices a structured starting point
Ties committed deal rationale to measurable synergy
milestones for board-level accountability
Delivered as part of IBM Consulting, combining the
software with hands-on M&A program support

Integrations:
Delivered as part of IBM Consulting engagements;
connects to client reporting and analytics tools on a
project basis.

110]
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M&A Deadl
Platform

Full Lifecycle

HQ: UK Founded: 2021

M&A Deal Platform is UK-based software that gives accountants and advisory practices Al-assisted valuation,
document drafting, and marketplace tools to deliver M&A and exit-planning services fo SME clients.

M&A Deal Platform was founded in London in 2021 by
James Ruthven, Libor Weigl, and Metin Algir, with a team
drawn from companies including Wolters Kluwer, Capita,
and WPP. The platformiis built around a specific problem:
small and medium businesses are often underserved
by the standard M&A process, facing lower valuations
and slower deals than larger targets. Instead of selling
to business owners as the end client, M&A Deal Platform
sells fo the accountants and corporate finance advisors
who serve them, giving those practices an Al Copilot for
securely querying client data, automated valuation and
document generation, and a Precision.MarketTM mar-
ketplace to connect their clients with buyers and part-
ners. Pricing runs from a Professional tier for individuals
and SMEs through Practice and Enterprise fiers for gro-
wing and larger advisory firms.

Target users:
Corporate Finance Advisors - Accountfants - Business
Advisory Practices - SMEs

Pricing:
Subscription

Al Capabilities:

Advisor Copilot and Secure Chat GPT let practice
staff securely query a client's business model and
data room; Azure OpenAl and ChatGPT generate
first-draft Business Plans and Information Memo-
randums in minutes.

%%4

Key features:

- Advisor Copilot & Secure Chat GPT for querying client
business model and data room

- Valuation Application using market multiples and DCF
methodologies

- Al-assisted Business Plan and Information Memoran-
dum drafting (Azure OpenAl/ChatGPT)

- Virtual Data Rooms for secure client data storage
Precision.MarketTM marketplace connecting business
owners with buyers and partners
Prospect Dashboard CRM for tracking advisory clients

What sets it apart:

- Built for advisory practices and accountants rather
than direct buyers or sellers
Al-assisted drafting of Business Plans and Information
Memorandums cuts first-draft fime to minutes
Combines advisory tooling with a marketplace
(Precision.MarketTM) for owners, buyers, and partners
in one platform

Integrations:
Microsoft Azure OpenAl, Sage, Xero, HubSpot
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MichaelPage

HQ: UK Founded: 1976

Michael Page (PageGroup) is a global recruitment group whose Page Executive division provides executive search and
leadership talent for PE-backed and M&A-active organizations.

Michael Page was founded in London in 1976 by Michael
Page and Bill McGregor as a two-person recruitment busi-
ness, and has grown into PageGroup, a FTSE 250 compa-
ny operating in 36-37 countries. While Michael Page itself
covers professional and management-level recruitment,
its Page Executive division is the part most relevant to
M&A: a 350-strong global network of search principals
and partners who place CEOs, CFOs, investment directors,
and other senior leaders for private equity firms and high-
growth, deal-active businesses across the investment li-
fecycle, alongside dedicated General Counsel search for
M&A, compliance, and data privacy roles. The group's
Pagelnsights platform, built on Microsoft Power BI, gives
clients talent market data drawn from more than 500 mil-
lion data points across 80,000+ global clients, supporting
compensation benchmarking and talent-pool mapping
during diligence and post-deal leadership planning.

Target users:
PE Firms - Portfolio Companies - Corporate Development

Pricing:

N/A

Al Capabilities:
N/A
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Key features:
Page Executive global executive search network of
350+ principals and partners across 37 countries
Private equity and M&A leadership search (CEOs,
CFOs, investment directors)
Legal/General Counsel search covering M&A, compli-
ance, and data privacy
Pagelnsights data platform drawing on 500M+ data
points from 80,000+ global clients
Enterprise Solutions for bespoke talent strategies at
scale

What sets it apart:

- FTSE 250 global recruitment group with a dedicated
private equity and M&A leadership search practice
Pagelnsights data platform gives clients talent market
intelligence drawn from SO00M+ data points
First major recruitment organization to achieve
ISO 27001 information security accreditation

Integrations:
N/A
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Midaxo
o

HQ: USA (Helsinki origin)

TOOLS: CROSS-CUTTING PLATFORMS, TALENT & FINANCING

Founded: 2011

Midaxo is a purpose-built M&A platform that gives strategy, pipeline, diligence and integration teams a shared
system of record, workflow and intelligence for repeatable, value-focused execution.

Founded in Helsinki and trusted by 500+ deal teams,
Midaxo positions itself as purpose-built, repeatable M&A
infrastructure that scales from single acquisitions to
global pipelines, with real-time visibility across teams
and deals.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - End client (buy side) - End client
(sell side) - Boards

Pricing:

Subscription — SaaS licensing for corporate develop-
ment and integration teams, with pricing based on users,
modules and support.

Al Capabilities:

Madiis an embedded Al agent that reads uploaded
documents, understands deal context, and surfaces
risks, insights, and recommended next steps. Also
includes Al-powered document analysis and risk
identification.

i o

Key features:
Strategy & thesis — Tools to define and manage M&A
strategy, themes and thesis-aligned pipelines.
Pipeline CRM — CRM designed for M&A, not sales, cen-
tralizing targets, stages, forecasts and relationship data.
Diligence project management — Checklists, tasks,
approvals, risk tracking and document management
purpose-built for complex transactions.
Integration & value tracking — Post-close workspaces
to monitor synergy realization, risks and progress
against plans.
Built-in intelligence — Al-supported insights that sur-
face key risks, patterns and issues from projects and
diligence files.

What sets it apart:
Unifies fragmented deal tools into one system.
Designed for repeatability and governance at scale.
Trusted by hundreds of mid-market and enterprise
deal teams.

Integrations:

Integrates with existing enterprise tools (Microsoft
Teams, Outlook, Gmail, Slack, Salesforce, PitchBook,
SharePoint, Power Bl)
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Navima.io
A ]

HQ: UK Founded: 2021

Navima is an M&A execution and playbook platform that connects pipeline, projects, VDR, reporting and best-practice
workflows so teams can increase deal flow, consistency and data-driven decision-making.

Navima positions itself as "the intelligent way to do M&A',
combining best-practice playbooks, secure collabora-
tion and reporting with integration to popular business
software and hundreds of data connectors.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - End client (buy side) - End client
(sell side)

Pricing:
Subscription — Saas licensing with Al reporting an integ-
rated modules, sold via demos and tailored quotes.

Al Capabilities:

Navima highlights Al reporting within its fully integ-
rated tool suite, using Al to produce insights and
reporting across pipelines and projects.

IGE o
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Key features:
End-to-end process support — Covers buy-side, sell-
side and alliance processes with one central platform
for projects.
Integrated tool suite — Pipeline, VDR, document storage,
PMO, playbooks and Al reporting in a single system.
Best-practice playbooks — Embedded playbooks
based on 100s of successful global M&A deals
created with expert consulting partners.
Secure collaboration — ISO 27001-certified cloud plat-
form controlling access to documents, tasks, issues
and conversations.

- Onboarding & expert support — Structured onboar-
ding and access to experienced M&A consultants fo
help digitalise M&A processes.

What sets it apart:
Purpose-built platform rather than repurposed PM
tools.
Strong emphasis on playbooks and expert network.
Combines pipeline, VDR and PMO in one.

Integrations:
Connects via APl to "hundreds of others" tools.
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Ontra
A

HQ: USA

Founded: 2014

Ontra automates critical private market workflows for 9 of the top 10 PEl-ranked firms.

Ontra is the leader in Al-powered solutions for the
private markets. Its Al platform automates critical private
market workflows across the fund lifecycle.

Target users:
PE - Private Credit - Private Market Fund Managers - Asset
Managers - Investment Banks

Pricing:
Subscription, Usage

Al Capabilities:

MCP & Al Search for fund and entity insights tracea-
ble back to source data, Al-powered contract nego-
tiation with playbook-based markup recommendati-
ons, Al ingestion, categorization, and summarization
leveraging a human in the loop for accuracy. bench-

Key features:

- Automated contract negotiation for NDAs, Non-
Reliance Letters, and Joinders.
Investor obligation and credit agreement management.
MFN automation.
Entity management.
DDQ automation for investor diligence questionnaires.
Inbound KYC services.

What sets it apart:

- Purpose-built for complexity of high-stakes private
markets legal workflows along the fund lifecycle,
drawing from 1,000+ customer base
Hybrid model combining purpose-built Al software
and services for private markets, leveraging a vetted
global network of 600+ legal professionals
Backed by Blackstone, raised USD 325M+ total, inclu-
ding USD 70M in June 2025

marking against precedent for contract automation,
DDQ@s, and fund documents, Al chart generation and
import for centralized entity management.

Integrations:
APl-based integrations with existing firm workflows

> 38
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Private Equity List
T

HQ: USA

Founded: 2019

Private Equity List is a lightweight investor directory that complements heavier data platforms by giving founders and
smaller dealmakers accessible visibility into the PE/VC landscape.

Private Equity List positions itself as a practical tool for
startups and companies to identify potential investors
without relying solely on networks or expensive databases.

Target users:
Corporate M&A - Private Equity - Venture Capital - End
client (sell side) - Startups - Founders

Pricing:
Mixed model - Free search functionality with possible
paid tiers or services.

Al Capabilities:

PEL Al, an on-site, natural-language search engine
that queries Private Equity List's verified PE/VC in-
vestor database to generate filtered lists and short-
lists by stage, industry, region, ticket size, and thesis.
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Key features:
Investor directory — Database with overview and con-
tact information for PE, VC, angel and seed investors.
Sector and geography filters — Browse investors by
industry and region.
Stage & check size — Ability to filter by typical investment
stage and check size (as implied by "find the right
investment partners”).

- Ancillary content - Lists of grants, incubators and
accelerators in one place.

What sets it apart:

- Low-friction entry point into investor discovery.
Coverage of grants and accelerators often missing in
PE-focused tools.

Helpful for outbound fundraising targeting.

Integrations:
Can be used alongside CRM and outreach tools.
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Rogo
LA

HQ: USA

Founded: 2021

Rogo is a finance-native Al platform helping bankers and investors automate research, due diligence, and document

production through end-to-end agentic workflows.

Finance-native Al platform that helps bankers and inves-
tors automate research, due diligence, and document
production using Al agents to execute end-fo-end deal
workflows and produce institutional-grade outputs.

Target users:
Investment Banking - Private Equity - Asset Management

Pricing:
Subscription

Al Capabilities:

Finance-specific LLM fine-tuned on banking work-
flows; multi-model architecture using OpenAl, Google
Gemini, and Anthropic; agentic Al (Felix) for auto-
nomous research, report generation, and workflow
execution.

IEI'EI‘

Key features:
Felix Al agent for role-aware, autonomous deal work-
flows
Document Q&A across internal & external sources
Institutional output generation (memos, models,
decks)
Integrated financial data (S&P, FactSet, PitchBook)
Finance-specific LLM

What sets it apart:

- Built by and for finance professionals - domain
expertise is core, not bolted on

- 35,000+ users at 250+ institutions including Nomura,
Truist Securities, and Baird; USD 160M Series D (~USD
2B valuation)
Bespoke deployment model with white-glove onbo-
arding by ex-finance professionals

Integrations:

SharePoint, Salesforce, S&P Global/Cap IQ, FactSet,
PitchBook, Preqin, LSEG, SEC EDGAR, OpenAl, Google
Gemini, Anthropic
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Savantiq
a7

HQ: UK Founded: 2022

Savantiq combines deep expertise in private finance and advanced technologies into an end-to-end deal
management platform purpose-built for M&A and private equity.

Savantiq centralises the entire deal lifecycle, including
pipeline management, execution, analysis, and reporting
into a single purpose-built solution.

Target users:
Corporate M&A - M&A Advisory - Private Equity - Venture
Capital

Pricing:

Quote-based pricing for private finance markets, inclu-
ding: Private Equity, Venture Capital and M&A. Specific
pricing tiers are not publicly disclosed.

Key features:
Full deal lifecycle management — Covers pipeline
management, deal execution reporting.
Advanced analytics — Al-driven analysis and real-
time dashboards provide visibility into deal perfor-
mance and pipeline.
Integrations — Integrates with email. calendar, and
data providers.

Al Capabilities:

Savantig uses advanced models to support com-
pany screening, data management, and process
optimisation. The platform brings pipeline manage-
ment, project execution, and deal data into a single
Al-powered environment.

g%%«
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What sets it apart:

- All context in one place: No more Excel + inbox ar-
chaeology. Calls, emails, notes, news, and files are
synced in real time, so nothing lives only in people's
heads. This leads to significantly more proactive pipe-
line management.

Increase speed of execution: Savantiq surfaces tar-
gets from your long list that best match your invest-
ment criteria and auto-builds a one-pager with cus-
tom key insights. Save substantial amounts of time in
a market that is moving faster than ever before.
Automatic pipeline visibility and project execution:
Live reporting shows what's converting, where to
focus, and flags risk early (e.g. top of funnel is too thin
fo hit Q1 goals). Steer your strategy before it's foo late
to react.

Integrations:
Email, calendar and data providers via integrations.
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Founded: 2010

smartmerger.com is the M&A operating system for an end-to-end process - data-first, EU data-sovereign, and po-
wered by Agentic Al - trusted by leading enterprises and advisory teams, including Siemens and BCG. Gartner
topranked. Designed as a modular platform of specialized apps with flexible integration, it connects structured M&A
data, digital playbooks, and workflows in one secure, governed environment, spanning pipeline, diligence, integration,

carve-outs, and sell-side.

smartmerger.com positions itself as the "Al-native ope-
rating system for M&A", aiming to bring together scatte-
red M&A tools under one agentic Al-powered platform.

Target users:

Corporate M&A - M&A Advisory - Private Equity - Venture
Capital - Asset Managers - End client (buy side) - Buy-side
and sell-side - Law Firms - Boards, Outsourcing

Pricing:

Flexible, custom pricing - consumption-based, tokenbased,
flat-rate, or value-based - tailored to scope and size, avai-
lable as SaasS, on-premises, or community deployment.

Al Capabilities:

Data-sovereign Agentic Al that operates, interacts,
automates, runs, and analyzes under controlled
permissions, approvals, and full auditability.

.|§|4
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Key features:
End-to-end M&A OS: One secure workspace for pipe-
line, due diligence, PMI, carve-outs, sell-side, buy-side,
and more, connecting workflows and stakeholders.

- App Suite & data integration: Connects apps and
datainto one governed environment.

- Agentic Al: Data-sovereign Al-native architecture that
automates workflows and supports decision-making
across the M&A lifecycle.

What sets it apart:
Agentic Al as the core of M&A execution
A single, secure workspace instead of scattered tools
Full lifecycle support, including PMI and carve-outs
Enterprise-governed: role-based access, admin shiel-
ding. approvals, auditability, and human oversight built in
Seamless integration through the Integration Hub,
REST APl and MCP

Integrations:

Integration hub connecting to other applications,
data, and environments you already use — including
Okta, Microsoft, deal-data providers like PitchBook,
and storage providers like AWS — plus REST APl and
MCP for custom connections.

Ok 110
> Z

M&A REVIEW Special Edition | M&A Tools & Solutions Handbook

223


https://www.smartmerger.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=smartmerger-com-provider
https://www.smartmerger.com?utm_source=mandaco-handbook&utm_medium=handbook-2026&utm_campaign=tools-solutions-2026&utm_content=smartmerger-com-provider
https://s.manda.co/FfTFJg
https://s.manda.co/wyLxOr

TOOLS: CROSS-CUTTING PLATFORMS, TALENT & FINANCING

[V V' Verified by vendor |

Wall Street Oasis
o

HQ: USA

Founded: 2006

Wall Street Oaisis is a training and community hub that equips current and aspiring deal professionals with modeling
skills and career insights, complementing specialized M&A software in the ecosystem.

Founded by Patrick Curtis, WSO has grown info a go-to
resource for aspiring and current finance professionals
seeking practical modeling skills and career guidance,
widely used by people targeting investment banking, PE
and similar roles.

Target users:

Corporate M&A - Investment Banking - Private Equity -
Hedge Funds - Venture Capital - Asset Management -
Quant & Prop Trading - Consulting - Students & Candidates

Pricing:

Mixed model - Free community and resources; self-
study courses sold individually or in bundles; premium
WSO Academy cohort program; corporate/B2B licen-
sing. Pricing varies by offering.

Key features:

- WSO Academy (flagship) — Selective 12-week cohort
program with 1.1 mentorship, mock interviews, and live
bootcamps, backed by a job guarantee: land an elite
offer or get a100% tuition refund. Students get direct
access to 100+ head mentors plus a 1,500+ mentor
deep roster with global coverage (New York, London,
Toronto, Hong Kong, Singapore).

- Academy results — 8,000+ publicly published mentor-ses-
sion reviews (averaging ~9.5/10), with named, LinkedIn-

Al Capabilities:

Al-powered mock recruiting interviews that replicate
real-world high-finance inferview scenarios across in-
dustries, roles, and difficulty levels. Candidates enga-
ge with an interactive WSO Al interviewer and receive
structured feedback on technical accuracy, communi-
cation, response quality, and overall interview readiness.
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verifiable alumni landing roles at firms like Goldman
Sachs, Centerview, McKinsey, BCG, BlackRock, CPPIB,
and OTPP; including many from non-target schools.

- Online community — One of the largest finance-ca-
reer communities, with 1,000,000+ members, 3M+
posts, and 20M+ annual visitors.

Free modeling series & templates — Free lessons
from PE and IB professionals on financial statement
modeling, DCF, M&A, LBO, and comps, plus modeling
templates and extensive interview/career guides
(30,000+ crowdsourced inferview questions).

- WSO Courses - Self-paced premium modeling and
interview-prep courses for those who prefer to learn
independently.

- WSO Corporate Solutions — B2B training for firms
onboarding interns, analysts, and associates.

- The Daily Peel & research — Markets newsletter plus
widely cited industry and compensation reports.

What sets it apart:

- From non-target to elite offer, a proven path, what-
ever your starting point.
One brand, the full journey - community, courses, and
mentored Academy with a job-or-refund guarantee.
Two decades of finance-recruiting mastery - real
interview data, elite mentors, real outcomes.

Integrations:

Integrates informally into users' workflows via downloa-
dable templates; no native software integrations are
relevant.
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HQ: USA
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Founded: 2007

SRS Acquiom is a specialized M&A services firm providing technology-enabled paying agent services, escrow
administration, and shareholder representation, supporting 10,000+ transactions.

Specialized M&A services firm providing technology-
enabled paying agent services, escrow administration,
shareholder representation, and deal data analytics. Has
supported 10,000+ transactions and works with 100% of
top global law firms.

Target users:
M&A Deal Teams - Law Firms - PE/VC Firms - Share-

holders

Pricing:
N/A

Al Capabilities:
N/A

[=]
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Key features:
M&A payments administration with FX in 130+ currencies
Escrow agent services (Bank of America, HSBC)
Digital solicitation tools for shareholder consent
Deal DashboardTM for real-time transaction monitoring
Professional Shareholder Representative services

What sets it apart:
Only firm offering integrated paying agent, escrow,
and shareholder representation under one roof
Proprietary Deal DashboardTM gives all parties real-
time visibility into payment status, escrow balances,
and milestones
Deepest M&A transaction dataset (10,000+ deals)
enabling benchmarking and market intelligence services

Integrations:

Deal DashboardTM platform, FX payment rails in
130+ currencies, Bank of America and HSBC integ-
rations
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VenturelLink Partners

HQ: Germany

Founded: 2023

VentureLink Partners is a specialist recruitment and executive search firm supporting clients across M&A, Investment
Banking and Transactional Risk in identifying and hiring high-calibre professionals and senior leaders.

VentureLink Partners is a specialist recruitment and exe-
cutive search firm headquartered in Frankfurt am Main,
supporting investment banks, M&A advisory boutiques,
transactional risk firms, MGAs and law firms in hiring
high-calibre professionals across M&A, Investment
Banking and Transactional Risk.

Target users:
Investment Banks - M&A Advisory Boutiques - Transactio-
nal Risk Firms - MGAs and Law Firms

Pricing:
Search solutions: Contingent & retained search.

Al Capabilities:

VentureLink leverages Al-supported sourcing and
data-driven research to enhance market mapping
and candidate identification while maintaining a
highly personal, relationship-driven approach to re-
cruitment.
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Key features:
Recruitment in: M&A, Investment Banking, Corporate
Finance, Law & Transactional Risk

- Talent placement: Connecting businesses with candi-
dates at all seniority levels
Extensive candidate network
End-to-end recruitment support
Search solutions: Contingent & retained search

What sets it apart:

- Deep M&A expertise: In-depth understanding of the
M&A ecosystem
Boutique approach: Relationship-led and highly personal
Cross-market expertise: Identifies candidates beyond
traditional talent pools
Senior-level involvement: Direct involvement through-
out the search process
Discreet engagement: Confidential and targeted can-
didate approach
Tailored search: Individual and highly customized
recruitment process

Integrations:
N/A
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Wyecliff.qai
S

HQ: USA

Founded: 2025

Wyecliff.ai is a custom software and Al automation consultancy designing bespoke automation systems and Al

agents for traditional industries.

Custom software and Al automation consultancy
designing bespoke automation systems, Al agents, and
workflow integrations for traditional industries - not a
dedicated M&A software product.

Target users:
SMBs - Construction - HVAC - Home Health - Manufacturing

Pricing:
Onrequest.

Al Capabilities:

Custom Al agents for confract review, proposal ge-
neration, and workflow automation; built on modern
LLM infrastructure tailored to each client's processes.

Key features:
Contract risk analysis Al
Proposal writing assistant
Operations control center for multi-company tracking
Custom Al agent deployment
Workflow automation and overhead reduction systems

What sets it apart:
Fully custom solutions - no generic SaasS; purpose-bu-
ilt per client engagement
ROI-first positioning: average USD 136K annual sa-
vings cited across sample use cases
Serves traditional/non-tech industries often overloo-
ked by SaaS vendors

Integrations:
Client-specific; builds integrations as needed for each
engagement
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OUTLOOK + INDEX

Outlook 2027

What we will be

writing about next year

The 2027 edition will be launched at the M&A Excel-
lence Days 2027. Vendors can verify and update their
entries year-round via their tool page, and every rea-

Agentic workflows that run entire diligence checklists.
Consolidation among data rooms and sourcing engines.
The first measurable evidence of Al's impact on deal
oufcomes - beyond vendor claims. And an integration
chapter that will no longer be the smallest in this book.
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